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Help him help himself .. . 


You know how capable you feel after a good dinner? You could go out and 
move mountains. You know the sense of confidence a new suit or dress gives you? 
You're ready to face anything. Suppose, day after day, you ate nothing but skimpy, 
dull meals. Suppose you hadn’t had new clothes in 10 years. How much strength 


would you have to work? How much faith in the promise of better days to come? 


The dock worker in Italy, the clerk in Greece, the widow and her children in 
Manila — they need a shot of help, a reason to hope. Send CARE packages to friends 
in Europe and Asia, or let non-profit CARE select a family for your help. Standard 
food and clothing textile packages, $10 each. For list of countries, other prices, 


services — including the CARE Book Program — write for information folder. 


Send Your Order | v A R I 
Or Contribution to .......6 Pj di 


DELIVERY GUARANTEED ' 20 BROAD STREET, NEW YORK 5, N. Y. 
Or Your Local CARE Outlet 
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UDGING FROM some letters we have 
J been receiving, it apparently is time 
for our annual suggestion that when you 
write to the persons who are the sub- 
jects of articles in PROFITABLE HOBBIES, 
you remember to enclose a self-addressed 
stamped envelope if you expect a reply. 

Several of the subjects of recent arti- 
cles have written rather plaintively to us, 
asking if we won’t ask you please not 
to forget stamps and return envelopes. 
We know of several instances in which 
subjects of our articles have received as 
many as 300 or 400 letters from readers 
requesting replies of one sort or another. 
Answering that many letters is quite a 
chore in itself, and if a person is friend- 
ly and thoughtful enough to go to the 
trouble of replying, we think you'll agree 
that he should not be saddled with the 
cost of postage and stationery. 


Incidentally, from a purely selfish 
standpoint, you’re much more likely to 
get a reply to your letter if you do re- 
member to enclose a stamped return 
envelope. We had a postcard the other 
day from a woman whose hobby story 
appeared in a recent issue of this maga- 
zine. She had received, she said, forty 
letters in two days from readers request- 
ing information of various kinds. “I’m 
quite busy,” she wrote to us, “and I 
don’t know whether I shall have the 
time to answer all of these letters. I’m 
going to try though, but if I can’t answer 
them all, I’m certainly going to answer 
those which included return postage. 
I’m not sure about the rest.” Fair enough, 
we say. So, as a matter both of courtesy 
and self-interest, don’t forget to include 
postage and a return envelope. 


LORENCE LEE RHEAM of Tulsa, Okla- 

homa, is one of the few writers we 
deal with in our capacity of editor, whom 
we have had the pleasure of meeting 
personally. She dropped in for a chat 
several months ago shortly before the 
appearance of her “Breeding Boxers— 
New Dog Favorites,” in the December, 
1949 PROFITABLE HOBBIES. We found 
Mrs. Rheam full of enthusiasm for writ- 
ing and with many promising projects 
in mind, not only for PROFITABLE HOB- 
BIES, but for lots of other magazines as 
well. One of them has materialized in 
the form of “Full-Fledged Florist at 17,” 
which you will find on page 22 of this 
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Beginner Credits Palmer 


for Success as Writer 


"Il had never written a single 
line before starting your course. 
Today I am unable to write 
fast enough to keep up with 
sales, all of which is entirely 
due to your coaching.’’—Hugh 
G. Jarman, Montreal. 


How to Write 


Short Stories, Mysteries, Articles 


Free Sample Lesson Shows How You Learn 
at Home for Part or Full Time Income. 


Have you ever had an urge to write? Have you or 
friends had interesting experiences? Have you ideas 
about people, places, hobbies, sports, business or 
social activities, etc., that might make interesting 
stories or articles for general magazines, trade 
and technical journals, fraternal publications, etc? 


Opportunities Greater Than Ever 


Editors agree: the demand for new writers is 
greater than ever, and you don’t have to have a 
big name or be a great writer to make good money. 
Most famous authors were once just ordinary people 
—with an urge to write. 


Earn While Learning 


Many Palmer beginners earn while learning, re- 
ceiving small but welcome checks for material that 
may be turned out quickly once you acquire the 
proper technique. And now it’s easier to learn than 
you may imagine, through Palmer’s unique method 
of training—for NOT just one field of writing, but 
for all: Fiction, Article, Radio. Palmer Institute’s 
home-study training is endorsed by famous authors— 
including Rupert Hughes, Gertrude Atherton, Ruth 
Comfort Mitchell, Katherine Newlin Burt and by 
hundreds of successful graduates. For instance: A. E. 
Van Vogt, leading science fiction writer, says: “Your 
course is excellent. It was a milestone in my career. 


Student Wins $100 Prize for Short Story 

“As a result of bad health, I’ve been unable to 
work for two years, and this is the first money I’ve 
earned in that time. This reward would have been 
impossible without Palmer’s splendid instruction.’’— 
Tom L. Huron, Fort Myers, Fla. 


Sells to Today’s Woman 

“Made my first sale+-an article called ‘Budget 
Entertaining’ to Today’s Woman, then sold an article 
to Teleview. Definitely, the Palmer course has helped 
me.’’—Marlen Barker, Hicksville, N. Y 


Free Lesson Shows How 


So you can see for yourself how you may ‘“‘cash- 
in’’ on the opportunities for new writers, we make 
this generous free offer to send you: 

(A) sample lesson of our proven home-study 

course, with ‘ ; 

(B) actual writing assignments showing how you 

“learn by doing’’; an 

(C) 

(D) 





typical answers showing how professional 

writers actually do the work: plus 

40-page book ““The Art of Writing Salable 
Stories’’ describing your opportunities; 
details of our complete professional 
instruction; what famous authors and 
graduates say. 

Frankly, we make this offer because we are confident 

that when you see how interesting and helpful our 

training is you will want to take advantage of your 

Opportunities to earn extra money or make writing a 

full time career. Be independent—work where, when 





and how you please. 

Send for your Free Lesson Ma- Approved 
terial and (No oblig for 
tion. No salesman will call). Veterans 
Send today. 











Palmer Institute of Authorship 
Member, National Home Study Council 


Desk PH-60 1680 No. Sycamore 
Hollywood 28, California 

FREE tut 

LESSON (i 2eersst ont 


Please send me free sample lesson and book, ‘‘The 
Art of Writing Salable Stories’’ explaining how your 
home-study training helps new writers get started. 
No obligation. No salesman will call. 





Palmer Institute of Authorship 

















issue. We're sure that more articles from 
Mrs. Rheam are on the way, and since 
we'd had the pleasure of a_ personal 
meeting with her, we thought you might 
like to meet her in these columns. Here 
she is, in her own words: 

“Funny thing about writers: they like 
writing about other people better than 
themselves. Maybe because the autobi- 
ographical material they send ‘Who's 
Who’ and what not, never seems spar- 
kling enough for the subject! 


FLORENCE LEE RHEAN .... her old 
college hasn’t invited her back—yet. 


“Now if I were trying to get a job 
on the staff of PROFITABLE HOBBIES I’d 
probably say I went to the University 
of Missouri, so you’d be impressed with 
my journalism degree. But I don’t have 
one. And being retired to the free-lance 
pastures, I at last don’t mind admitting 
it. I went to Missouri with a former 
Tulsan, International News Service writ- 
er, Inez Robb. M. U. has asked her back 
to make speeches on how to write, and 
they’ve never asked me, which proves 
that what I needed was a degree in jour- 
nalism. I frightened my folks when I 
was ten by announcing (a bit prema- 
turely, it has since proved) that I was 
going to write a book. But after M. U. 
I couldn’t even get up enough courage 
to ask for a job on a newspaper (the 
book-writer’s cradle) and went to work 
in an office. 

“Finding that pretty dull, I saved 
enough money to go to Hot Springs, 
Arkansas, for a vacation. My idea was 
to find out what you do when you don’t 
have to do anything. Second day there, 











I wrote a little flatterer about Hot 
Springs for the Visitors’ Bulletin. Radio 
Station KTHS made the mistake of using 
it On a program, and I hurried home 
to Tulsa convinced that I was a writer, 
and tried to convince the Tulsa World. 
They bought a few pieces out of kind- 
ness, but one day the editor mentioned 
firmly that the First National Bank 
needed a publicist, and why didn’t I run 
over and get the job? (and incidentally, 
get out of their hair). I took the hint, 
got the job and left it only when the 
World’s rival, the Tribune, gave me a 
job writing a column for women. 

“I got the job, I think, because the 
editor was drowned in a whiff of Chanel 
No. 5, which I had been lavish with, 
having got it for free from a perfume 
company I'd written about in a giveaway 
radio program. 

“When a kindly gentleman offered to 
take me out of ‘all that,’ I accepted fast. 
By the time the vows were read, how- 
ever, I was yearning to be back trying 
to meet a deadline. Life now, however, 
is a lovely compromise. I divide my time 
between hints on timesaving kitchen 
gadgets and dreaming away the time 
they save before the typewriter keys. 
The man in my life is always pleased 
when I make a sale, knowing I'll be too 
dazed for awhile to discover another 
wringless mop or G. E.’s Precipitron— 
which has an affinity for dust I can’t 
achieve. 

“No editor has ever thrown a ‘press’ 
party for me, so I know I haven’t ‘ar- 
rived.’ But I’m enjoying myself, and 
have sold articles to Christian Science 
Monitor, Mademoiselle, Better Homes & 
Gardens, Look, American and others 
besides, of course, PROFITABLE HOBBIES. 
And at last I have an idea which might 
make the book I boasted about so long 
ago. 





Hobbyists you will meet in next 
month’s PROFITABLE HOBBIES include: 
A Long Island man whose collection of 
automobile accessories will take you 
back to the linen duster days of motor- 
ing; a Pennsylvania woman whose knack 
for giving aprons that touch of added 
attractiveness that makes them sell has 
enabled her to give her son music les- 
sons and her daughter dancing instruc- 
tion; a Chicago man who has discovered 
that melons, pumpkins and squash, along 
with other fruits and vegetables, can be 
used as an unusual medium for deco- 
tative and amusing pieces of sculpture 
that brighten parties and display win- 
dows. From these and other articles, 
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departments and features you may dis- 
cover the hobby that will make July live 
in your memory as the month when you 
declared your own personal Indepen- 
dence Day. 


Tone nO Sara 
bre Saad 


Until further notice, PROFITABLE 
HOBBIES will pay $2 for each letter 
published in this department. 














Sirs: 

I very much enjoy reading PROFIT- 
ABLE HOBBIES Magazine. I find it inter- 
esting from cover to cover, and I won- 
der if my hobby might be interesting 
to other readers? My hobby is growing 
geraniums from seed! Sounds simple— 
and it is very simple—provided you 
love growing things from seed and tend- 
ing small delicate plants. Out of a ten- 
cent package of geraninum seed I have 
got as many as forty geraninums. I am 
fortunate in having a sunroom facing 
south. I start my seeds in small flats— 
about the middle of March—spread the 
seeds out as much as possible so that 
I won’t have to thin them out later. I 
lay a piece of glass over the flat, with 
small pieces of wood wedged in to hold 
up the glass and let the air in. As soon 
as the plants have grown to the top 
of the flat, I remove the glass, but keep 
them in a warm sunny window. I take 
great care in watering the tender little 
plants and spray them through a very 
fine watering can so as not to bruise 
them. 

When I started this hobby several 
years ago, all I expected to get out of 
it was pleasure—the thrill of watching 
them grow from tiny seedlings to large 
healthy plants — watching the buds 
forming and wondering just what their 
colors would be. I soon learned, how- 
ever, that my neighbors and friends 
were also watching my plants with in- 
terest, and in the springtime, when 
they were looking for geraniums to 
plant out in their flower beds, they 
would come admiring my plants until 
I started giving them away. I must have 
given away dozens the first two seasons, 
then I learned that these people did 
not want to be bothered keeping ger- 
aniums during the winter, especially in 
Manitoba, where the winters are quite 
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severe, and they just let them die off 
—and of course came asking for more 
plants in the springtime. This made me 
start thinking, and one day while read- 
ing PROFITABLE HOBBIES, I thought to 
myself, “Why not make my hobby 
profitable too?” 


Early in the spring I went to a local 
florist’s shop and made myself ac- 
quainted with the manager. I started 
talking about geraniums and gradually 
made him acquainted with my hobby. 
He was quite interested and came one 
day to see my plants. That interview re- 
sulted in a steady sale of my little 
geraniums during May and June (bed- 
ding out doesn’t start in Manitoba until 
about the first week in June). Later 
in the summer the florist called me up 
and asked for larger plants—and bought 
several at $2.00 each (the little plants 
I had sold him for 25 cents each). But 
that isn’t all! When my friends came 
to ask for “a few plants if I had them 
to spare” they found that I had none to 
spare—that I had orders for more than 
I could supply. They then started giv- 
ing me orders privately, making me 
promise not to disappoint them. The 
consequence is that I am contemplating 
building a greenhouse in my garden 
and expect to go into the geranium 
business in a big way when I retire 
from office work, which I expect to do 
in a couple of years. 

Miss A. Patterson, 
West Kildonan, 
Manitoba, Canada. 





Sirs: 

Nigeria is a British protectorate na- 
tion lying in the Western part of Africa 
and derives its name from the River 
Niger which flows through it. 

From time immemorial, many hobby- 
ists and skilled craftsmen here have been 
turning out many leather goods, bangles, 
carvings, etc. that would make the 
mouth of an average American water. 
Since most of these items are turned out 
in small towns and villages, the problem 
had always been how to transport them 


to big towns and cosmopolitan areas 


where white men live. 


Reflecting on this while at Lagos on 
a business tour sometime ago, the idea 
struck me that the best thing to do would 
be to open a gift house. I had all along 
been a hobbyist making leather wallets 
and cord belts and being also interested 
in art, I talked over the matter with 
feliow-hobbyists and craftsmen, and the 
new Exen’s Gift Supply House was born. 






ENORMOUS PROFITS SASTING 


Write Today for NEW FREE CATALOG 
Learn to cast thousands of perfect fig- 
urines, plaques, book ends, ash trays, 
etc. Start NOW—NO EXPERIENCE, 
ee Cet needed. Earn GREAT 
PROF with X.L. RUBBER MOLDS. 
X.L. Tat Qts. $3.50; 
Gals. $8.95. Models and i rubber 
for 3 molds -$1.30 Postpaid 

Dept. 


3403 S. Madi 
PLASTIC ARTS STUDIO ie tes, 


CHINA PAINTING MADE EASY WITH 


real porcelain china tea cups, candy boxes, powder 
boxes, plates, earrings, vases, sugar and Creamers, tea- 
pots, ashtrays, candlesticks, ready to paint and fire in 
your own home oven. Send only 25c for New Catalog 
that may start you on road to fame and fortune. We 
supply everything at low cost — no experience required, 
work at home for fun or profit. 


VILLAGE VENDORS, Box 4202, Dept. HP, Los Angeles 24, Cal. 








For fun or profit .leather supplies, tools, patterns, 
designs books, projects one of the West's lergest 
& most complete stocks 


YOURS NOW! SEND ONLY 10c 


Handicraft Supplies 


Dept. 6-F 245 So. Spring St. 
Los Angeles 12, California 
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LEARN LETTER SHOP OPERATION 


NEW course teaches profitable letter shop work. 
Make $5000 or more a year in spare or full time, at 
home or with small office space. Enjoy this profit- 
able, dignified work. Be your own boss, employ 
others, have an office of your own. Our course, 
HOW TO MAKE MONEY WITH A LETTER SHOP, 
shows you how. Write for free details. 
IMPERIAL, PH-6, Wilmington, N. Car. 
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Easy to weave, easy to sell—this shiny 
little bird for shoulder or hair orna- 
ments. Ideal for shut-ins. No tools. Sam- 
ple kit 25c. Kit for 6 birds, ass’t colors, 
$1.00 P.P. Kits for groups and schools. 


Send 25¢ for NEW Wholesale Catalog 


SHELART STUDIOS 


6th Street South 
St. Petersburg, Florida 












THEY RIVAL REAL FLOWERS, 
and surpass them in value, as they 
are permanent, everlasting decora- 
tions! One bouquet kit often costs 
less than a single real flower. All 
crepe-paper parts cut out and wires 
cut to length—just assemble. Direc- 
tions show how in two easy lessons. 
Yes, flowermaking from kits is a 
realy PROFITABLE HOBBY. 
BEGINNERS FLOWERMAKING COURSES, Color-Bal- 
anced, $1.00 each. COURSE FC-1 consists of Poppies, 
double Wile Roses, Daffodils and Wild Asters. COURS# 
FC-2 contains Majestic Roses, Carnations, Sweet Peas 
and Sweetheart Roses. Each box contains all parts needed 
for a neat bouquet. Kits may be chosen singly at 2d5c 
each in usual colors. Give first and second color choices 
and we’ll send nearest to match. Pick at least 4, as the 
minimum mail order is $1. 00, plus 25c packing-postage 
charge. Also try big “‘Queen’’ a roy Tea Rose bouquet 
kit at 49c. Comes in American Be@uty Red. Pink, Salmon, 
Talisman, Yellow and Snow White. Send for your selec- 
tion today! 


CLEVELAND MODEL & SUPPLY CO. 
4516F48 LORAIN AVE., CLEVELAND 2, OHIO 





Viribbing Work COLORING PHOTOS 


Fascinating hobby at: vacation 
learned at home by av or 

who is sc iothonity inclined. “W Work f full or 

time. Modern method brings out natural, life-like 
colors. Many have earned while learning. 


ing 
Ti raphers, stores, individuals, and X 
yr atg friends. Send te 
MAL Pie . 


JOTO COLORING SCH 
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1315S. s Michigan A Ave., Dept. 206A Chicago 5, Hl.) 
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(J voice DEVELOPER’) 


POWERFUL, Magnetic, Impressive Voice possible with 
New Invention—Diaphragm Exerciser. Free Details. ‘‘0Z’’ 
Voice Developer, Box 665-CS-(5a), St. Louis, Mo. 


I Want to Contact 
New WRITERS 


who are interested in cashing checks of $1 to 

‘$100, offered every day. The easiest way to 

write for pay. No previous experience necessary. 

Send for FREE DETAILS. No obligation. 
SAUNDERS M. CUMMINGS 

468-22 Independence Bldg. Colorado Springs, Colo. 











LEATHER CARVING 


NO €.0.D 


ADD TAXIN 
CALIF 








ENJOY BIKD COMPANY 


with this beautiful knock-down 


WREN 7 00 
HOUSE only 


Sent postpaid on receipt of remittance or C.O.D. 
plus postage 
YONGHAUS, B1 Turnpike, Pompton Plains, N.J. 


ANTIQUES 


Learn how to start your own Little Shop, or sell 
from your home; either full time or part time. How 
to start with very little money. How te buy whole- 
sale. Sell by mail. Find Antiques. All the tricks 
of the trade and the know-how. Write for Free 
Folder today. 


THE OLD ANTIQUER 


11652-E Collins St. North Hollywood, Calif. 


MINIATURE FURNITURE KIT 


Here is another item for your dol] 
house or collection. Solid cherry. 
One inch scale. Real glass mirror 
tilts at any angle. Drawers really 
work, Have hand turned hardwood 
knobs. Precision cut parts. Full 
instructions included. 

ASK for KIT No. 129..$2.25 P.P. 
Send dime for list of other min- 
iature furniture items. 


CULVER MINIATURES 
194 Sixty-first St. 
Niagara Falls, N. Y. 


MING TREE hIiTs 


{T’S EASY ... IT’S FUN... IT’S PROFITABLE! 


Make lovely MING TREES for 
your home and family—EARN 
EXTRA MONEY, TOO! Sup- 
ply neighbors, friends, local 
shops. Kits include simple in- 
structions and all materials. 
12” tree with imported figurine 

. $4.95 ea. 8” tree with 
imported figurine . . . $2.45 ea. 
Sent postpaid in U. S. A. En- 
close full amount with order. 
Write for special prices on kits 
in quantity, bulk materials, 
figurines. 


ORIENTAL GARDENS 
181 S. Rosemead Bivd. . Pasadena 8, California 



































WILDLIFE MINIATURES 


Tiny game fish, birds, and animal brooches—So 
Real that they look Alive. PAINT THEM YO 
SELF. Sell to Sportsmen. Kit of 10 asst’d. plastic 
bodies, special paints, brush, pinbacks, instr.—$2.00 
postpaid. 


Send 25c for huge Craft Catalog—2500 items 
SHELART STUDIOS 


6th St. So. St. Petersburg, Florida 


















I went on a country-wide tour and talked 
with over a thousand hobbyists in all 
parts of the country. In certain places 
where they had joined into cooperative 
societies, we made arrangements to get 
a regular supply of their wares. Prior to 
then I had been a bookdealer; but what 
prompted my opening this gift house 
was not so much the desire to make a lot 
of profit as to try to make Nigerian hob- 
by products reach more and more people. 


On getting back from the tour, we 
organized and put up a sales room with 
thatched grass roof in the traditional 
African pattern. We then started run- 
ning advertisements in some of the daily 
papers and orders started coming in 
from far and near. After a few months 
of operating we had one or two orders 
from other countries, and so emerged 
what we call our “foreign sales.” With 
reliable agents it is possible that we may 
in the future, have our thousands of 
items distributed in the United States. 
Meantime all orders from abroad are 
executed through the post. Many cus- 
tomers have asked us to send them an 
illustrated catalog, but we have only 
been able to send them a cyclostyled 
price list, as printing machinery is very 


' scarce and dear in this part of the world. 


Our stock includes even such items 
as carved tables with folding legs to 
allow for packing for overseas ship- 
ments; stuffed and unstuffed pouffes and 
cushions; loom and raffia mats; embroi- 
dered and Akette cloths and hundreds 
of toys, bangles and beads; leather, fur 
and reptile skin materials and hundreds 
of other items too numerous to mention. 
We even stock such big items as carved 
chests. 

There is hope for better services in 
the future and we are getting more and 
more orders for our goods. For the 
month of September we made about six 
shipments of our hobby goods to places 
abroad. If the international exchange 
improves and some restrictions on im- 
ports are removed, we may in the future 
purchase from American hobbyists for 
sales locally—who knows? 

C. Nwafor Exen, 
Onyediuwamma Villa, 
Lokpanta, Okigwi, 

S. Nigeria, West Africa 


Sirs: 
AVING READ with much interest 
the accounts of the many people 
contributing to the very fine, helpful 
magazine—PROFITABLE HOBBIES—I 
feel sure that the story of W. J. Fenton 


of Loveland, Colorado, will be of interest 
to all and I am happy for an opportunity 
to tell of his skilled workmanship, which 
is both a hobby and a vocation. 


I am sure that many of the readers 
remember Vernon Haff, who had almost 
a nationwide reputation as a skilled 
wood carver, his artistic work consist- 
ing principally of various types of 
horses, and also other animals and pieces. 
Mr. Haff died three years ago and for 
awhile it looked as though his work 
would not be carried on, but Mr. Fenton 
has given much time and effort to this 
work and he is now producing very 
artistic, attractive carvings, which in the 
opinion of most every one, equal the 
high class work of Mr. Haff. 


In the city-owned Loveland (Colo- 
rado) Pioneer Museum, of which I am 
curator, we have a number of Mr. Fen- 
ton’s carvings on display and they are 
of much interest and much admired by 
the many visitors from every state. Mr. 
Fenton deserves especial credit and com- 
mendation for his bravery in carrying 
on in spite of long illness and the 
physical handicap of having had a leg 
amputated. Instead of giving up and 
spending his time feeling sorry for him- 
self, he realized that he must keep his 
mind busy and his time occupied with 
something of interest, and he devoted 
his time to improving his skill in carv- 
ing, having had some limited experience 
in wood carving while employed in the 
shop of Mr. Haff some years earlier. 
Having been a very active, outdoor man, 
his long illness and physical handicap 
were hard to take for one of his dispo- 
sition and ambition, but he has per- 
severed and continued his efforts in 
spite of discouraging disappointments 
and now, through the assistance and 
cooperation of friends who admired him 
for his plucky efforts and appreciate 
his skill and ability, he is now estab- 
lished in a workshop, that is a place 
of much interest, where he produces 
numerous fine pieces such as various 
type horses, pack mules, complete with 
prospector’s equipment, book ends, pow- 
der boxes, canes and many other at- 
tractive articles and is now filling orders 
for these carvings. Hours of patient, 
painstaking work are required to give 
these carvings the high state of perfec- 
tion that they must have in order to 
satisfy Mr. Fenton’s critical standard of 
true-to-nature and artistic finish. 


Ira Harshbarger, Curator, 
Loveland Pioneer Museum, 
Loveland, Colorado 
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yp latest assignment of mine 
proved to be not only one of the 
most fascinating jobs I ever under- 
took, but one of the toughest. 


“Find a business,” I was told, 
“that fits this description: It must 
be new enough so that not many 
are in it. It must be one that can be 
operated in a small space—by either 
a man or woman—in spare time. 
The work must be interesting, and 
preferably the kind that will give 
the worker artistic or creative satis- 
faction. It must be a business that 
anyone can Jearn without weeks or 
months of study. It must be one that 
can be started without a big invest- 
ment in special equipment, mate- 
rials, or supplies, and it must still 

ay a good rate of profit for every 
ious invested!” 


I wrote down the points as they 
were given to me, ran my fingers 
through my hair, went back to my 
own Office and stared at the wall for 
fully an hour. Sometimes staring at 
a blank space helps me pcr 
brings pictures to my mind. 


But, as I soon concluded, this job 
was not going to be accomplished 
by thinking, alone. When I finished 
the assignment—when I had found 
the business that fitted every one of 
the requirements, I had spent eleven 
months in market studies, personal 
investigation of hundreds of differ- 
ent kinds of home businesses, sales 
checks, even research on such seem- 
ingly unrelated subjects as chemis- 
try and electronics. And I had spent 
close to twenty thousand dollars of 
the company’s money. 


But the business that came out of 
my efforts has proved to be worth 
every hour and every dollar of its 
cost—for, already, it has been tested 
and proved successful by a number 
of men and women. In actual prac- 
tice, it has proved to be the perfect 
Starting point for those who wish 
to break away from payrolls, time 
clocks, andtheuncertainty of “jobs.” 
It has enabled many men and a 
number of women to start a busi- 
ness in spare time (without risking 
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A Tested Business 
That You Can 
Start At Home 


«.» Operate as a spare-time, extra-money activity, 
...0r build into a full time, permanent business 
leading to personal independence, 


By Raymond E. Brandell 





NOTE: Mr. Brandell’s long experience in helping thousands of men and 
women start their own businesses establishes him as an authority and a 
safe guide. His latest recommendation, we think, is the most interesting 
of the many businesses he has sponsored. 


W.E.C. 








present jobs or income) and later 
expand it into a full time activity. 


The product of the business is 
one that is familiar to everyone. But 
the method by which the product is 
produced probably is an art you’ve 
never heard of. I was first started on 
the investigation of this particular 
business by a story that I read in the 
American Magazine. It told about 
a couple in Ohio, man and wife, 
who had done a volume of business 
in excess of a million dollars in one 
year. Their profit must have been 
enormous, because the cost of ma- 
terials that went into each product 
was only 43c—while the product 
sold for $6.00. And it could be pro- 
duced with not more than an hour 
of labor time. They had started with 
no experience and with an invest- 
ment so small that anyone could get 
the money together. 


Right from the beginning it had 
the earmarks of the business I was 
looking for. And everything I un- 
earthed about it confirmed my early 
impression. 

When I tell you what they made 
and sold, your first thought prob- 
ably will be ‘“‘Old Stuff.” But wait. 
Give it a second thought, because 
while the product is old and well 
established, the number of people 
who know how to make it are very 
few, indeed. And the annual sale 
runs into millions, because the 
product is one that is wanted and 
cherished by every mother. It’s a 
product that is purchased because 
of love and sentiment—and it’s 
products like this that are called 
‘depression proof.” In poor times, 
people often skimp on necessities 
to have the things that warm the 
heart—and that is one of the out- 
standing characteristics I discov- 
ered in Metalized Baby Shoes. 


You’ve seen them. You’ve seen 
the real ones, and you’ve seen the 
imitation ones—those that were 
coated with genuine metal, in gold, 
silver or bronze; and those poor 
imitations that were merely painted 
with bronze paint. The genuine 





metalized shoes are made by a proc- 
ess called Electroplating. Electro- 
plating of metal objects is quite 
common. But to electroplate a non- 
metallic object requires special 
knowledge. And that’s the process 
I want to tell you about. 


All the results of my investigation 
have been put into a large printed 
plan. It is illustrated with more 
than a hundred drawings, pictures, 
and photographs. It is called the 
Warner Success Plan—because it is 
a completely charted path to suc- 
cess in the Baby Shoe business. It 
tells all the secrets of electro-plat- 
ing non-metallic objects. It tells 
how to prepare the shoe, how to 
assemble the few pieces of equip- 
ment needed, how to put a coating 
of genuine gold, silver, or copper 
on a shoe or any other non-metallic 
keepsake. It tells how to get the 
orders coming in, how to finish the 
work, how to start in spare time 
and then—when you are ready—ex- 
pand into a full time business. 


I’d like to lend you this plan— 
give you an opportunity to read 
every word of it—learn every secret 
it holds—so you can then make 
your own investigation of this busi- 
ness and make your decision on the 
basis of facts instead of guesswork. 
If you decide to go into it, you can 
buy a copy of the Warner Success 
Plan to keep as your guide. But 
make that decision later. 


Right now, all you need to do is 
send your name On a penny post- 
card to the Warner Electric Com- 
pany, 1512 Jarvis Ave., Dept. 12-H, 
Chicago 26, Illinois. They are the 
publishers of the plan and they will 
arrange to send a copy for your in- 
spection without any money _risk 
On your part. 

I’m mighty happy about my part 
in finding and se, 4 i up this busi- 
ness because it has proved to be a 
wonderful starting point for so 
many people. I’m sure you'll find it 
worth every minute you spend in 
reading it. Send your name, today, 
so you won’t forget it. 
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WHERE HOBBY RIDERS TIE UP FOR PROFIT 


IDEAS ¢ MARKETS © EXCHANGES e@ BUYERS e@ SELLERS 







The charge for classified advertisements is 15 cents a word payable in advance by check, 
cash or money order. All classified set solid, without display, leaded, or blank space. All copy 
subject to publisher’s approval. For clarity, please type or print your copy. Be sure that check, 
currency or money order accompanies copy. When figuring the number of words be sure .to 
include name and address. For example: W. C. Jones, is three words. Send your copy in at 
once. Closing date for classified advertising is the fifth of the second month preceding publica- 


tion. 








AGENTS AND SALESMEN 


START HOME MANUFACTURING _ Business 
making Cleaning Compounds, Soaps, Insecticides, 
Cosmetics, Polishes, Food Flavors. No machinery. 
Literature free. Kemixon, Park Ridge 4, IIl. 


DOUBLE YOUR INCOME—Sell wool and Cotton 
uaiforms, Badges, Initial Buckles, Belts, etc. Write 
Hook-Fast, Box 480 PH, Roanoke, Va. 


BUY THOUSANDS of nationally advertised prod- 
ucts direct from manufacturers and _ distributors. 
Write for ‘Buy Direct and Save.’’ Service Pub- 
lishing, 218-W Investment Bldg., Pittsburgh 22, Pa. 


““GEM-LITE” LUMINOUS gummed (cloth) tape, 
any width, length. Sample foot 25c. Other luminous 
Products. Folders. ‘‘Gem-Lite’’, 12691 Charest, De- 
troit P-12, Mich. 


WHERE TO BUY 800,000 articles direct from man- 
ufacturers. Save by buying direct. Sent Free. “Your 
Profits Under the Spotlight.’’ Glass Pub. Co., EI- 
wood City 21, Pa. 


BE RENEWAL HEADQUARTERS for all maga- 
zines. Handle everything at home. Big profits. No 
experience—no capital needed. Free Catalog tells 
how. Write McGregor Magazine Agency, Dept. 610, 
Mount Morris, Ill. 


SELL LAFF-KINS, world’s ‘‘screwiest’’ paper nap- 
kins, 50 in set, each with different comic verse. Fun 
for house parties, banquets. Write ‘Eagle,’ 317 E. 
Main, Grass Valley, Calif. 


AMAZING SELLING ITEM, Local, Mail Order. 
Details free. ‘‘Dahle,’’ Box 200-B, Omaha 2, Nebr. 


NEWEST MONEY MAKING SENSATION. Sell 
personal initialed belts, buckles, cap and breast 
badges, tie hoiders, etc. Choice 2,000 emblems. 
Write Special Outfic Offer today. Hook-Fast, Box 
1425PH, Providence, Rhode Island. 


MAKE EVERY DAY Your Pay Day! Sell big 
money-making household merchandise from _ illus- 
trated catalogue. All proven fast sellers. Operate 
full, spare time. Start making good extra money 
now. Rush name for sales outfit. National, Box 
88-9, Dorchester 22, Mass. 


APRONS 


BEAUTIFUL IMPORTED Mexican Handmade Sam- 
ed $1.00. Postpaid. Cates, 3821 Oxford, El Paso, 
exas. 









































A STENCIL OF THE WEEK: Distinctively original 
and useful designs weekly for textile painting. 
Yearly subscription $7.00. Single copies twenty 
cents. Textile Painting: Complete Method of Barbee, 
$1.60 Instruction book. Adept Litho Arts Company, 
433 G. Street, San Diego, Calif. 


STENCILS FOR TEXTILE PAINTERS—Now avail- 
able, especially designed shaded stencils with com- 
plete pattern printed on each sheet of stencil set. 
Many designs to decorate towels, curtains, ties, 
blouses, pillowcases, etc. Send 25c in coin for sample 
stencil set, directions for painting and design listing. 
Aluminum Art Products, 225 W. 8th Street, Kansas 
City 6, Mo. 


ORIGINAL HAND CUT Stencils. Dainty corner 
decorations for handkerchiefs, etc. Four for $1.00. 
Separate initials 25c each. Will also cut stencils 
from your ideas. Whiston’s Workshop, Box 1602, 
Fall River, Mass. 


FOLKART DESIGNS for all decorating, needlework. 
Norwegian, Swedish, Penndutch. No books or sets 
to buy. Order only what you need. 10c (refundable) 
brings sample sheet, descriptive list. PH-Loraine, 
5822 Park Avenue, Minneapolis, Minn. 


PEASANT PAINTING KIT for Pleasure or Profit, 

$4.00. Six Mimeographed Lesson Sheets, instruction 

sheet, fifteen designs, five Basswood novelties, ready 

to decorate, one 8” Hardwood Plate. Mrs. Eunice 

= Hobby Painters Studio, Robbinsdale 22, 
inn. 

















USE FLO-PAQUE, America’s most versatile color for 
textiles, glass, china, wood, figurines. Unbelievably 
easy to apply free hand or stencil, quick drying. 
Hobbycraft Kit eight vivid colors glaze and solvent 

3,95. Dealers write. George Kiewert, 647 W. Vir- 
ginia Street, Milwaukee, Wis. 


BEADCRAFT 


BEADS: ALL KINDS. Send stamp for New Neck- 
lace_and Earring designs. Imperial Bead Co., Dept, 
T., 1905 Marmion Ave., New York 60, N. Y. 
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BIRDS, BIRD HOUSES 


BEAUTIFUL CEDAR AND PINE knock-down bird 
houses 95c, $1.25. Ready to assemble. Postpaid, 
Send for free literature. Yonghaus, Box 395-B, 
Pompton Plains, J. 


BEAUTIFUL SINGING Roller Canaries. Ship any- 
where. Guaranteed. Josephine Bresee, 406 44th Ave., 
San Francisco. 


























BOOKS 


PROFITABLE HOBBY BOOKS. Renrt—Sale. Send 
10c for list. Williams Hobby Center, 2040 Wash- 
ington St., Allentown, Pa. 


HOW TO RUN A GIFT SHOP, by Peel, 200 
pages, charts, $2.50. Endorsed by Gife & Art 
Buyer. Branford Publishers, 6 Beacon Street, 
Boston, Mass. 


ENJOY GOOD READING? Write for Special Book 
List. Vivian’s Workshop, 1302-A Stainback, Nash- 
ville 7, Tenn. 


OLD PHONOGRAPH RECORDS. Collecting and 
selling old records is not only fun but is highly 
profitable and it’s easy. Our 1950 edition Accredited 
Handbook of Record Values gives actual values to 
$300.00, tells how to get and sell records, lists 
approximately 14,000 sides by hundreds of artists. 
Most complete record value handbook ever printed. 
It contains the information you need. Send $2.00 
today for your copy. C. Carr Company, Beverly, N. J. 


SQUARE DANCE INSTRUCTIONS—Illustrated in- 
structions and calls for 25 sets. $1.00. Rayburn’s 
Books, Eureka Springs 1, Ark. 


FASHIONS AND BEAUTY—Hair & Hat Styles 
Book only $1.10, Beauty Secrets $1.00. Both for 
$1.50. Knowledge Center, Box 2055, Richmond, Va. 


“FLOWER BOOK.” Patterns and instructions for 
17 Ceramic flowers. Send $1.00. Anne Jones Studio, 
1519 Northampton St., Easton, Penna. 


SAMPLE COPY ‘Amateur Camera-Journalist and 
Feature Writer’ 25 cents. Holden, Bookseller, 
Germantown 6, Tenn. 


LIST OF Interesting books free. Robert Kentfield, 
1011-B Caminar St., El Monte, Calif. 
































BOOKS on Arkansas, Missouri and the Ozarks— 
rey lists. Rayburn’s Book Store, Eureka Springs 1, 
rk. 








BUILD IT YOURSELF 





WITH OUR PANTAGRAPH—Arrt students—Home- 
crafters: Enlarge lawn and garden cutouts, graphs, 
silhouettes, pictures, maps. Make block letters. A 
real help to beginners in art. You can enlarge the 
outlines of any picture to many times the size of the 
original. Complete with instructions $1.00 postpaid. 
Free with each pantagraph, formula for making 
walnut stain. Willcraft, Quicksburg, Va. 


FOR HAND COLORING—4 doz. Tallies $1., 4 
doz. Place Cards $1, 1 doz. Floral Notes $1, 2 
doz. Miniature Notes $1. Samples 25c. Van 
Delinda, P. O. Box 1626, Springfield, Mass. 


$1 BRINGS MEMBERSHIP in Sane Art Movement 
and Autograph of Famous American Artist. Western 
Tern Studio, San Diego, Calif. 











SPRING A RING Aprons. A cinch to put on, easy 
to launder. $2.00 each. State color choice. Myrtle 
Peterson, Elmore, Minn. 


PATCHWORK APRON $1.00; Sweetheart Apron 
—_ Della Sharp, 323 Abbie St., Grand Rapids 8, 
avLicn. 














ART, ART SUPPLIES 


READY CUT STENCILS for Fabric Painting. Create 
smarter wardrobe for Spring. 275 designs to select 
from finding just the design you want for Scarfs, 
Blouses, Dresses, Household Linens, Pillow Cases 
and etc. Send 25c for Catalog of Designs. Free 
Stencil Brush and the Latest Technique that gets 
work done in half the time. Home Art Studios, 
617 Mulberry, Des Moines, Iowa. 








JUST OFF THE PRESS—8-page folder illustrating 
6 beautiful, popular lamps you can make—for your- 
self, for gifts, or to sell others. It’s fun, highly 
profitable—as hobby, or part or full time basis. 
8-page folder, 40-page parts catalog, wholesale price 
list only 25c—refundable first order. Gearon Com- 
pany. Dept. 400-06, 27 South Desplaines, Chicago 


’ 





SAVE $$ ON TOYS—Garage, Barn, Wren House, 
Doll Furniture—Ready to assemble—Catalogue 10c. 
Familycraft, Oconomowoc, Wis. 


ELECTRIC CLOTHES DRYER $1.00. Ceramics Kiln 
$1.00. Geiger Counters 50c. Furniture, electronics, 
machinery, etc. Catalog 200 plans 25c. MD 35, 
East Rockaway, New York. 








ARTIFICIAL FLOWERS 


NOVA-GLOSS FLOWERCRAFT—new home hobby, 
make artificial flowers hard and highly glazed as 
porcelain, no firing—no clay—no paint. Material 
and instructions available. Stamped envelope brings 
literature. Margaret Keegan, 292 Fisk St., Pitts- 
burgh 1, Pa. “Dresden Schools—Attention.” 


ARTIFICIAL FLOWER MATERIAL. Start earning 
vacation money now. Make artificial flowers and 
jewelry at home to sell at a profit. Wood fibre. 
Crepe paper. Leaves. Peps. Petals. Large selection 
earwires Czechoslovakian rhinestones. Free Price 
List. Dali, 5801F West Cermak. Cicero, III. 


AUTO ACCESSORIES 

















STENCILS. READY CUT for fabric painting. Pre- 
cision cut insures a beautiful design in true colors. 
For a free illustrated circular of designs, see your 
dealer or send direct. Continental Products, -907 
Birch, Eau Claire 1, Wis. 
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PRESS-A-LITE—A revolutionary new cigarette case 
and lighter combination for cars; delivers lighted 
cigarettes; 100% automatic. Write for details. Deal- 
er inquiries invited. S. E. Taylor, 8802 E. 9th, 
Kansas City, Mo. 


HAND WEAVING LOOM. Plans and directions. 
2 harness $2; 4 harness $4. Both for $5. Engle- 
wood Weavers, 447 West 60th Place, Chicago 21. 








BUSINESS OPPORTUNITIES 


$46 FROM SQUARE FOOT of Plywood; Jigsaw 
necessary. Excellent Home Business. Write Woodarts, 
X8, Bridgewater, Mass. 








WEAVING moth-holes, burns, tears in wearing 
apparel from your own home or store. Method copy- 
righted. Work done by hand. $120. Amber Weav- 
ing Service, 611 Main St., Buffalo 3, N. Y. 





BE INDEPENDENT, Be Secure, have your own 
profitable business—earn $10.00 and more a day 
making beautiful, fast-selling lamps at home. No 
equipment needed. Illustrated course teaches you 
quickly. Course, parts catalog, wholesale price list— 
only $2.00. Gearon Company, Dept. 200-06, 27 
South Desplaines, Chicago 6, III. 


PROFITABLE HOBBIES 
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HOW TO SET UP and run a Mirror Shop! Re- 
silver Mirrors. Make Chipped Glass Nameplates. 
Electroplating Salts and Rectifiers. John Sprinkle 
V5, Marion, Indiana. 





SAVE YOUR BOX Tops, labels, Wrappers, They're 
valuable, Send 25c for price list. Sanford Mail 
Service, 6269 Hillmont Dr., Oakland 5, Calif. 





START HOME CANDY KITCHEN. Good earn- 
ings. A complete course. Tells how to make-sell 
delicious candy. Only $1.00 postpaid. Joe Burnley 
and Company, Box 287, Dayton 1, Ohio. 





FLOCKING FOR FUN or Profit. Fascinating. 
Hundreds of uses. Beginner’s kit of eight colors and 
instructions, $1.00. Advance kit with gun, $3.95. 
Flamingo Products, Box 115, Little River Sta., 
Miami, Florida. 





MONEYMAKING OPPORTUNITIES. Hundred to 
choose from. Read World’s Biggest Classified Med- 
ium. (Over 1,000 ads). Copy sent absolutely free. 
Popular Mechanics Classified, 645 North St. Clair, 
Chicago 11 





MAKE MONEY spare or full time, casting Metal 
Toys and Novelties. Big wholesale and chain store 
demand for cast Metal Autos, Soldiers, Ashtrays, 
Banks, etc. Keeps manufacturers busy. Production 
moulds furnished for up to 100 and more cast- 
ings per hour. No experience or special place 
necessary. Write for full information and _itllus- 
trations of patterns needed. Metal Cast Products 
a 4, 1696 Boston Road, New York 





BIG MONEY! Spare or full time in your home. 
No Selling! Spray new miracle finishes, plush and 
suede, on signs, radios, automobiles, figurines, lamps, 
toys, etc. Our business is booming. Help us fill 
huge demand. New easy Flok-Kraft methods—mate- 
rial costs few pennies, you get dollars. Free samples. 
Complete powerful money-making plan free. Write 
now: Coast, 1002-H S. Los Angeles St., Los 
Angeles 15. 


FREE PARTICULARS MANY Profitable Spare-Time 
“Home Business Projects.’’ Cottage Industries, 
2804-C Hanover, Omaha 12, Nebr. 


METALIZE BABY SHOES, Repair Dolls, Make 
Rubber Stamps, Silver Mirrors, Make Beautiful 
Figurines. Catalogue of ‘30 Ideas’ Free. Universal, 
Box 1076P, Peoria, IIl. 


GROW ORCHIDS in your home or garden as a 
hobby or business. Instruction booklet 25c. Bloom- 
ing size plant $3.95. Samuel Presner, Box 4550, 
Coral Gables, Fla. 


TRADE! BUY! SELL! anything, in the ‘Trading 
Post.’’ Latest issue 25c. Thorne’s, B-525 Dewey, 
Jackson, Mich. 


THE MOST PROFITABLE Hobby in the world. 
Learn how to make money buying and _ selling 
Antiques and other old things, from your home or 
start your own Little Antique Shop. Write for free 
Folder. The Old Antiquer, 11652-W Collins St., 
North Hollywood, Calif. 


SELL YOUR PRODUCTS: Knit, crochet, wood, 
metal, etc. Big 14 page Markets Bulletin, $1.00. 
Free details. Research, 2409 12th Avenue, Los 
Angeles 16, Calif. 


SEND POSTCARD for “1001 Ways to Make 
Money.”’ 1001 Opportunities Club, Dept. H, 1495 
Westchester Ave., New York 59. 


EARN MONEY AT HOME! Thousands do! ‘Home 
Worker Magazine’ tells how. Sample, 25c, Six 
issues, $1.00. Arthur Sizemore, Pub., Box 4, 
4917 Kostner, Chicago 30, II. 


LIQUID RUBBER, Make flexible molds. Free sam- 
ple. Chaney, 1130 E. 16th St., Jacksonville 6, Fla. 


EARN MONEY at Home with Profitable spare time 
work. Turn your spare time into dollars manufac- 
turing and selling—Scent-O-Lite Electric Perfumers. 
G-E product with our patented process. Perfumes 
homes, offices, etc., any odor you desire. Easy inter- 
esting work. Very Small Capital. Operate under our 
processing patent. Full instructions and material for 
patent. Full instructions and material for 3 perfum- 
ers $5.00. Same with material for 12 perfumers 
$10.00. Sample and Odor $2.00. Scent-O-Lite, 4042 
N. Kimball Ave., Chicago 18, IIl. 


PEARL FINISHING—New, amazing—Huge Prof- 
its. Start making big money first day. Free facts 
show easy way to $25 ot $50 per day at home. No 
experience needed. No course of instructions to_buy. 
first—scoop the market. Write Pearl-Kote, Dept. 
H, 2111 W. Manchester, Los Angeles 47, Calif. 


EXCELLENT EARNINGS repairing hosiery at home 
for local store customers and surrounding towns. 
Information free. Dolby School of Hosiery Mend- 
ing, 1221 Westminster, Palo Alto 6, Calif. 


GOOD INCOME making cloth covered buttons and 
buckles. Maxant, 117-H S. Morgan St., Chicago 7, Ill. 
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TRADE AND CLASS Magazines help you 
ahead. Latest copies. More than 1150 covering 
every business, trade, profession, sport, hobby or 
other imterest available through our Easy-to-get- 
Acquainted Service. Particulars and price-list Free. 
Commercial Engraving Publishing Co., 34AK North 
Ritter, Indianapolis 19, Ind. 





NEW MANUAL TEACHES Clock repairing $1.00 
(currency, please). Write A. B., 3604 Tampa Street, 
Tampa, Fla. 





MAKE CHOCOLATE-DIPPED Candy at Home. 
Complete, detailed instructions 25c. Schenck, 717H 
West Penn., Butler, Pa. 





MAKE MONEY AT HOME Collecting names and 
addresses for advertisers. Complete instructions on 
how, where to get and sell the names, only 50c. 
Paul Martin, Pemberville, Ohio. 





ANNOUNCING HOME STUDY course in com- 
mercial baking. Practical basic training. Good field 
for those with aptitude. Nearly depression proof. 
Send for Free booklet, ‘Opportunities in the Bak- 
ing Industry.’’ National Baking School, 1315 Mich- 
igan Ave., Dept. 1823, Chicago 5, IIl. 





HOME BUSINESS making statuettes, plaques, arti- 
ficial marble, rubber molds. Metallizing baby shoes. 
Silvering mirrors. Formulas. Catalog and valuable 
folder free. Creative, Winnetka 16, III. 





MAKE YOUR OWN Rubber Molds. Everything 
necessary for the Plaster Caster. Rubber, casting 
materials, flock, finishing materials. Plastic Arts 
Studio, Dept PH, 3403 S. Madison, Muncie, Ind. 





EARTHWORM BREEDING. Valuable bulletins on 
successful methods mailed free. Earthmaster Publica- 
tions, Dept. 20, Sun Valley, Calif. 





START CANDIED-POPCORN Shop. Nine money- 
making formulas 25c. Schenck, 717H West Penn, 
Butler, Pa. 





FREt BOOK ‘How to Make Money With Home 
Workshop” describes amazing methods used by 
hundreds of successful craftsmen. Tells what to 
make, how to sell workshop output spare time. 
Write at once for details. Remember it’s free! 
Craftsman, 115G1 Worth St., New York City. 





LAMPS—Earn money building and repairing in your 
home. Easy-to-understand wiring charts and detailed 
instructions in illustrated catalog showing all parts. 
Send 25c. Gyro Lamps, H5404 Clark, Chicago 40. 





GOOD NEWS! Save time and money on your busi- 
ness correspondence. Write for details. Tepco, New 
Providence 4, New Jersey. 





LADIES! MAKE MONEY making and selling little 

Mending Maid. Very attractive. Sarmple with Pattern 

a om Vivian Hyatt, 1824 Dumesnil, Louisville 
, Ky. 





TYPISTS: EARN MONEY at Home Typing manu- 
scripts. Folio contains full instructions, how to obtain 
work, what to charge, sample pages, all you need to 
know to start earning, $1.00. E. Tompkins, 301 
Yarmouth St., Norfolk, Va. 


HOME WORKERS: Spin Angora wool into yarn, 
enjoyable sparetime work. House of Angora, PH, 
Springfield, Ill. 


DECORATE DISCARDED furniture and tinware 
for home or profit. 10c for Literature and Pattern. 
Stewarts, H-2, Bridgewater, Mass. 


ARE YOU LOOKING for Profitable Hobbies? 
You'll find them in ‘Get Ahead Plans.’’ $1. Satis- 
faction Guaranteed. Carrie’s, 121 East 21 St., North 
Little Rock, Ark. 


LETTERS 20 CENTS each; gifts, souvenirs, mer- 
chandise purchased, mailed from New York. Box 
201, Millington, N. J 


MAKE FLEXIBLE MOLDS! Cast plaques, bookends, 
figurines! Free sample! H. Tooker, 630-K Chestnut, 
Hamilton, Ohio. 


BIG MONEY—LEARN Watch-Clock Repairing at 
home our easy inexpensive way. Inquire Modern 
bray y Supply, 55-PH West 42nd Street, New 
or 5 


HOMEWORKERS—Men—Women: Extra money- 
Easy, children can help. Send 25c deposit. ( Credited ) 
For details, and gift. Bishop Novelties, Box 877-H, 
Milwaukee 1, Wis. 


PROFITABLE SEWING UNUSUAL Eastern Star 
design aprons. Complete Kit $1.25. Pattern only 
a Bernice Crane, 2619 Fourth Street, Moline, 
Ill. 





























EMPTY SPOOLS of thread, turn them into attrac- 
tive toys for the kiddies. Instructions 25c. Hale, 
Box 1, Glenmont, N. Y. 


GOOD PROFIT IN CHROME Plating, at home 
in spare time. Electrolytic Tank process. $8.00— 
Guaranteed. Manteno Mfg., Manteno, Ill. D247. 


BIG PROFITS. Cost 10c sell $1.00. Anyone learn 

to make beautiful Flamingo bird pins and earrings. 

Metallic or Palm leaf. Sell shops, friends. Kit for 

10 birds, instructions $1.00. Sample bird 50c extra. 

cage Products, Box 115, Little River, Miami, 
a. 








BABY SHOE PLATING. Formula complete, $3.00. 
Write McClure, 1714 Forest, Dallas, Texas. 


FREE FOLDER—100 Ways To Make Money In 
Silk Screen Printing. No experience or art ability 
needed. Have own business in home or shop. 
earnings. National Distributors, Box 88-H, Dor- 
chester 22, Mass. 
—_—_—_—_—_— — 


CERAMICS 


BARGAIN! CERAMIC PATTERN SHEET Only $1. 
Contains all parts necessary to make six artistically 
designed original ideas. Order Now! Ask about our 
electric kilns. Polly’s Potteries, 426 Farm Credit 
Building, Studio D., Omaha 2, Nebr. 


CHENILLE SUPPLIES 


MAKE CHENILLE BEDSPREADS, rugs, etc. Ma- 
chine $129.50. Patterns, yarns, all materials and 
supplies wholesale. Free booklet, samples and prices. 
Sims Textiles, Dalton, Georgia. 


CHINA, PAINTING SUPPLIES 


CHINA PAINTING SUPPLIES: Blank China. De- 
signs with color suggestions, $1.00 per dozen. 
Specialized instruction sheets, $1.00 set of seven. 
Illustrated list for 3c stamp. Pollock Studio, 436 W. 
Tabor Road, Philadelphia 20, Pa. 


aaa 


















































COINS 


JAPANESE Invasion notes for United States, 1c to 
$1,000.00. Set $2.00. Illustrated Coin Catalogue 
25c Shultz, Sale Lake 9, Utah. 


INDIAN INTERESTING TEN Coins $1.00. 200 
Years old hand hammered heavy coin $2.00. List 
Free. Motiwala, Third Bhoiwada 38PH, Bombay 2. 











COLLECTIONS 


STATE FLOWER HANDKERCHIEFS textile 
painted linen $1.00. Nancy Henderson, Rte. 9, 
Topeka, Kans. 











COMMERCIAL ART 


LEARN SHOW CARD WRITING at home in 
spare time. Fascinating, profitable. Free informa- 








tion. Sherwood Publishing Co., Dept. 27, Irving- 
ton 11, N. J. 














CONTESTS 


SURPRISE YOURSELF by winning a prize! $10,000 

Checks, New Automobiles, New Homes and other 

fabulous prizes. Here’s how and where to win your 

share! Enclose 25c coin (subject to refund). 

— Contest Bulletin, Box 2685-H, Miami 16, 
orida. 


WIN CONTEST PRIZES REGULARLY! Others 
do! Send 10c. Get newest “Contest Flyer,” other 
revealing information. ‘Flyer,’ 687 Morgan, Cam- 
den 4, N. J. 


ees SR ET 
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CORSAGE MAKING 




















BE A FLORIST! Make corsages, arrangements, 
wreaths, centerpieces, sprays, etc., right in your own 
home, by mail, with florist supplies we furnish you. 
Hundreds of successful students and graduates en- 
thusiastically recommend our course in flower ar- 
rangement and floral design. Ask them! Write for 
complete information, or send $1.00 for special 
lesson, ‘““How to Make 15 Corsages.”’ Palisades 
School of Flower Arrangement, P.O. Box 386-P, 
Pacific Palisades, Calif. 




















CRAFT SUPPLIES 


TEXTILE PAINTS that vou use just as it comes 
from jar, 12 beautiful colors. Send 25c for Stencil 
Catalog showing.275 Designs, a Free Seencil Brush 
and Technique that produces work in half the 
eae. Home Art Studios, Box 717-PH, Des Moines, 
owa. 
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ENJOY DECORATIVE PAINTING & Stenciling! 
The know-how explained in complete, easy-to-fol- 
low detail in our Bulletins, Manual and Design 
Sheets will show you the way to happy satisfac- 
tion in decorating furniture, trays, knick-knacks. Our 
catalogue lists complete, quality supplies and a 
wide selection of unpain trays, as well as tole 
and wood items. Send 25c for this catalogue and a 
— Bulletin. Bench & Brush, PH-26, Cohasset, 
ass. 





HANDICRAFT KITS AND MATERIALS, paints 
for decorating all surfaces textile, wood and metal 
and other art materials. Send 15 cents for catalog. 
Leinen Crafts, Dept. B, 2308 Raynor, Joliet, Ill. 











DESIGNS 





227 DESIGNS AND SILHOUETTES for metal, 
leather, jewelry, plastics, woodwork, block printing, 
$1.00 Postpaid. Cash, check, or money order. Order 
today. Thomas A. Johnston Jr. 37-44 61 St. Wood- 
side, L. I., New York. 





TWELVE ORIGINAL designs for painting, tooling, 

aaa Brown, 407\%4 North Pacific, Kelso, 
ash. 

caimeeanteianniemiall 











DOLLS 





COLLECTORS DOLLS, small, acorn etc. $1.00. List 
3c stamp. June Winslow, Bethany, Mo. 


FUN-TA-MAKA DOLL kits, nursery rhyme, char- 
acter dolls, $1.50. Hobby King, Hopkins, Minn. 


START A DOLL HOSPITAL. Complete instruc- 
tions, only $2.00. Universal, Box 1076-P, Peoria, Ill. 


DOLL CONTEST CLUB PAPER $1.00 year. Sam- 
ple 10c. Box 9582 S., Los Angeles 5, Calif. 


ADORABLE CLOTH DOLLS. Beautifully dressed. 
Booklet 15c. Viola Hartley, 12001 Biscayne Blvd., 
Miami 38, Fla. 


GRADUATION DOLLS, 714”, Color Choice of 
Hair, Dress, Cap and Gown, Unusual Gift. Order 
Early, $3.25. Helen McVittie, Milford, Mich. 


SUMMER BARGAIN. Washable sock doll, 8 inches, 
handmade, dressed, foam rubber filled, $1.25. Agnes 
Meares, 84-18-150 Street, Jamaica, L. I. 


PLUSH ENDS, Dollar Pound As Is. Glass Eyes. 
Burden, Box 5, Sheffield, Ala. 


EUBANK DOLL HOUSE now open. Visitors wel- 
come. Send 15c for catalog of Eubank and Ozark 
Dolls. Stamp for list old dolls. Eubank Doll News, 


























quarterly, 50c year. Wilma Pulliam, Newhaven 
Court, Branson, Mo. 








DRESDEN CRAFT 


DRESDEN CRAFT PAINTING—Mrs. Helm’s 
book of Dresden Craft tells you how to paint those 
beautiful figurines, plaques, boxes and etc. Price, 
$1.50. Photo-iilustrated catalog of our large assort- 
ment of figurines and dresden craft supplies, only 
15c. Dresden Craft Gift Shop, 2003 E. 39th Street, 
Kansas City, Mo. 


FIGURINES: PAINT. Top quality. Wholesale. Qual- 
ity. Dres-Den Co., Wolsey, S. Dak. 


MRS. HELM’S PAINT, Dresden Supplies. Com- 
plete line finest quality figurines, plaques, boxes. 
Free price list. The Dresden Shoppe, 836 Hovey, 
Springfield, Mo. 














LEARN DRESDEN ART at home. Kit containing 

instructions, painting supplies and figurines, $4.95. 

Advanced Kit, $9.50. Plus postage, C.O.D. Com- 

plete supply of unpainted figurines. Hobby King 

— Shop, 1719 Excelsior Ave., Hopkins, 
inn. 


THRILLING! PROFITABLE! Paint and glaze dainty 
Dresden-Like Figurines. Free list. Paoletti, 4313 East 
Sth St., Kansas City, Mo. 


LEARN DRESDENCRAFT Painting, Complete step- 
by-step instruction book on enamel method, en- 
dorsed by Glidden Paint Company, Cleveland, Ohio. 
Book and package of Dokken’s Brilliant Glaze Pow- 
der; $1.00. Wholesale lots to dealers and teachers. 
Dokken’s Dresden Studio, 4839 32nd Avenue So., 
Minneapolis 17, Minn. 











LEARN DRESDENCRAFT from the foremost au- 
thority! Mrs. Heim’s Book of Dresdencraft for 
beginners—Mrs. Helm’s Advanced Color Book 
(Color illustrations), for advanced students. $1.50 
each, postpaid. Dresdencraft, Constance, Minn. 


FIGURINES: PAINTED, UNPAINTED. Paint. Price 
list — receipt of stamp. Hobby Craft Den, Wolsey, 
ak. 
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WOMEN—Learn this fascinating hobby of Dresden 
Craft which is now sweeping the country. Send 25c 
for our new 16-page photo-illustrated catalog of 
figurines, boxes, plaques, and other useful items. 
Northwest's largest distributors of Dresden Craft sup- 
plies. Bonnie Belle Gift Shop, Dept. PH, 33 South 
Ral Nog Minneapolis, Minn. Wholesale Accounts 
nvited. 











EARTHWORMS 


RAISE EARTHWORMS for profit, fishing or soil 
a Booklet 25c Coin. P. Mowrey, Denver, 
enna. 


$200. MONTHLY, RAISING FISHWORMS, back- 
yard, basement. Booklet complete instructions 10c. 
Marvin Dickman-B, Willow Springs, Mo. 


ELECTRICAL EQUIPMENT 


ELECTRIC PENCIL; Engraves all Metals, $1.25. 
Beyer Mfg., 10511-M Springfield, Chicago 43. 


BUY LAMP PARTS WHOLESALE—parts you need 
for building, repairing, or assembling. Save money 
on large or small orders. New catalog for 10c. 
Gearon Company, Dept. 300-06, 27 South Des- 
plaines, Chicago 6, IIl. 


LAMPS—BUILDING, wiring made easy by charts 
and directions in 56 page illustrated lamp parts 
oe 25c. Gyro Lamps, H5402, Clark, Chicago 


























HAND PAINTED lady figurine 4 inches high, 
painted lace trimming $1.00. Velda M. Ghelfi, 423 
So. 3rd St., LaCrosse, Wis. 


PAINT FOR PROFIT & HOBBY. Large selection 
of smooth hard finish figurines. Twi-Lite Paint, 
Brushes, Turntables. Complete line of Dresden 
supplies. _New Book “How to paint a figurine in 
one evening’ by J. T. Mehigan, originator of Twi- 
Lite way of painting. K. & H. Plastermart, 2129A 
E. Lake St., Minneapolis, Minn. 


DRESDENCRAFT SUPPLIES, Unpainted figurines. 
Send for free list. S. T. Farinella, 706 L’Orient, 
St. Paul Minn. 


PAT’S ART STUDIO Best Quality Figurines, whole- 

sale, retail. Painting’ instruction book, step-by-step, 

¥ ge Mrs. Jess Way Schott, 1448 Carson, Tulsa, 
a. 


























FISH, FISHING SUPPLIES 





TROPICAL FISH. Live delivery. Snails, plants, 
aquariums, coral. Free catalogue. Tampa Bay 
Aquarium, 8504 North Willow, Tampa, Florida. 





TROPICAL-FISH and accessories. Free catalog. La 
crgeeunarinm, 1111 West 9th, North Platte, 
ebr. 





TURE THAT CATCHES Caddis Fly, 3 for $1.00. 
Sizes 4-6-8-10. Lester Braddock, 2380 Princeton, 
Berkley, Mich. 





EMBOSSING OUTFITS 





TROPICAL FISH and Aquatic Plants. Catalogs 10c. 
Royal Aquarium. 1917 W. Crawford, Tampa 4, Fla. 





LOWEST-PRICED SIGNATURE Embossing Outfits! 
25c packet produces 150 beautiful Gold, Silver, or 
Copper impressions. Agents: $1.50 dozen with 100 
circulars. Bender Products, Mastic 4, N. Y. 








FASHION DESIGNING 


DESIGN SMART FASHIONS for yourself or 
others. Fascinating, profitable field. Learn at home 
in spare time. Practical basic training. Sound 
“‘learn-by-doing’’ method. Write for free booklet. 
National School of Dress Design, 1315 Michigan, 
Dept. 1825, Chicago 5, Il. 














FIGURES, FIGURINES 


FIGURINE HEADQUARTERS, 512-514-516 Cedar 
Avenue, Minneapolis, Minn. The largest manufac- 
turer of figurines in the Midwest. Send 50c for 
photo illustrated catalogue containing complete in- 
structions on how to decorate figurines, plaques, 
lamps, boxes, etc. 


UNPAINTED FIGURINES. Free list. Progress 
Company, 4033-AG Chowen, Minneapolis 10, Minn. 


DOZEN UNPAINTED PLAQUES, $2.00; Six fig- 
urines, $2.00; Paint kit, $2.00; Three, $5.00. All 
postpaid. Teal, 660 East 128, Cleveland 8, Ohio. 


UNBREAKABLE FIGURINES. Sample figurine, in- 
structions & illustrated Catalog for $1.25. J. R. J. 
Mfg. Co., 4718 E. 14th Street, Oakland 1, Calif. 


UNPAINTED FIGURINES—plaques—novelties and 
supplies. Large assortment. Free list. Hillcrest Nov- 
elty Shop, Box PH, 784, Pendleton, Oregon. 


DRESDENCRAFTERS! Complete line of Mrs. 
Helm’s products and unpainted figurines. Completely 
illustrated catalogue, 10c postpaid. Klosterman’s, 
954C Arcade, St. Paul, Minn. 


SEA SHELLS suitable for making flowers and deco- 
rations on figurines, pottery, glass, plaques, novel- 
ties, jewelry. 16-page illustrated price list 10c; 
Book of 150 beautifully photographed designs $1.00. 
House of Gifts, Box 4550-FA, Coral Gables, Fla. 


FIGURINES—UNPAINTED, PLAQUES, etc. An- 
tique bisque reproductions. ‘“We haunt antique shops 
for rare old patterns.’’ 200 lovely smooth hydrocal 
castings, no trimming, no sanding required! Learn 
the ‘““Wells Method,” fast new way to paint. Elimi- 
nates ‘‘messy’’ glaze, requires no expensive kits. New 
photo illustrated catalog with instructions, 25c. Will 
refund. Southeast’s largest distributors. Wholesale ac- 
counts invited. Wells Art Studio, 303 Ninth Street, 
East, Bradenton, Fla. 


UNPAINTED FIGURINES, Latex for molds. List 
for stamp. Kendall, 108 Central, Jersey City, N. J. 
































FIGURINES AND PLAQUES. Ready to paint. All 
have smooth hard surface. Why buy sandy, rough 
models when you can get the best for the same 
money. Send for price list. Orders filled promptly. 
McMahon’s Plaster Craft, P. O. Box 1022, St. Clair 
Sta., St. Paul 5, Minn. 


LATEST UNPAINTED FIGURINES. List. Lewis, 
1704-C South 29th, Philadelphia 45, Pa. 











FLOWERS 


AFRICAN VIOLETS, Von Dietrich, Red Head, 
Orchid Beauty, Blue Boy, White Lady 75c ea. Rob- 
inson Strawberry Plants, $2.00 per hundred. Eliz- 
speth Tynan, 510 Warren Street, Hackettstown, 





ORE IR ESE ETN IEE LIE 2 TN EE RTI AOS 
FOR ADVERTISERS 


FREE—"“AMAZING NEW BOOK” — “Profits 
From Classified Advertising.’’ Tells how and where 
to advertise. Be sure to read this book before you 
invest one cent in advertising. Remember — it’s 
free. Write for your copy now. F. W. Johnson, 
200-PF East Ontario Street, Chicago 11, IIl. 


ADVERTISE in 40 weekly newspapers, total $3.50 
(24 words). M. R. Pennebaker, Advertising, San 
Marcos, Texas. 
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FOR SALE 











MAHOGANY JEWEL Boxes; trays, wooden dishes, 
Ming Trees, Special prices to gift house buyers. 
Satisfaction guaranteed. Glenn Hackett, R. D. 2, 
Howard, Pa. 


SPEK-TAK METAL “POLISH. Cleans Brass and 
Copper. Easy does it! Just wipe it on and wipe it off. 
Does not leave white deposits in the designs on brass 
or copper. 8 oz. can 59c, 16 oz. can $1.00 Postpaid. 
Send 10c for sample. Write for our 1950 catalogue. 
DeWitt’s Country Store, New Canaan, Conn. 


FOR SALE—Collection of 80 Antique Tumblers. 
Listings on request. Mrs. Susan Cole, 153 South 
Kansas, Wichita, Kans. 


FOR SALE—Hand Carved Six Drawer Spice Cabi- 
nets. H. Schroeder, Gaza, Iowa. 


STUFFED DOLL, ANIMALS, shell doll, pincushion. 
posigy 2 _Winland, 61 Mansfield Ave., Mount Ver- 
non, io. 


MICROSCOPES FOR SALE: Medical, School, 
Hobby. Study Minute Life! Bower Microscope Serv- 
ice, 1620 Roblyn, St. Paul 4, Minn. 


PURE VERMONT MAPLE SYRUP—Gallon $6. 
Plus Postage. Marjorie Berge, Arlington, Vermont. 
































GIFTS 





TATTED EARRINGS. Beautiful colors, $1.00. 


Mabel Quarry, Speculator, N. Y. 


CROCHETED Chicken Pincushion, $1.00. Edith 
Givens, Box 29, Parsons, Kansas. 








CARVINGS OF WOOD, Ivory, Wyoming Jade, 
Agate or other materials, made to order. Satisfaction 
guaranteed. Miss Hermania Anslinger, 320 So. 
Ralph, Spokane, Wash. 


PROFITABLE HOBBIES 
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FOR SALE HAND CROCHET: Rose Potholders 75c, 
Scala Sewing Kit 65c, Hankie case $1.00, Nut- 
cup 30c, Bonnet Sachet_35c, Booties 75c, Dolls 
$2.00. Crochet Shoppe, Box 544-P, Columbia, Mo. 





MY HOBBY—Cute baskets made of greeting cards. 
Two for $1.00 in cash. Mrs. William Sisson, Little 


Compton, R. I 


SEND 25 CENTS today for your surprise. ‘‘Sur- 
priseart’’, 10 South Ave., Media, Pa 








BEAUTIFUL DISTINCTIVE GIFTS, small furniture, 
wood carvings, lamps, wall plaques, novelties, etc. 
Made from solid ebony, walnut, mahogany, cherry, 
etc. Catalog 10c. Lolling Woodcraft, Hartsburg, Ill. 





HANDMADE INFANTS‘ WEAR. Yellow, Green, 
Blue, Pink Trim. Stamp brings Price List. Runyon’s 
Tots’ Wear, 360814 Friday Ave., Everett, Wash. 





LAFF-KINS, world’s “‘screwiest’’ dinner size paper 
napkins; 50 in set, each with different comic verse; 
50 button-busting laughs. They start the fun at 
house parties, banquets, a club gatherings, etc. 
Agents wanted. ‘‘Eagle,’’ 317 E. Main, Grass Valley, 
Calif. 


GIFT SHOPS ATTENTION! Direct from the de- 
signer (see Jan. 1950 PH), handmade sequin ear- 
rings to retail for 50c. All different, assorted colors, 
$3.50 dozen pairs, postpaid. Jessie Graydon Fisher, 
102 Oak, Ridgewood, N. J. 


HANDMADE BABY SHEET and pillowcase, pink 
or blue animals $2.00. Mrs. Robert Clinton, 
Wassaic, N. Y 


GENUINE HAND CARVED Duck, three ducklings 
on simulated lake. Beautifully finished. $2.00. LeRoy 
Froman, 609 E. South St., Washington, Ind. 


LOVELY, SATIN HOSIERY Bags. Compartments 
for holding 6 pair, $2.00. Matthews, 3000 No. 
Pierce, Little Rock, Ark. 

















CROCHETED, LOOPY Baby Bootees $1.25; Dogs 
$1.25; Rose potholders 50c; Pansy doilies $1.00; 
Rose doilies $1.50. Bernice Page, 70514 Story St., 
Boone, Iowa. 


WALL PLATES of Distinction—handpainted—Lady 
of the Lake, Arabian Dancing Girl, Oriental Study, 
Lost in the Forest, $5.00 each. State color prefer- 
ence. Inquiries invited. Jan Bloom, 8871 18th Ave., 
Brooklyn 14, N. Y. 


HOUSE DRESSES, Sun Dresses with bolero, Cow- 
boy shirts, rodeo blouses, made to order, any size or 
color, Three Dollars each, L. Grace Baylor Clothes 
Shop, 411 Roosevelt Road, Onarga, III. 


CLEVER HAT PINCUSHION tallies. Set of eight 
$1.00. Wilma McClain, Harrington, Del. 


STYROFOAM SWAN Centerpiece beautifully col- 
ored with Water Lilies size 6x18”. State color. Post- 
paid $2.00. Hunter’s Creations, 830 Union St., 
Racine, Wis. 


SUNBONNET OR HAT pincushion 50c. Crocheted 
basket or Brooch Sachet 35c. Carrie Hooper, 214 
North Pine, Santa Maria, Calif. 




















CROCHETED Bath Sets; rug, seat cover, $3.50. 
Elsa Crooks, Beallsville, Ohio. 


HAND-PAINTED STATIONERY. Chinese, West- 
ern, or Cherub Musicians designs $2 box. Mable 
O'Reilly, 1300 W. Sist St., Chicago, II. 


EMBROIDERED DISH TOWELS, size for card table. 
Make nice gifts, for Birthdays or Christmas. State 
color to predominate. $1.00. Felt book markers, all 
colors 25c. Dorothy Whitehead, 34 Nordhoff St., 
San Francisco 12, Calif. 


UNUSUAL MING TREE Gardens with hand painted 
Chinese figurine, $2.00. Postpaid. Loraine Adams, 
Madrid, Nebr. 


ALLIGATOR SKIN GOODS. Beautiful handbags, 
shoes, slippers, men’s belts, purses, billfolds, etc. 
Write to: Oscar Pinedo, Bernaza 156, Havana, Cuba. 


HANDPAINTED BRIDGE SETS, $3. Designed to 
match your china, $4. Indian head cloth, white or 
yellow. June Bangert, Ingraham, III. 


DARLING WHITE_CROCHETED infants’ sandals. 
Embroidery trim. Gift boxed, $1.50. Elizabeth’s 
Baby Handmades, 901 West Randolph, Enid, Okla. 


EXTRA LARGE, absorbent bath towels. Suitable for 
beach and home. 1% yds. long, $1.59 Postpaid. 
we quantity. Colors: Peach, a green. Grant, 
899 E. 169th St., Bronx 59, Y. 


CROCHETED BUTTERFLY SWEATER, wool, for 
girls to 18 months. Perfect for summer. White, 
pee blue, $3.00 Lao nee Dipalo, 366 New- 
bridge Ave., Hempstead, 


EARRINGS—Pink or yellow rose internally carved 
plastics, $2.00 ———t. — L. Lynch, 10348 So. 
Homan, Chicago 43, 


JUNE, 1950 





























NEW, DIFFERENT, NOVELTY Rocking Chair; 
: agg holder and pincushion, $1.00. Paul Graham, 
; New London, Ohio. 


TURKEY SALT AND PEPPERS, hand made and 
decorated, flock finished. $1.00 pr. cash, prepaid. 
Price list 10c gifts, novelties, souvenirs. Each month 
some:hing new in this ad. Dealers wanted. Creations 
In Suede, 1507 No. 13th St., Boise, Idaho. 








FOR SALE: HANDMADE half aprons, prints of all 
colors, 50c, 75c, $1.00 and $1.25. Sizes, medium 
and large. Other things in crochet; free list. Enclose 
money with order. Mrs. Homer D. Appling, Mont- 
gomery City, Mo. 





GIFTS, NOVELTIES, Flowers, Jewelry. Free price 
list. LaVerna Barrett, Box 743, Claremore, Okla. 





BABY FELT SHOE PATTERN 25c. Felt for 1 pr. 
25c. Large aprons $1.00. Crocheted bootees 35c. 
Homework, bootee sample, material, enrollment 
$1.00. Write—Beatrice Peters, Gardiner, Maine. 





HAND PAINTED Sprinkler bottles. Amusing 
clothesline design. Nice shower gift or bridge prize. 
Red, green or blue. $1.25 Postpaid. Write for 
catalogue. Halliway Gifts, Box 631, South Nor- 
walk, Conn. 











GREETING AND VIEW CARDS 





MAKE GREETING CARDS to sell. Anyone can 
create originals, humorous and artistic with this Kit 
of 56 items, including cards, envelopes, colored 
enamels, instructions. $2.75 postpaid. Lane Supplies, 
203 Ivy Street, Arlington, N. J. 








HAMSTERS 





SEE PAGE 56, Stevens’ 
of Hamster. 


Hamstery. Shows picture 





HAMSTERS, Perfect Pets, $1.00 up. Free informa- 
tion. Golden Princess Hamstery, Seaford, N. Y. 





MAKE MONEY in your spare time raising Golden 
Hamsters. Clean, odorless. Unique pets. Small in- 
vestment. Write for free folio giving valuable infor- 
mation about this profitable hobby. Golden Gate 
Hamstery, 631-D Richmond Street, E] Cerrito, Calif. 





HAMSTERS — Profitable, Fascinating. No finer 
breeder or pet stock at any price. $2.50 — $3.75 





Trio. Free Folio. Valley Hamstery, 734 N. Milam, 
San Benito, Texas. 
HAMSTERS, SUPERIOR QUALITY, choice fur 


coloring. Ideal pets or breeders, Pair $3.50, $1.95 
each (male or female). Free pamphlet explaining 
care and breeding accompanies each order. Broad- 
ee Shop, 828 Broadway, San Diego 1, 
alif. 





RAISE HAMSTERS. We Sell Thousands Yearly. 
Turn spare time into dollars. Good Markets. Good 
Profits. Copy of Profitable Hamster Raising 25c, 
including our price lists. Hamster Industries, 4042 
N. Kimball Ave., Chicago 18, IIl. 





EXTRA MONEY with Golden Hamsters, those in- 
teresting little animals from. Syria. Clean, quiet, easily 
raised. Write for folio ‘“D.” Oregon Hamstery, 
Portland 19, Ore. 





JUMBO HAMSTERS—$3.50 pr. Pets, $5.00 pr. 
Breeders. A_ profitable hobby. Mid-Penn Hamstery, 
— N. Hunter, Prop., 1118 Penna. Ave., Tyrone, 
enna. 





EXCELLENT BREEDING STOCK $3.00 pair. 

Free Exercise Wheel and Breeder's Manual with 

3 Norris Hamstery, 910 16th St., Parkersburg, 
. Va. 





HAMSTER BREEDING STOCK. Best quality. Big 
demand. $4.50 a pair. Live arrival guaranteed. Free 
literature. Billary Enterprises, 126 W. Florence, 
Inglewood, Calif. 





‘HOW TO MAKE Money with Hamsters’’. Instruc- 

tion Book Markets, Methods. $1.00 Postpaid. Engle- 

= Publishers, 4015 So. Lincoln, Englewood 3, 
olo. 








HANDCRAFT 





COPPER TOOLING INSTRUCTION Booklet, Lists 
and illustrates necessary tools and supplies needed, 
together with enumerated simple Method of Pro- 
cedure, including instructions on oxidation, pointit 

background and lacquering in colors. 35c_postpai 

Write for free literature and price list of Tooling 
Metals, Tools, Designs and lacquers for metal tool- 
ing. Groundmaster Company, Div. H, Boulder, Colo. 


COLOR ETCH—Simple and easy. Etch and color 
gems in glass. Directions and Glass Sample $1.00. 
. Hopps, 2314 Devoy, Memphis, Tenn. 


MAKE UNIQUE PLAQUES. No expensive molds. 
Not plaster. Instructions 50c. Hobby, 304 Jacksonia, 
Pittsburgh 12, Penna. 


MAKE BEAUTIFUL PALM Trees. Profitable Hobby. 
Easily assembled Kit with instructions $1.00. Factory 
Fresh Chenille for flowers and novelties. Write for 
free Price List. Hunter’s Creations, 830 Union Street, 
Racine, Wis. 











HANDKERCHIEFS 





HANDKERCHIEFS! Handrolled, Lacy Single Knot 
Crochet edge, assorted colors, $1.00. Mathilda K. 
Brandt, Colfax, Ill 


HANDKERCHIEFS, tatted trim $1.35 and up. 
Yours edged 50c and up. Frances E. Heath, 34 
Snell St., Attleboro, Mass. 

















HOBBY SUPPLIES 





FREE CATALOG. Our 48th edition—a manual of 
tools, supplies, kits, ideas and directions. Hobby- 
crafters in leather and all materials are invited to 
send for a copy. Sto-Rex Crafts, 143 9th Street, San 
Francisco, California. 


MAKE BEAUTIFUL Holiday Flowers, Decorations. 
Wonderful home business pays excellent profits. 
Information — — Artcrafts, 324-P East 14th, 
New York 3, 


PLANTERS ESPECIALLY DESIGNED for the cop- 
per and leather tooling crafts and art students. Box 
5x17x4 deep of plywood sides rabbited into solid 
wood ends. Heavy galvanize liner. Only $2.98 Pas 
paid. McCurdy’s, 542 No. Ivar, Temple City, 











SCANDINAVIAN ROUND PLATE designs, four 
for one dollar. Complete instructions on each pat- 
tern. Jeanette’s Designs, 32 West Fortieth Street, 
Minneapolis 9, Minn. 


“CURED” BUTTERFLIES for tray work, etc. Lone 
Star Ranch, Holly Hill, Florida. 


AUTHENTIC hei gp be og Rosemaling Designs 

with color guide, 4 for $1.00. Hand turned bass- 

wood Smorgasbord a. _teady for Rosemaling, 

di $3.75, 12”, $2.75, 8”, $1.95. E. M. Padrutt, 
Box 346, Chippewa Falls, Wit 














HOME CRAFTSMEN 





16 NEW LAWN CHAIRS, 22 picnic tables, 
benches, trellises, etc. All 38 plans, with necessary 

full size patterns, $1.00. Mastercraft 63B, 7041 
Olcott, Chicago 31, Ill. 





HOME UPHOLSTERY KIT containing Materials, 
Tools, Instructions. Reweb, Repair Sagging Chair at 
Home. Chair $5.00. Sofa $8.00. Postage extra. 
Established 70 years. Fogarty Caner, 3, Troy, N. Y. 


$46 FROM SQUARE FOOT of Plywood; Jigsaw 
necessary. Excellent Home Business. Write Woodarts, 
X8, Bridgewater, Mass. 








HOMECRAFTSMEN—Have you tried flocking? 
Special beginners kit of 6 colors and_ instructions 
only $1.00 postpaid. Lynds, Medway 12, Mass. 


8 BEAUTIFUL FULL-SIZE Whatnot patterns only 
25c. Joaness, P. O. Box 141-B, Omaha 7, Nebr. 








COPPER AND BRASS for the Home Workshop, 
24 page catalog listing Sheets, Bars, Rods, Wire, 
10c postpaid. Groundmaster Company, Div. H. 
Boulder, Colo. 


TOYS, NOVELTIES, Furniture, garden figures, lawn 
chairs, etc. 68 popular plans, with full size pat- 
-— 2 00. Mastercraft 61B, 7041 Olcott, Chicago 
31, 


LEATHERCRAFT SUPPLIES, Leather & Tools, low 
prices. Send 10c for catalog. a Handicraft Co. 
(Dept. H-6), 32 Frankfort St., > Se 











GOOD MONEY PAINTING beautiful plaster prod- 
ucts. Alligator ash trays, Dog ash trays, Buffalo head 
plaques, Wild sheep head plaques, Fruits, Flowers, 
Etc. Sizes 4 to 7 imches. 12 Pcs. assortment $1.00. 
FOB Phoenix by express. Apache Novelty Works, 
1733 East Apache St., Phoenix, Ariz. 





CHAIR CANE, GENUINE and Plastic. Porch Food 
ing Reeds. Fi ber Rush, Ash Splints, Hong Recs 
Grass for Antique Chairs. Decorative Webbi 


ern colors, —s Cotton. Samples Dime. nstruc- 
tion Book 25c. “‘Seat Weaving” (rev bi 00. 
Postage Extra. Fogarty Caner 3, Troy, N. Y 
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INDIAN RELICS 





LEATHERCRAFT 





INDIAN RELICS. Bargain Prices. Lists Free. Frank 
Linker, Danville, Pa. 


INSTRUCTION 


WEAVING Home Study Course, Reweave damaged 
wearing apparel by hand. $120. Average earnings 
$50 to $100 weekly. Amber Weaving Service, 611 
Main St., Buffalo 3, N. Y. 


LEARN TO MAKE Flowers, Novelties at home. 
Easy simplified method. If you tried don't give up 
until you try the Amjay Way. Alice M. Jones, 228 
E. Fisher Ave., Philadelphia 20, Pa. 

















LEARN TO BE a dental technician by new practical 
method of home study. Write for free details. 
G. Yerby, 13673 Pinney St., Pacoima, Calif. 





FOR FUN—FOR Profit. Learn: professional meth- 
ods of ornamental cake decoration; the “‘lost art’ of 
“inlaid icing’; to model, cast, decorate flowers, 
fruits, figurines, party novelties trom sugar, wax, 
other preparations. Folio of complete instructions, 
formulas, patterns, designs, ideas, $5.00. Lenora 
McMurtry, 601 N. Cuyler, Pampa, Texas. 


WANT SECURITY? Get Govt. Position—Some 
start $2500 yearly, or better. Big Promotions! Qual- 
ify now. Write—Instruction Service 4, Box 665, 
St. Louis, Mo. 


HAND WEAVING: Beginners 8 lessons $5. Ad- 
vanced techniques, 20 lessons $20. Englewood 
Weavers, 447 West 60th Place, Chicago 21. 














JEWELRY AND FINDINGS 


RHINESTONE JEWELRY SUPPLIES. Complete 
selection pins, pendants, earwires, chain, findings, 
rhinestones, pearls. Free catalog. Wright's, Box 
104-P, Erie, Pa. 


MAKE SMART Costume Jewelry with new liquid 
plastic. Embed real flowers, cameos, photos. Swell for 
gifts or sell at big profit. Use only home tools. New 
book shows how. Send 25c to: Castolite, Dept. 
TG-109, Woodstock, III. 


MANUFACTURE RHINESTONE and Pearl Jewelry 
at home. Lowest prices, pleasant work, tremendous 
profits. Free list of findings. A. V. Cute Company, 
Inc., Suite 1216 Park Row Bldg., New York 7, 
New York. 


ORIGINAL HANDMADE EARRINGS, 3 different 
pairs $1.00, returnable. Prepaid. Butson, R. D. 1, 
Canandaigua, N. Y 


SPARKLING SEQUIN EARRINGS with simulated 
birthstone centers, $1.00. Matching scatter pin Free. 
- = yA gages 1223A Marengo Avenue, Forest 
Park, I 


HANDMADE EARRINGS 50c per pair, $3.80 
dozen. Variety designs and materials. Postpaid in 
United States. Florence Kelso, Kansasville, Wis. 


COSTUME JEWELRY SUPPLIES, rhinestones, 
pearls, cameos, sequins, beads, plastic and metal 
findings. Free catalog. J&M Novelties, Box 464H, 
Griffith, Ind. 


ATTENTION HANDICRAFTERS: For Sale—Fine 
quality rhinestones, earwires, pinbacks, jewelry find- 
ings, etc. Special attention to small orders. Write 
for price list. Jay-Cee Jewelry, 618 Carew St., 
Springfield, Mass. 


























LEATHERCRAFT gy oes aa Hobby Dept., 
3406 Montrose Ave., Richmond, 


FREE CATALOG. A helpful buying guide for 
leathers, plastics, metals, all hobbycraft materials, 
tools, kits; a volume of ideas and instructions. Sto- 
Rex Crafts, 141 9th Street, San Francisco, Calif. 


CRAFT Catalogue free, Artcraft’s ‘‘Little Giant.’ 
6500 items covering several crafts. ‘“Tops’’ in our 
field. Artcrafe Leather, Oakland 7, Calif. 


FREE CATALOG. One of the largest stocks of 
leather and leathercraft supplies in the country. 
Established 40 years. Sax Bros., Inc., 1111 No. 3rd 
St., Milwaukee 3, Wis. 


BIGGEST VALUES IN AMERICA. Quality punched 

Wallet Kits 80c. R-G Leather Dyes, Polishes, Stains, 

Cements, Tools, Designs. Catalogue 20c. Roy Govan 

ene Supplies, 3908 Grove Street, Oakland 
, Calif. 


SAVE UP TO 25% on Cowhide, Lacing, Billfold 
a List and Samples 10c. Regwin, Elk Grove 2, 
ali 























MAGIC TRICKS 


PARLOR MAGIC! It’s Fun and Mystery. Card Trick 
gon oes 25c. Duke, Box 927-K, Rocky Mount, 








MINERALS & PRECIOUS STONES 


WYOMING GEM ROCKS, 10 different pieces, 
$1.00 postpaid. Mortled green jade $1.00 slice. 
E. Witka, 617 Dewar Drive, Rock Springs, Wyo. 


VOLCANIC LAVA from famous Shasta and Cascade 

cones. Generous samples and good variety in each 

kit. For a limited time we will enclose one fossil 

= each order. Price $1.00. Box 486, Ashland, 
re. 


“WHY YOU SHOULD Collect Fossils’ sent free to 
— interested. Laurence Barcus—P, Terre Haute, 
nd. 


























MING TREE SUPPLIES 


MAKE YOUR OWN MING TREES; Complete Kit 
with instructions, Manzanita, Moss, Chinese igurine, 
lovely Pottery container, etc., $3.25. Large Kit with 
414” figurine, 14 to 16” tree $5.50. Try this fac- 
cinating and Profitable Hobby! Price list materials 
free. Send 50c for instructions, sketches, suggested 
Markets, etc. Also whoelsale and sandblasted Man- 
zanita for home or commercial display. Ming Craft, 
Loomis, Calif. 


CREATE YOUR OWN, Two in One Ming Tree 
Kit, including two Gnarled stumps, Imported Chinese 
figurine, lichen moss, molding clay, sealing cement, 
colored sand and pebbles, extra base, wire, dish 
and Ming Moss. Colors: green or natural. $5.85 
Prepaid. No C.O.D.’s. Floral Contractors, 1426 9th 
Avenue, Seattle, Wash. 


MINIATURES 


ILLUSTRATED CATALOG of 450 miniatures for 
doll houses or collectors 25c (refunded on first 
order). Dept. 5, Grandmother Stover’s, 4416 N 
High St., Columbus 2, 


MISCELLANEOUS 



































BEADS RESTRUNG & Restyled. Single strands 
plain, $1.75; Single strands knotted, $2.50. Other 
prices on request. Pearls a specialty. Butch The 
Bead Man, 557 Acacia Ave., Bakersfield, Calif. 


SHELL EARRINGS—material for five pairs—copy 
real flowers, $1.00. Ada M. Griffiths, 1354 E. 
£35. Se. Cleveland 6, Ohio. 


BEAUTIFUL BEADED CORSAGES $1.00. State 
Color desired. Hobbs, 800 Ash St., Johnstown, Pa. 


MAKE COSTUME JEWELRY for gifts—for sale— 

for you. Merely cement highest quality rhinestones, 

pearls, sequins and simulated moonstones to beauti- 

ful pin and earring backs. Write for free instructions 

a price list. Schnic & Son, Dept-P, Cleveland 15, 
io. 


COSTUME JEWELRY SUPPLIES—Illustrated whole- 
= eat Florida Supply House, Inc., Bradenton, 
orida. 


SAGEWOOD BROOCH SETS, $1.50. Make-Your- 
Own-Kits, 50c. Chatelaine-Sets, Necklace-Sets, either, 
$2.00, kits, 85c. Letter openers, 25c. Salt-Peppers, 
40c. Postpaid. Sagewood, Box 163, Ephrata, Wash. 


METALOID GLITTER PINS FOR LAPELS—Beau- 
tiful Flowers—one or two-tone colors. Durable 
and decorative. Original design, 85c each, 2 for 
$1.50. Send Today To: Helene Baumann, 4319 
17th Ave. South, St. Petersburg, Fla. 
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FREE NOTEPAPER. Davies, 843-K Westwood, 
Jackson, Mich. 


REFLECTING TELESCOPES, 60X, Edquatorially 
mounted, complete $25.00. Guaranteed observatory 
clearness. Shows Jupiter's moons, close ‘‘doubles.”’ 
Write for Free Information. Skyscope, Inc., 475 (P) 
Fifth Avenue, New York 17, N. Y. 


YOU CAN ENTERTAIN with Chalk Talks. Cata- 
BS 10c. John Balda, Trick Cartoonist, Oshkosh, 
is. 











500 GUMMED LABELS — Printed three lines, 
tweive words or less, 35c. Extra lines 15c. Hun- 
ziker, Box 725-MH, Minneapolis 1, Minn. 





URANIUM—is currently the world’s most-prized 
material. Full Free particulars. Sharpe, Prospector, 
Box 142, North Battleford, Canada. 


DOLLS DRESSED, RESTRUNG, bodies made. 
Knitted articles, tatting, aprons. Mary Smith, 313 
Behrends, Peoria, Ill. 








MAKE MONEY—Gathering roots, barks, ferns, 

flowers, cones, moss, etc. Over 200 varieties wanted. 

Directory of buyers and booklet of instructions, 

ants gl $1. Postpaid. J. Kelly, B151H, Cowen, 
est Va. 


SELL BABY SHOES, start your own_ business. 
Sample line of 4 pairs assorted styles five dollars 
te gar Pronto pO 2129 N.W. Northrup, Port- 
an re. 








WALL SAVERS: Keep chairs and davenports from 
creeping against walls, causing unsightly marks and 
scratches. Comes in a variety of sizes from 6” to 18”, 
$1.00 per pair. El-Mara Studios, 2007 E. County 
Line Road, Ardmore, Pa. 


EIGHT SLIGHTLY USED Pocket-edition mystery 
— for $1.00. Real bargain while they last. 

ee. 5468 East Tenth Street, Indianap- 
olis, n 


MAGICALLY CHANGE NICKELS to Dimes! No 
yar $1.50. Assortment professional type tricks 

1.00. Special a both $2.00 postpaid. Konjurors 
2 Dept. P, 8871 18th Avenue, Brooklyn 14, 











WILL ACCEPT ORDERS for Fragrant, old-fash- 
ioned rose jar potpourri until July 15, 1950, to be 
delivered last week in August. 1 cup package, $1.00, 
2 cup package $1.85. Mrs. Gilbert Tonne, 125 
North Florence, San Angelo, Texas. 


ARMY EMBLEMS: 30 different 50c, Prices. Hobby- 
guild, Box P71, Station A, Brooklyn. 


WE BUY YOUR HOBBY Products. Any salable 
article. Your Price. Aerolux Distributors, P. O. Box 
261, Laramie, Wyo. 


1,000 GUMMED STICKERS 3% x 2” your name, 
address or anything not over four bei $1.00 post- 
paid. No-stamps. Pronto Sales, 2129 N.W. North- 
rup, Portland, Ore. 


HAS OUR FAMILY a coat of arms? Send name, 
with $3.00 for research. Description with key; 
or our results returned to you. Allow 60. days. 
Address, Research, 1205 W. Springfield, Urbana, IIl. 


Rem 


MODELS, MODEL SUPPLIES 


WHITTLERS—OXEN, Mule, Horses for model 
—— See our ad under ‘“Whittling.’’ Kragmark 
oO. 


CIRCUS WAGONS, Old Timer Automobiles, 18th 
Century Carriages, Old Fire Engines, Covered Wag- 
ons, Stage Coaches. A profitable, interesting hobby 
assembling the cutest things on wheels. Rush 25c for 
complete catalog today. Walters Hobby Shop, 207 
French Road, Utica 4, N. Y. 



































MOLDS 


NATURAL MOLDING LATEX. Extra thick. Free 
sample. W. Wooley, 115-P Donald, Peoria, III. 


MOLDING RUBBER ffor Hobbyists, Industry, 
Classroom Projects! Flexible Molds easily made from 
the best Quick-Drying White Liquid Rubber! (Gal- 
lon—$7.95; Quart—$2.95; Sample Half-Pint — 
$1.00) Prepaid Parcel Post! Plastercraft Supply Co., 
3051 St. Clair Ave., Cleveland 14, Ohio 


MAKE FLEXIBLE MOLDS! Cast plaques, bookends, 
figurines! Free sample! H. Tooker, 630-P Chestnut, 
Hamilton, Ohio. 


COMPLETE COURSE in Mold Making and figur- 
ine casting, plus free consultation 50c. Latex for 
Molds, Pint $1.25, Quart $2.25, Postage Extra. Free 
Model with order. Kendall, 108 Central, Jersey City, 

















RUBBER MOLDS for Camps. Crawford’s Craft- 
House, East Aurora, N. Y. 


MUSIC, MUSICAL INSTRUMENTS 


SWISS MUSICAL Movements $2.75. © eel Boxes, 
131 West 42nd, New York 18, N. 


SWISS MUSIC BOX MOVEMENTS Suitable for 
Novelties, Single Tunes $1.00. Double tunes $2.00. 
Receive catalog. Bell Music Box Company, Box 49, 
Planetarium Station, New York 24, N. Y. 


NAME LISTS 


NAMES AND ADDRESSES, Pennsylvania, current. 
100 for $1.00. Box 882, Butler, Pa. 
































SELL YOUR HANDWORK! Listing in “Gift S 
Guide’’ 3c per word. Davies, 843-K Baile 
Jackson, Mich. 


FRESH LISTS from newspapers. $1 per 100. Many 
classifications. Send stamped envelope for sample. 
Mrs. Warren Hunt, Fayetteville, Ohio. 





FREE SAMPLES (3), Clothespins, life time rustless 
ee unbreakable. Send 10c to cover postage 
and handling. Mrs. P. Harms, 35 East 111th Street, 
Chicago 28, IIL. 





LATE, LIVE LISTS of New Mothers from Texas! 
Authentic, ee correct. Only ~50c per hun- 
dred, airmailed. N. Touchstone, Dept. PH, Box 
4200, Corpus Chrise Texas. 


PROFITABLE HOBBIES 
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NEEDLECRAFT SUPPLIES 





LONE FIR, Hobbyist Publication. Sample 10c. 
Hebron Press, Box 8431, Portland 7, Ore. 








MAKE HAND-TUFTED BEDSPREADS, rugs, 
aprons, etc., heirloom and modern patterns. All 
materials, yarns and tufting needles available. Free 
instructions, pictures and prices. Sims Textiles, 
Dalton, Ga. 


DRESSED FUR, PURE white rabbit, trim cos- 
tumes, Clothing, toys, lampshades, etc. Giant skin 
$1.00, pair $1.75, Postpaid. Refund Guaranteed. 
Marx Mfg. Co., Cementon, Pa. 


“HINTS ON USING the attachments for_ your 
sewing mcahine’’ 50 cents. Box 31, River Forest, 
Ill. 


THREAD—SEW with Satisfaction! Use Knight 
Brand, 600 yards 25c. White. Black. House of Jan, 
Groton, Conn. 


ZIPPERS ‘‘Made-to-Order’’! Any length! Any Color! 
Any Weight!—at no added cost! Write for catalog. 
Alexander's Service, 210 Fifth Avenue, New York, 
N. ¥: 




















NOVELTIES 


HOBBYIST ATTENTION! Write for free price list 
salt and pepper shakers, shoes, pitchers, dogs, cats, 
elephants, horses, bells, vases, pigs, figurines, nov- 
elty en vases. Weinstein’s Gift Shoppe, Mor- 
ton, 








TRADE — BUY — SELL — anything, in ‘Trading 
Post Magazine.”” Write, Thorne’s, H-525 Dewey, 
Jackson, Michigan. 








PERSONAL 


YOUR LETTERS, MANUSCRIPTS, Postcards, etc., 
properly and neatly typed. Quick, confidential. Sup- 
plies furnished if desired. For information Write 
Box 882, Butler, Pa. 


PET STOCK 


RAISE RABBITS. Four pound fryers in eight weeks. 
Ready market for meat—fur—wool. Illustrated 
book, describing leading breeds, housing, breeding, 
feeding, marketing. By America’s largest Rabbit 
Association. 10 cents. American Association, 17 
AR&CBA Bldg., Pittsburgh 17, Penna. 


BIG PROFITS in Angora Rabbits. For particulars 
= Frances Jones, 2114 Peidmont Ave., Duluth, 
inn. 


























PHONOGRAPH RECORDS 


PHONOGRAPH RECORDS li5c. Catalogue. Para- 
mount, NC-313 East Market, Wilkes-Barre, Penna. 











CARVED BASKETS from the following: Black 
Walnuts, 75c; Butternuts, 75c; Peach, 50c; Plum, 
25c and Cherry Pits, 25c. Pigmy Coconuts 75c.~ Set 
of 6 baskets, $3.00. Leah Burger, 1216 4th St. No., 
Minneapolis 1, Minn. 





OLD GOLD & JEWELRY WANTED 


HIGHEST CASH PAID FOR OLD, BROKEN 
JEWELRY, Gold Teeth, Watches, Silverware, Dia- 
monds, Spectacles, Platinum. Free information. Satis- 
faction Guaranteed. Government Licensed. Rose 
Smelting Company, 29-PH* East Madison, Chicago. 


CASH FOR OLD Gold—Highest prices paid for 
broken jewelry, gold teeth, diamonds, watches, etc. 
Cash sent promptly. Mail articles today or write for 
Free shipping container. Lowe’s, Dept. PR, Holland 
Bldg., St. Louis 1, Mo. 


PARTY PLANNING, SUPPLIES 


UNUSUAL HANDMADE place cards and tallies. 
Made to order. Specify occasion. Two for 35c. Post- 
paid Cash with order. Minimum $1.00. Ve-Jo, Box 
712, Grand Island, Nebr. 


PATENTS 


INVENTORS—If you believe you have an inven- 
tion, you should find out how to protect it. Send 
for copy of our Patent Booklet ‘“‘How to Protect 
Your Invention” and ‘Invention Record” form. No 
obligation. _McMorrow, Berman & Davidson, 
Registered Patent Attorneys, 266-X Victor Build- 
ing, Washington 1, D. C. 


INVENTORS—Send for ‘‘Patent Protection for In- 
ventors” outlining preliminary steps to take in apply- 
ing for patent. Victor J. Evans and Co., 590-G Mer- 
lin Bldg., Washington 6, D. C. 


PATTERNS, PLANS 


MONEY FROM PARTY Favors. Original patterns 
and catalog, $1.00. Box 405, Jefferson, Iowa. 


BRONZE STENCIL PATTERNS—12 authentic 
copies suitable for Hitchcock chairs, Boston rockers, 
chests and trays. D. Becker, 1378 East 8 Street, 
Brooklyn 30, N. Y. 


ORIGINAL NOVELTY PATTERNS—Baby Pillow, 
sitting-standing clown, doll door stop, two head doll. 
25c¢c each. Premium with Dollar order. Mrs. Ernest 
N. Foster, 4078 Verona St., Los Angeles 23, Calif. 





















































FULL SIZE LAWN Ornament patterns, 15 sheets 
he Hobby Shop Patterns, Elm Street, Milford, 





CUT COSTS. Build own midget autos, farm, home 
devices and equipment. Catalogue describing 180 
thrilling plans only 25c (refundable). Kimo, Box 
307-H, New York 19. 


PERIODICALS 


WORLD WIDE Hobby Magazine 12 issues $1.00; 
Sample 10c. Charlotte Klings, Blue Island, Ill. 














FASCINATING! FOLKSY! Friendly! Homemakers 
newsletter. $1.00 year. 10c copy. ‘‘Versifying’’ (in- 
structive book) $1.00. Tefft, 1880 Textile, Ann 
Arbor, Mich. 


JUNE, 1950 








PHOTO COLORING 


OIL COLORING PHOTOGRAPHS can be a fasci- 
nating hobby or profitable sideline for those with 
artistic talent. Learn at home. Easy simplified 
method. Send for free booklet. National Photo 
— 1315 Michigan, Dept. 1822, Chi- 
cago 5, Ill. 


PHOTOGRAPHS OIL COLORED, 8”x10” $1.50, 
5”x7” $1.00. Majewski, Box 93, Harwick, Pa. 











PHOTOGRAPHS & PHOTOGRAPHY 


PHOTOGRAPHY FOR PLEASURE or profit. Learn 
at home. Practical basic training. Long established 
school. Write for free booklet. American School 
——— 1315 Michigan, Dept. 1822, Chi- 
cago 5. 








PLASTICS 


FREE CATALOG. Complete line of plastics and 
supplies. Retail & Wholesale. Dresdencraft Sup- 
plies. Terrell’s Plastics, 3562 4th Avenue, Sacra- 
mento, California. 


$1.00 BUYS QUANTITY of Plexiglas or Lucite 
Scrap, Catalog, Cement, Idea Sheets on Easy to 
assemble Plastic Project Kits. May be Carved for 
Added Beauty. Free List. Custom Plastics, 323 Grant 
St. S.E., Atlanta, Ga. 


INTERNAL CARVING DRILLS, Curzters for wood, 
metal and plastic. Mounted grinding points and 
wheels. Write for literature. Rico Supply a en 
Dept. A, 112 South 15th Street, Saginaw, Mich. 














PROFITABLE. AMAZING PLASTIC transparent 
coating preserves artificial flowers, wallet-cards, pho- 
tos, keepsakes—Stiffen your own hats, Ribbons, etc. 
Easily learned instructions and Formulas $1. Carsten- 
sen, Lockbox 614-P, San Rafael, Calif. 





NEW LIQUID PLASTIC. Clear, colors. Cast with- 
out heat. Embed flowers, insects, coins. Saw, drill, 
carve. Send 25c for exciting new home project 
manual showing how to get started. Castolie, Dept. 
G-109, Woodstock, IIl. 








POULTRY 


RAISE FRYERS new easy way. One man home 
plant earns $3,000 yearly. Circular free. Poultry- 
mans Institute, 1046 So. Olive, Los Angeles 15, 














We have advertised in your magazine 
for about a year and a half now and 
have seen our inquiries come from every 
state in the Union. To tell the truth we 





Profitable Hobbies 
355 Handcraft Bldg. 
Kansas City 16, Mo. 


More Grom Our Advertising Dollars 


Use This Handy Insertion Order TODAY! 


Enclosed find $.............. TN iaicin chaos 
advertisement in the classified columns of PROFITABLE HOBBIES, at 15c 
per word per month (including name and address). 


....months’ insertion of the following 


get more for each dollar spent advertis- 
ing in your magazine than any other. 


Mrs. H. 
Minneapolis, Minn. 
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PRINTING 


EXPERT MIMEOGRAPHING—Price lists, form 
letters—instructions—patterns—folios, etc. Reasona- 
ble. Free estimates. Send copy. Robinson, 500 East 
34th, Paterson 4, N. J. 


BUSINESS AND SOCIAL Stationery, 100 for $1.00. 
Samples 2c Stamp. Walter Narlock, Gaylord, Mich. 


1000 NOTEHEADS, MONOGRAM or Printed 
Style, (5Y%x8%) K&B Bond, $6.00. 1000 
Business Cards, white vellum stock, $3.50. Cash 
orders postpaid. Gwilym’s Specialties, Box 601, 
Grand Rapids 1, Mich. 


500 NAME-ADDRESS Stickers 50c. F. Shriner, Box 
172, Leesville, S. C. 


24-HOUR MIMEOGRAPHING SERVICE, there’s 
no delay when you deal wtih Rosson. Crisp, sharp 
mimeograph jobs of all kinds, ruled forms, folios, 
booklets, letters, folders. Send your copy for low 
cost quotation. Rosson Advertising and Letter Serv- 
ice, Box 186, Big Spring, Texas. 


1000 EMBOSSED BUSINESS CARDS $3.95, Post- 
paid. Write for Free Sample and Style Chart. Rut- 
son, 6316 S. Ellis Ave., Chicago 37, Ill. Satisfac- 
tion guaranteed. 
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RAFFIA CRAFT 


RAFFIACRAFT—The easiest profitable hobby. Sup- 
plies, instructions and handmade sample, $2.00. 
Malik, Ree. 1, Box 974D, Grants Pass, Oregon. 











RECIPES AND FOODS 





THREE LUSCIOUS RECIPES; luncheons, suppers, 
parties: Two spreads, one barbecue sandwich. 25c 
each; all three, 50c (no stamps). Charlie’s, Box 
393, Dubuque, Ia. 


DELICIOUS, GOOD SOUTHERN Foods. Southern 
Cook Book $1.00. New England and Western Cook 
Books $1.09 ea. All 3 for $2.00. Knowledge Center, 
Box 2055, Richmond, Va. 


RECIPE-OF-THE-Month*® Club! Delicious, unusual 
Foods $1.00, six months; $2.00 Year. No Stamps. 
Thurston, 1233 Grafton St., Worcester, Mass. 


OLD SOUTHERN RECIPES. Hush puppies, sweet 
potato pie, strawberry shortcake, $1.00. Bertie 
Heidelberg, 1357 North State St., Jackson, Miss. 

















RUBBER STAMPS 


RUBBER STAMPS, Daters, Pads, Inks—new low 
prices—free list now ready. Criterion Stamp Service, 
Box 2326, Denver 21, Colo. 


RUGS 


STRIKING RAG RUGS. Beautiful colors 24x48 
inches, $2.00 postpaid. Blind Weaver, Joseph 
Keen, 936 Federal Street, Camden, N. J 


SHELLCRAFT 


SEA SHELLS, Plastics, Findings. Free Catalog. 
“‘Secor’s,"’ Bradenton Beach, H., Florida. 


MAKE SHELL JEWELRY, Ash Trays, dolls, etc., as 
hobby or sell to gift and dept. stores. Beginners 
shell kit with instructions only $1.00. Catalog listing 
shells, ear screws, pinbacks, plastic cameos, rhine- 
stones, plywood plaques, etc., sent for 5c. Burton, 
Dept. 5H, Box 27, Station A, St. Petersburg, Fla. 


SEA SHELLS, cut shells, oil colored shells and all 
supplies for the Shellcrafter at lowest prices. Free 
illustrated catalogue showing many new jewelry de- 
signs with imstructions. Southern Shellcraft Supply, 
Clearwater, Florida. 


PLAIN TALLIES for shellcraft 4 doz. $1. Van 
Delinda, P. O. Box 1626, Springfield, Mass. 


SHELLS, PLASTICS FINDINGS. Low Prices. Cat- 
a 5c. Frances Jones, Dept. H. Box 251, Sarasota, 
a. 


JUST RELEASED: Samuel Presner’s 6th Edition of 
150 designs, entitled: ‘‘How to Make Shell Jewelry 
& Novelties.’’ Covers manufacturing with Sea Shells, 
Fish Scales, Plastics, Bamboo. Also such processes 
as dyeing, bronzing, metalizing, tinseling, pearlizing, 
frosting, golding, silvering. Only $1 a copy, post- 
paid (foreign $1.50). Beginners’ kits from $3. 
New, original, different Ming Garden Kit $3.95. 
Foreign customers add $1 to all kits. 16-page 
Wholesale illustrated catalog, 10c. House of Gifts, 
Box 4550-HS, Coral Gables, Fla. 


SHELL JEWELRY SUPPLIES. Wholesale only. 
McFarland’s, Dept. C, Sarasota, Fla. 


















































FLAGS—COLORFUL 5c _U. S. commemoratives 
honoring Hitler’s victims. Five different (unused! ) , 
only 25c with quality U. S. approvals. Zalloyat, 55 
West 42nd, New York 18. 


WORLDWIDE 1000 different $1.00; Airmails 100 
different $1.00; Hungarian 100 different 20c; Spain 
100 different 45c; France 100 different 25c; Italy 
100 different 25c. Roush Stamp Company, 51 Chest- 
nut, Mansfield 5, Ohio. 


WANTED 


WANTED: RETIRED Art Teacher desires Mailing 
connection with Publishing Houses. Made to or- 
der Pen and Ink designs specialty, adapted to 
headings and finals in Magazine Articles—also 
Books. Miss Louise DeLane, 5435 Connecticut 
Ave., Washington 15, D. C. 


OLD AUTO HEADLIGHTS, horns. Give descrip- 
tion, condition, price. Garvin, 12 Kennedy St., 
Bradford, Pa. 


WANTED: MORTARS & PESTLES. Ointment pots. 
qneaue: Alvin Goldberg, 162 Cedar Lane, Teaneck, 




















WANTED FANCY HANDWORK and Novelties 
of all kinds. Write me what you have and price. 
Girardeau, 1320 Duncan, Macon, 


TYPING—ENVELOPES, MANUSCRIPTS, etc. 
Reasonable rates. Experienced. Margaret Rossman, 
86 Helen, Oxford, Mich. 


WHITTLING 


WHITTLERS—Ready Sawed Blanks of popular 
models of dogs, horses, squirrels, etc. 4 sizes. Cali- 
fornia Pine. Send $1.00 for assortment of 8, plus 
valuable tips on whittling by professional. Kragmark 
Co., 419 W. 121 St., Los Angeles 3, Calif. 


WOODWORKING 


MAHOGANY, Large batch $1.00, Sample 25c. 
S. R. Marks Co., Inc. 12-L Jefferson Street, Mont- 



































ATTENTION SHELLCRAFTERS! Big Pound Pack- 
age Assorted Seashells, $1.00 Postpaid. Dana, Rte. 
1, Box 219A, Oak Harbor, Wash. 


SHE SELLS Sea Shells. Shells, Findings, Jewelry, 
Novelties, Corsages. Plaster Wall-Plaques. Figurines. 
Stamp brings list. Hobby-Lobby, Box 3240, St. 
Petersburg, Fla. 








TASTY BAKED LIMAS and zestful Manhattan-type 
Clam Chowder, both for $1.00. M. Gordon, Overhill 
Rd., Stamford, Conn. 


COSTUME JEWELRY SUPPLIES—Illustrated whole- 
- — Florida Supply House, Inc., Bradenton, 
orida. 








PORK CAKE RECIPE dating back to 17th Century. 

Other recipes over 100 years old, $1.00 each. Mrs. 

— P. Tonne, 125 North Florence, San Angelo, 
exas. 


PEACH CHUTNEY—Rosin Potatoes—Onion Souffle 
Recipes 50c, 3 for $1.00. Bruce, 224 Walnut St., 
Beverly, N. J. 


SHOWER, Housewarming, Bride and Groom cakes. 
Four different recipes and cute ideas for June Brides 
$1. H. W. McNaughton, Rte. 5, Bloomington, Ind. 


FRENCH RECIPES—five delicious. Send $1.00, self- 
addressei, stamped envelope. LaDuchesse Inc., 228 
N.E. 35th Street, Miami, Fla. 


FRENCH DRESSING, (Non Fattening) Especially 
good for summer salads. Cream Puffs (Never Fail). 
Both recipes for $1. No stamps. Print Name and 
re Beth Ackermann, 1288 Hartford, St. Paul 
, Minn. 


GRANDMOTHER MEJE’S authentic Swedish Rye 
Bread. Lucia Bulla, Potato rolls, 3 for $1.00. Jem. 
2215 N. Minnesota, Wichita 14, Kans. 


INEXPENSIVE Fruit Cake. Last indefinitely. 
Recipe $1.00. Mrs. Priscilla Smith, 160 Pleasant 
St., Rockland 6, Maine. 


20 UNUSUAL RECIPES from famous cooks. 
Every one a taste tempting treat. $1.00 for all. 
Taste Tempters, 2994 Haddington Dr., Los 
Angeles 64, Calif. 


RELIABLE Recipe Old-Fashioned Brown Bread. 
Send only $1. Mrs. George Faris, 1818 Fifth 
Avenue, Fort Worth 4, Texas. 


MY FAVORITE PICKLES. County Fair First-prize 
Winners. Ten special recipes $1.00. Mary Harvey, 
Box 507, San Jacinto, Calif. 


MAKE ‘“‘BUTTERFLY” CAKE to sell as a profitable 
hobby. Full directions and photo for only $1 cash. 
Lucile Craven, 127 N. Dearborn, Chicago 2, IIl. 



































SHIPS, MODELS 


SHIP MODEL KITS. New Illustrated Catalog, 25c. 
Plans, books, tools, fittings. ‘“‘John McKeon,” Pilot 
Schooner, complete kit $6.50. Tames Bliss & Co., 
Inc., 220 State St., Boston 9, Mass. Dept. P.H. 


SMOKERS SUPPLIES 


FREE LITERATURE. Make pipes to smoke or sell. 
Fun! Profitable! Economical! Carvapipe, 2829-H, 
Dixie, Hamilton, Ohio. 

soo 2 AINE Se 


He STAMPS 


RARE! 1 L Egypt No. 240 Catalogs $2.50, only 
25c to mew customers! Free bargain lists. James- 
town Stamp Co., Dept. 307, Jamestown, N. Y 


“HOW TO RECOGNIZE RARE STAMPS’ Free 
Book. Illustrated! Kenmore, Arlington 74-H15, 
ass. 


FREE! BIG ILLUSTRATED CATALOG! “‘Every- 
thing for the stamp collector.’’ H. E. Harris & Co., 
304 Transit Bldg., Boston 17, Mass. 


TOPS! OUR BOOK “How To Collect Stamps.” 
Send for your free copy today! Littleton Stampco, 
Littleton 44, N. H. 



































PENNY approvals on request. Jack Burkette, Route 
9, Box 77C, San Antonio, Texas. 


ONE PESO, PHILIPPINE 1941 Clipper Airmail, 
No. C12, only 10c to introduce my attractive ap- 
provals. Fred Pittsley, So. Montgomery, Napa, Calif. 


500 DIFFERENT .. . Only 25c with excitingly 
different ‘‘beginners’ approvals’. Niagara Stamps, 
Niagara-on-the-Lake 32, Canada. 


500 FOREIGN STAMPS, 500 U. S., Copy of 
ms Fir 75c. Hebron Press, Box 8431, Portland 
, Ore. 














TRINITY TREATS—479 home tested recipes in 
spiral bound book, leatherette covers, $1. Ethel 
Heino, New York Mills, Minn. 
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115 DIFFERENT World-Wide 10c. 100 Different 
U. S. 30c, 100 Different Commemoratives 75c. 
Prof. Harris, Belleview, Fla. 
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Listed under various hobbies and by 
state. Copy not to exceed 7 lines. 
Orders must be for 6 times or more 
( Ilable). Six times $25; 12 
times, $40. Listing subject to pub- 
lisher’s approval. 








COLORADO 


GOLDEN SYRIAN HAMSTERS, Guaranteed Virgin 
Breeding Hamsters, Clean, Odorless and Tame. Live 
arrival Guaranteed. 40 page book, ‘“‘How To Make 
Money With Hamsters,” $1.00 Postpaid. Write for 
Free information regarding my fully developed Vir- 
gin Select Breeding Hamsters. Lloyd’s Hamstery, 
3625 West Ohio Ave., Denver 9, Colo. 


MINNESOTA 


DRESDEN CRAFT SUPPLIES! Mrs. Helm’s Book 
of Dresden Craft, an illustrated 14 chapter complete 
course, only $1.50 Postpaid. Mrs. Helm’s Dresden 
Coat, Porcelain Enamels, Lustre Glaze Powder & 
brushes. Wholesale accounts invited. Mrs. Helm’s 
Dresden Craft Supplies, 5024 Oakland Ave. So.. 
Minneapolis, Minn. 


DRESDEN CRAFT MATERIALS! Dokken’s com- 
plete step by step instruction book (enamel method) 
on Dresden Craft and figurine painting. Endorsed by 
Glidden Paint Co., Cleveland, O. Book with glaze 
powder $1.00. Plaster forms and figurines, glaze 
pcwder and brushes. Dokken’s Dresden Craft, 4839 
32nd Ave., So. Minneapolis 17, Minn. 


NEW JERSEY 


LIKE TO MAKE your own costume jewelry? Free 
instructions, supplies list. Sequins, beads, findings, 
fele patterns, etc. Same day service, no minimum, 
orders postpaid in U. S. Betty Kay, Hobby Supplies, 
Box 274, Ridgewood, N. J. 


OHIO 


ATTENTION! GIFT SHOPS! Lovely Ladies’, Kid- 
dies Aprons! $6 doz. up. Bridal Hankie, nothing 
like it! Infants’ Crochet shoes that are different! 
These are most beautiful imaginable! All kind fine 
needlework articles, Quilts, Quilting done. Delicious 
canned chicken, other foods. Illustrated circular. 
Verah Fulton, Gallipolis, Ohio. 
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PROFITABLE HOBBIES will pay $1 for each short hobby item accepted for This Hobby World. 
This may be an original item or a newspaper clipping. If possible, give the complete address of 
the hobbyists mentioned. No contributions to this column will be returned. Send in as many items 
as you wish. Be sure to put your name and address on each contribution. If duplicate items are 
received, we shall be the sole judge of which one shall be used. Send material to This Hobby 
World, PROFITABLE HOBBIES, 24th and Burlington, Kansas City 16, Mo. 

If you wish to communicate with any of the hobbyists mentioned in this column, please 
write direct rather than through PROFITABLE HOBBIES. The addresses which we print are the 
most complete we have. 











PHOTOGRAPH BY MERVYN LEW 


AFTER RUNNING a merry-go-round for six years, Charles Hutchings of Los Angeles 
finally decided to build one of his own. The result, a miniature machine, three feet 
in diameter, and a hobby that has turned into a money-making enterprise. The 
57-year-old Hutchings used everything from plywood to dime store cowboys and 
Indians mounted on colorful ponies in its construction. “‘l got scraps from the junk 
pile and the rest of the materials from surplus stores,”’ relates Hutchings. 

The merry-go-round makes 12 revolutions per minute, with its horses going 
up and down. Even the old Roman chariots are made in exact duplication of those 
seen on famous Parker merry-go-rounds. Along with the two masonite built chariots, 
there are the thirty-six horses and riders, eighteen cowboys and eighteen Indians. 
Colored picture postal cards and plywood crestings adorn the merry-go-round’s 
exterior and interior sides and give a true carnival atmosphere. Inside is a miniature 
organ. 

“*lt took me about six months of off and on work to build the original model 
and $76 in parts,” Hutchings says. ‘“‘But, working full time, | can complete a merry- 
go-round in about thirty days and each sells for $200. Most of the work | do by hand. 
| use a lathe for intricate mechanical details. The entire works, including fifteen 
separate gears, the barbecue pit motor that drives the machine, and numerous other 
parts can be taken apart in ten minutes and put back together again in about one 
hour. To top the job off, the merry-go-round is controlled by a timing device made 


of old clock gears.” 
Sidney Levy 
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UST BECAUSE she likes to do it, Mrs. 
J A. E. Ryan of 1111 Perry, Wichita, 
Kansas, makes cakes that look like 
houses. One of the most elaborate, fash- 
ioned for the birthday of a neighbor 
boy who wanted a storybook cake, was 
built in the middle of a 20-by-28-inch 
green coconut yard. The house itself 
measured 10 by 18 inches and was made 
of white cake with an angel food roof 
and porch and a pound cake chimney. 
Recently Mrs. Ryan made a cake model 
of her son’s fraternity house at the Uni- 
versity of Kansas, and another of her 
most notable creations was a cake model 
of the Little White House in Warm 
Springs, Georgia, for use in the March 
of Dimes campaign. Edna May Ewert 


| asa ORNAMENTS and other types 
of costume jewelry in the form of 
clay heads of savage warriors are being 
turned out by Mrs. Ella Lund of 336 
Richmond Avenue, Victoria, British 
Columbia. Among the warriors whose 
heads are portrayed in clay are Zulu 
tribesmen of Natal, Africa; Balinese of 
the Dutch East Indies, and stern-faced 
North American Indians. The heads are 
molded in sizes ranging from that of 
a fifty-cent piece to that of a small 
orange. Mrs. Lund is also making plaque 
size heads as wall adornments. Some 
of these are bedecked with feathers aad 
earrings. A large department store is 
handling the unusual clay pieces. 


Frederick Hill 





Sines HISTORY of the Swale family, 
from the year 1100 to the present, 
has been depicted in needlework by 
Mrs. Martha Swale Smith of Glen Head, 
Long Island, who took up tapestry mak- 
ing fifteen years ago when she found 
her days empty. The Swale history was 
done in twenty-five episodes on a large 
cloth panel. Since its beginning, Mrs. 
Smith has devoted most of her time to 
her needlework, not only sewing most 
of the day, but far into the night. Among 
the finest of her works is a series of 
scenes from the opera, “Valkyrie.” “The 
Story of America” is the theme of an- 
other six-foot panel, while still another, 
called “The Global War,” depicts the 
recent conflict. Mrs. Smith sent one of 
her panels ‘to Winston Churchill, who 
replied that he would hang it over his 
desk. Mrs. Smith works freehand and 
has never had any lessons in the art of 
tapestry making. 
Arejas Vitkauskas 
13 
































































































ADVICE FOR INVENTORS 


YATES’ GUIDE TO SucceEssFUL IN- 
VENTING, by Raymond F. Yates (224 
pages; Wilfred Funk, Inc., New York; 
$2.95). 


Reviewed by Theodore M. O’ Leary 


LMOST ALL of us have dreamed at 

some time or another of inventing 
some useful device that would bring us 
a fortune. Few of us ever get beyond 
the dreaming stage. “Yates’ Guide to 
Successful Inventing” is addressed to 
people who want to do more than dream. 
It is an intensely practical book that 
steers a reasonable course bétween ex- 
aggerated optimism and exaggerated 
pessimism where possibilities in the 
field of invention are concerned. 

Invention today, Mr. Yates points 
out, is a deliberate process. You don’t 
have to be a genius to be an inventor, 
he declares and he cites Thomas Edison 
as his ‘authority. To Edison, invention 
was like any other field of human en- 
deavor. It required common sense, the 
ability to concentrate, patience, some 
technical knowledge of the field in 
which you worked, and “enough busi- 
ness judgment to guarantee for the in- 
ventor at least half of the debt that 
society would owe to him as a result of 
his labors.” 

Today invention is a profession, Mr. 
Yates points out. Many persons work 
at inventing just as physicians work at 
medicine and lawyers at law. His book, 
however, he makes clear, has not been 
prepared to help men who have suc- 
ceeded in invention. Rather, “It has 
been written with the aim of helping 
and encouraging the man who would 
invent but who, either because of his 
exaggerated respect for men who have 
succeeded, or because of his firm belief 
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in the need for that mysterious quality 
of genius, has made no effort to tap 
the wellspring of his own creative 
faculty. Men of this stamp are legion in 
the industrial world today and many 
ideas of tremendous worth to mankind 
have died with the timid but clever 
minds that gave them birth. These po- 
tential inventors lose sight of the fact 
that invention has a heritage that some- 
times demands too much esteem, and 
that a history of the art would reveal 
the names of thousands of ordinary men 
who have made themselves wealthy and 
the world a better place in which to live 
because they had a tiny spark of faith 
in themselves.” 


R. YATES cites some of the great 

names of invention whose stations 
in life gave no hint of what they would 
achieve. Samuel Morse, for instance was 
a portrait painter; Edison was a tele- 
graph operator, Robert Fulton, an artist, 
and Eli Whitney, a school teacher. In 
modern times many outstanding inven- 
tions have come from the workshops or 
drawing boards of hobbyists. Mr. Yates 
mentions the case of Dr. Elmer F. Kes- 
ling, Brookfield, Missouri, dentist, who 
started tinkering around in a home 
workshop to find relaxation from his 
professional duties. In 1919, he began 
making models of motor car gear shifts 
and kept after this problem, mostly for 
fun, for many years. In 1948, he re- 
ceived a royalty check of $344,894 from 
one of the big automobile companies 
for his vacuum assist gearshift inven- 
tion, and additional royalties are still 
flowing in! 

“Successful Inventing” is divided into 
four sections: How to Develop An In- 
vention; How to Protect and Patent 
Your Inventions; How to Market Your 
Inventions, and General Information 
Concerning Patents. 


The first section discusses the ques- 
tion of finding something that people 
need. It cautions the inventor to look 
relentlessly for imperfections in his pro- 
spective invention and to consider 
whether the invention is marketable. It 
is also important, of course, to find out 
whether another inventor has beaten 
you to your invention and for this pur- 
pose a search of United States Patent 
Office records is vital. Mr. Yates offers 
twenty-one specific steps that should be 
taken to perfect your idea into an actual 
practical formula. 

The chapter headings of section two 
indicate clearly its practical value: Rec- 
ords Should Be Your First Concern; 
Suggestions on What is Patentable; The 
Meaning of a Patent; Finding the Right 
Patent Attorney; The Importance of 
Patent Claims; Patent Agents and Patent 
Brokers; How to Take Out Your Own 
Patent. The author stresses the over- 
whelming importance of recording the 
date of conception of your invention, 
since this plays a tremendous part in 
deciding which of several contending 
inventors has a right to a patent. Just 
how to record this date of conception is 
described in clear and complete detail. 


- iomlninias OUT that there are many 

unscrupulous patent attorneys, agents 
and brokers waiting to prey on inex- 
perienced inventors, Mr. Yates cites 
many of the tricks used by such men. 
On the other hand, he emphasizes the 
value of enlisting the services of the 
many reputable patent attorneys in the 
field. Once such an attorney is found, 
the inventor should lay his problem 
before him with complete confidence 
and candor. 

Section three deals with such matters 
as exploiting your invention, setting a 
price on it, finding the right manufac- 
turer for it, the sale of territorial rights 
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to an invention, the organization of 
companies to market inventions, how 
the United States Patent Office helps to 
sell patents, and the working out of 
royalty agreements. A specimen royalty 
contract is included. 

The final section is devoted to patent 
helps obtainable from official sources. 
It includes details of the U. S. Patent 
Office requirements and procedure, a 
complete schedule of fees, model forms 
for petitions, oaths, specifications, as- 
signments, etc., and examples of actual 
patents as issued. 

Mr. Yates is himself a successful in- 
ventor and a businessman who for more 
than thirty years has been closely as- 
sociated with inventors, research experts 
and industrialists. His book enables the 
average person, with ideas but little 
knowledge of how to turn them into 
something tangible, to benefit from Mr. 
Yates’ vast practical experience. Op- 
portunity beckons from almost every 
page of this book. 





ANIMALS BY MAIL 


How To SELL ANIMALS BY MAIL, by 
Al Hayner (110 pages; Alhaco Enter- 
prises; West Salem, Illinois; $3). 


Reviewed by Theodore M. O’Leary 


AISING ANIMALS can be lots of fun, 
but unless you’re blessed with a 
much larger than average income, there 
comes a point where you're faced with 
the fact that you’re spending too much 
money on your hobby. The question 
then -becomes, how can you make your 
animals pay their way? Al Hayner, for 
many years a successful breeder of small 
animals, has one answer, and he offers 
it in “How to Sell Animals by Mail,” a 
down-to-earth series of seventeen lessons 
on conducting a profitable mail order 
enimal business. 


Mr. Hayner asserts that the selling 
principles which he lays down can be 
applied to any animal, “whether it walks, 
runs, swims or crawls, whether it is 
raised for food, science, fur or fun,” and 
this reviewer sees no reason to dispute 
that statement. The author says that no 
special ability is required to sell animals 
by mail, but that certain basic principles 
hold true in the selling of any animal. 
You can learn these principles through 
experience, but it is apt to be costly. His 
book is an attempt to acquaint you with 
them before you start selling animals, 
not while you are selling them. He 
stresses one fact: Don’t try to raise and 
sell an animal unless you have a natural 
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liking for that animal. If you dislike 
an animal, you'll never be able to project 
any enthusiasm for it to a prospective 
buyer. . 

The author minimizes the importance 
of location, for “when doing business by 
mail, the whole world is your market.” 
He suggests that you start with a small 
stock of breeders, perhaps one or two 
pairs, and emphasizes that you should 
buy such stock from a reputable breeder 
who will give you a written guarantee 
that the stock he sells are not runts or 
culls. 


WO OF Mr. Hayner’s lessons deal 

with the important subject of writ- 
ing sales letters. Such letters, he asserts, 
must contain four essentials; they must 
attract attention, arouse interest, create a 
desire and impel the reader to act im- 
mediately to order your product, in this 
case, your animal. The author also pre- 
sents eleven tests which you can apply to 
your sales letters to determine their 
effectiveness. 

Other lessons take up such technical 
matters as postal rates and regulations, 
the use of testimonials, the necessity for 
using order blanks, how to “key” your 
advertisements so that you can tell which 
one produces the most customers, how 
to buy lists of names of prospective 
customers, and records and how to keep 
them. 

One important lesson has to do with 
advertising, and another concerns ship- 
ping, which offers real problems because 
what you are shipping is alive, and its 
comfort, feeding and watering must all 
be considered if the animal is to reach 
your customer in the best condition. In- 
experienced sellers, too, will find the 
lesson on necessary equipment of con- 
siderable value. Your equipment need 
not be elaborate but it must include cer- 
tain essentials, all of which Mr. Hayner 
lists. 


EAR THE end of his book, Mr. 

Hayner gives you an opportunity 
to make a frank appraisal of yourself 
and your chances of operating success- 
fully a mail order animal business. He 
does this by providing a check list cover- 
ing your personal qualifications, your 
financial arrangements (for example, 
“Have you the necessary capital saved 
up and available for risking?” ), income 


from the business, when to start, se-, 


curing information and advice, selection 
of merchandise line, record keeping (“Is 
your filing system completely organ- 
ized?”), equipment and fixtures, pre- 


paring hard-hitting sales literature, rules 
and regulations, sales promotion policies, 
meeting competition, estimate of sales 
and profits. Next to each point raised 
by him, is a blank space for you to sup- 
ply an answer. It’s a searching sort of a 
test, and although Mr. Hayner says it 
is not intended to curb your enthusiasm, 
it should prevent you from sailing into 
a venture for which you are neither 
prepared nor personally qualified. 

A list of publications on the raising 
of a wide variety of small animals com- 
pletes the book. After all, before you 
can sell an animal, you first have to raise 
it, and although in this book Mr. Hayner 
is primarily concerned with selling, this 
bibliography is a valuable source of in- 
formation on raising the animals. 

It is of course impossible to take all 
the hazards out of a business enterprise, 
particularly one involving animals, which 
present many unusual problems, but Mr. 
Hayner’s book should save the careful 
reader many a headache and many a 
dollar. 


COIN COLLECTING CLARIFIED 


FELL’s UNITED STaTEs Coin Book, 
by Jacques Del Monte (121 pages; 
illustrated; Frederick Fell, Inc., New 
York; $1.50). 


Reviewed by Theodore M. O’Leary 


Ee HANDY volume takes the mys- 
tery out of coin collecting. It should 
be ideal reading for the thousands of 
persons who have felt a vague interest 
in the subject but have been deterred 
from following up that interest by the 
belief, often fostered, unwitting perhaps 
by veteran coin collectors, that the sub- 
ject is hopelessly complicated. 

Jacques Del Monte, the author, has 
been collecting and selling coins since 
1910, when he was only eight years old. 
Admitted to the New York bar in 1925, 
he practiced law for several years but 
eventually decided to make a lifetime 
career out of numismatics. 

Granting that the most mysterious 
thing in the world to a non-collector is 
the value of coins, Mr. Del Monte lists 
these factors as determining the value 
of any given American coin: 

1. How many were originally made 

by the mint? 

2. What proportion of the original 

issue has been lost or worn out? 

3. What is the condition or state of 

preservation of your coin? 

4. Is the coin in popular demand to 

complete sets? 
(Continued on Page 64) 
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In their Bloomington, Illinois, workshop a mother and 


daughter turn out family crests and other exquisite 


silver pieces for a nation wide clientele. 


Silversmithing For Two 


IGOROUS, enthusiastic Teddy Roose- 

velt would have indeed shouted 
words of praise if he could have seen 
the Christmas present his son Kermit 
gave his wife a few seasons ago. Upon 
opening the gaily wrapped package, 
Mrs. Roosevelt admired a small and in- 
tricate family coat of arms done in 
sparkling silver and designed for wear 
as a pin. 

Family crest pins, like the one they 
made for Mrs. Kermit Roosevelt, are 
just one of many products of Mrs. 
Frances Schimpff and Mary Frances 
Schimpff, a mother ‘and daughter 
team operating in a downtown stu- 
dio in Bloomington, Illinois. These two 
have turned what started as a mutual 





MAURICE H. VINCENT 


PHOTOGRAPHS BY KarL BLAKNEY 


-hobby into a very nice business, free 


from cut-throat competition so often 
found in the mass production fields. 
Everything in their shop is custom 
made and satisfied customers are the 
rule. 

Upon returning home from an art 
course in St. Louis a few years ago, 
Mary Frances brought a great ambition 
for jewelry design and was more than 
surprised to find that silversmithing 
had been her mother’s hobby during 
college days. And it was just shortly 
after this the two of them put their 
heads together to see what they could 
design and create as silversmiths. 

“Maybe it was the art class, but even 
from the beginning Mary Frances was 


MRS. FRANCES SCHIMPFF prepares to solder one of the small silver pieces that 
go to make up a family crest onto the main body of the crest, which has been 
made separately. 





the better silversmith,” recalls Mrs. 
Schimpff good-humoredly. 

That may be true but the way it 
shapes up now neither one of them 
could. be called the boss and they are 
so constantly collaborating that it is 
doubtful if it could be determined 
where one starts and the other leaves 
off in this delicate work. 


O PLEASE a few friends who were 

interested in their efforts in jewel- 
ry design and to work together con- 
genially was all Mrs. Schimpff and 
Mary Frances had in mind. The small 
greenhouse behind the Schimpff’s home 
made an ideal place to work and _ they 
utilized one corner for their early ex- 
periments. 

The lighting was excellent. (they 
both dislike working by artificial. light- 
ing) and the even temperature of the 
greenhouse was comfortable for their 
work. Although this first work was 
crude in design it still pleased their 
friends, and, as neither of them had ex- 
tensive training in their craft, they 
learned the hard way—by trial and 
error. 

It wasn’t long before they were out 
of a hobby and into a full time business. 
They wore their own silver jewelry to 
various social functions where it at- 
tracted much favorable attention. A 
friend, Mrs. C. C. Jones of Blooming- 
ton, gave them an order for a bracelet, 
which they filled to her complete satis- 
faction. In 1941, she referred them to 
the Helen Harrison shop in Blooming- 
ton and the two women began making 
rings, bracelets and others pieces of 
jewelry for sale in the Harrison shop. 
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“The business just grew,” says Mary 
Frances. 

“That’s right,” agrees her mother. 
“And I don’t believe that even in the 
beginning did we invest more than 
$25 in silver and the tools necessary to 
start.” 


T HE MOST frequently used tool in 
the craft of silversmithing is the 
jewelers’ saw (or piercing saw) and 
both women agree that this is the basic 
tool. Mrs. Schimpff says that the saw 
offers the most difficulty in mastering. 
This saw consists of a frame and a 
fine toothed blade and is similar to a 
fret saw or coping saw. The length of 
the blade is 5 inches and the two end 
portions are without teeth and are of 
different temper than the cutting por- 
tion. 

Both women believe that having a 
good place to work is most important, 
and to this end designed and built 
their own workbenches and other 
benches in their present location after 
outgrowing the greenhouse shop. The 
workbenches are merely high desk af- 
fairs, complete with high stools, and 
placed close to the windows on the 
third floor of a downtown building 
studio. 

In the designing of a workbench par- 
ticular attention was paid to the “V” 
block, or bench pin, which is a thin but 
sturdy slice of wood mounted onto the 
bench edge. The bench pin, which is 
about 6 inches long and 3 inches wide, 
is aimed at the midriff of the worker 
and has a small aperture sliced through 
it for free use of the saw while hold- 
ing a piece of work. This pin should 
be mounted at a height which will al- 
low the forearm to be horizontal or 
parallel to the floor when the saw is 
held against the work and the work is 
at the blade’s midpoint. 

Watching either Mrs. Schimpff or 
Mary Frances at work, you notice that 
the saw blade is held perpendicular to 
the work and an up and down motion 
is used. 

“It’s the down motion that cuts,” ex- 
plains Mary Frances. 

“Yes,” says her mother, “and the 
curves should be maneuvered naturally 
—as one wheels a bicycle. The angular 
changes are harder and require more 
practice.” 


| be THE manufacture of a family crest, 

first of all a small piece of tracing 
paper is utilized to copy the design. 
These actual crest designs usually come 
in the mail to the Schimpffs and are 
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THIS SET of tools, obtainable for about $5, is recommended by Mrs. Frances 
Schimpff and her daughter, Mary Frances, as more than adequate for the beginning 
silversmith. The device at the right is a gas soldering torch. 


mostly from the pages of some precious 
family book or record. These are first 
photostated and the copy placed away 
for safe keeping. After a copy is made, 
which may or may not involve subtle 
changes to make the work in silver pos- 
sible, then a small piece of 20-gauge 
silver is selected. The silver is in sheet 
form and the piece to be used is slightly 
larger than the actual design to be 
worked. 

The price of sterling silver varies on 
the market from 85 cents to $1 an 
ounce in sheet form. It is advisable for 
the beginner to use copper for his early 
efforts with saw and file. 

The next step is called annealing, 
and is simply the heating of the silver 
to a point where it is red hot and then 
quickly cooled in water. This makes the 
silver easy to work with and pliable 
enough for the purpose of shaping and 
cutting into the desired design. 


The small silver piece is ready now 
and a thin covering of liquid glue is 
spread over it completely and the traced 
copy paper placed thereon. The 
Schimpffs are careful not to pull the 
tracing one way or another as this 
tends to stretch and distort the design. 


When the glue has dried, it is time 
to use the jewelers’ saw, being very 
careful to cut “just a thought” from 
the traced lines. This careful use of the 
saw is where craftsmanship enters in 
but there’s more to it than this. There’s 
the careful and painstaking technique 
involved that comes only from the 
hours of actual experience in working 
with silver. 


A tmousn EVERY crest is different 
in design, the basic rules of the 
workmanship remain the same. The stan- 
dard advertised family crest is 214 
inches and this size is varied very 
little. The Schimpffs’ family crests are 
adapted to this size. It was found that 
this size was the best for lapel pins or 
for mounting on wallets and the like. 
Most of the crests are made to be used 
as pins. 4 
Now the all around pattern is cut 
in silver and the Schimpffs are ready to 
work out all mounted parts such as 
helmets, spears, and other smaller parts. 
It is advisable to cut these parts out 
separately and then solder them onto 
the main design. This involves rather 





THE SCHIMPFFS executed this fam- 

ily coat of arms in silver upon the 

order of Kermit Roosevelt, son of 

Theodore Roosevelt, who wanted it 
for a pin for his wife. 
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THE BASIC TOOL in silversmithing is 

the jewelers’ saw, or piercing saw, 

which Mary Frances Schimpff uses 

here to cut out a design which has 

been previously traced on a sheet of 
silver. 


painstaking work and Mrs. Schimpff 
and Mary Frances use a mounted mag- 
nifying glass for this intricate bit. They 
both have tried using a jewelers’ glass 
but it proved uncomfortable for them. 


When either of the women has metal 
to remove from the inner portions of 
a design, she drills small holes in the 
portions to be cut out and punches the 
silver out lightly, using a center punch 
and a light hammer. This internal 
punching is called piercing. It is some- 
times necessary to use a lubricant on 
the saw blade, such as beeswax or paraf- 
fin, when internal sawing is to be ac- 
complished after punching out the main 
body of metal to be removed. 


At this point the Schimpffs remove 
the glued tracing paper with warm 
water and commence the forming ’and 
rounding out of the pieces that must 
stand out in relief from the main body 
of the work. For this work “dapping 
tools” are employed; they resemble 
punches except for the various shaped 
round ends. These rounded ends of 
various sizes, depending on the size of 
the formation desired, are placed 
against the silver and tapped gently 
with a light hammer. The metal is 
rounded out as desired in this manner. 
The work is placed on a round lead 
piece for the use of the dapping tools. 

The actual tracing and cutting out of 
the design for a family crest takes 
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either Mrs. Schimpff or Mary Frances 
the greater part of a morning’s work. 


The crest at this stage is just pieces 
of lack lustre silver that will gradually 
take on symmetry and beauty. 


Ht HE NEXT step taken is the solder- 

ing on of the small individual 
pieces that all go to make up the fin- 
ished product. 

“By now we are pretty tired of sit- 
ting,” Mrs. Schimpff says. “We ar- 
ranged to do our soldering at the other 
end of the studio to give us a chance 
to move around in the different stages 
of the work.” 


For the beginner, working in copper, 
it is best to use the soft solder that 
comes in wire, ribbon or bar forms. 
But for working in silver, hard solder 
is used. The work is cleaned with emery 
paper or fine steel wool which removes 
the imperfections and burrs that may 
have occurred during the sawing oper- 
ation. 

Then, to protect the work against 
oxidation, a flux is made from common 
borax and water mixed until it becomes 
creamy and then spread over the work. 
The work is then brought to a degree 
of heat great enough to melt the sol- 
der, either with a gas burner which is 
what the Schimpffs use, or an alcohol 
lamp. The hard solder used is pur- 
chased in sheet form and cut in pieces 
approximately 1/16 inch square and 
handled with small tweezers. After the 
work is heated, the small pieces of sol- 





der are placed at strategic places on the 
work and the parts to be joined are 
placed thereon. 


F  eisines THE soldering, one of the 

women then brings the jewelers’ 
file into play. Imperfections are toned 
down with the file and rough cutting 
sometimes is necessary. They both have 
a great variety of both single and 
double cut files and these are carefully 
separated from each other. Rubbing 
them together or against other tools will 
dull them quickly. 

In removing the faint file marks on 
the work, a Scotch stone is used. This is 
a slate like material available cheaply 
in stock form 6 inches long and in cross 
sections from ¥g to 4 inch square. It 
must be moistened while in use. 

Next comes what Mrs. Schimpff and 
Mary Frances call “pickling” the work. 
This is an acidizing process that will 
bring the work to a fine white color— 
very nearly what they want in a crest. 

The work is dipped in a sulphuric 
acid solution that consists of one part 
acid to ten parts water. The acid is 
slowly poured into the water to dis- 
courage dangerous reaction. The women 
are very careful, of course, not to get 
any acid on their hands or clothing. 
Just a short dip in the solution is all 
that is necessary. The Schimpffs then 
wash the work in a strong solution of 
hot soda with a dash of ammonia. They 
use rubber gloves for this. To one gal- 
lon of water add one ounce of ammonia 

(Continued on Page 52) 





THESE three silver pins were all made to order from family coats of arms sent to 
the Schimpffs by the persons ordering the pins. 
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FACTS ON FEATHERED FRIENDS 


HE COMING warm months are an 
ideal time for the hobbyist to get 
out of doors and become acquainted 
with some of his feathered friends— 
whether his special interest is bird songs, 
bird photography, collecting birds’ eggs 
and nests, taxidermy, etc. One thing that 
bird hobbyists have in common is the 
need for authoritative information. The 
Fish and Wildlife Service, has published 
Wildlife Leaflet No. 180 entitled, Aids 
for Bird Study. This basic information 
source lists ten pages of governmental 
and non-governmental pamphlets, books 
and films on bird topics. The subject 
matter includes free and nominally- 
priced material, as well as material that 
can be obtained at most libraries. Other 
topics covered in addition to those 
mentioned above include game birds, 
use of field glasses in bird study, lists 
of ornithological societies, etc. 
ADDRESS: Department of Interior, 
Washington 25, D. C.—free. 





STAMP POLICY CLARIFIED 


M*: FRANCES P. Bolton, represen- 
tative from Ohio, recently spoke 
on the floor of the House of Repre- 
sentatives on the subject of stamps. 
“Mr. Speaker,” she said, “for several 
years I have been pursuing the matter 
of special and commemorative issues of 
stamps with only confused information 
from the Post Office Department. I 
have received a most clarifying letter 
from the Third Assistant Postmaster 
General in whom rests the departmental 
responsibility for these issues . . . I 
am inserting General Lawler’s letter in 
the Record as part of my remarks.” 


If you, too, are “confused” on post 
office policy, and would like to know 
a bit about the recent background of the 
department that issues stamps, you may 
want to read General Lawler’s letter to 
Representative Bolton. Included in this 
letter is a summary of all the com- 
memoratives issued during 1948 and 
1949. Your congressman or senator will 
be glad to send you a free copy of the 
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Ann Foote, Washington Correspondent, Writes 






How government agencies - 
can help hobbyists is the 
chief concern of this 
monthly feature. 





Congressional Record dated February 
21, 1950 (see page A 1329) as long as 
his limited supply lasts. 

ADDRESS: House Office Building, 
or Senate Office Building, Washing- 
ton 25, D. C. 





PICK OF POTTERY SOURCES 


CO\Y/ HERE CAN I get the best, most 
authoritative information on 


my pottery hobby?” This is a question 
that the Smithsonian Institution can 
help you solve. Just send for their free 
bibliography list entitled, The Potter's 
Craft. It has been compiled by an 
authority whose full-time specialty is ac- 
quiring information about pottery. 
ADDRESS: Smithsonian Institution, 
Washington 25, D. C. — free. 





NURSERY NOTES 


URING THIS season when the gar- 
dening hobby is at its height, you 
may once again be toying with the idea 
of starting a profitable nursery. By 
acquainting yourself with a few facts, 
you may be better able to decide just 
how practical this idea is. For instance, 
there are many regulations governing 
the nursery field. Nearly all states re- 
quire dealers in nursery stock to pur- 
chase a license. In addition, your 
nursery stock must pass a regular state 
nursery inspection. Your particular state 
may have other laws with which you 
must comply. Probably one of the first 
steps you would want to take before 
starting a nursery, therefore, would be 
to check with your state department of 
agriculture, your state tax commission, 
and your county and city governments. 
On the other hand, a nursery has the 
advantage of being particularly adapt- 
able to a versatile hobbyist’s talents. 
For instance, the Department of Com- 
merce suggests that a woodcrafter might 
make a variety of wooden fences and 
sell them by the yard in conjunction 
with his nursery operation. Wooden 
yard furniture, such as tables, benches, 
swings, arbors, etc., might also be made 
and sold, painted or unpainted. A third 





avenue of revenue would be handmade 
birdhouses, wooden house numbers, 
desk name plates carved from wood. 
Carved lawn animals, homemade pot- 
tery and vases for potted plants and 
cut flowers are other suggestions. If 
your talents run to landscaping, you 
might sell plans for small home land- 
scapes. 

For a more thorough discussion of 
the small nursery business, you may 
want to send for the free leaflet, Small 
Business Aid No. 496, Some Factors 
In Establishing a Small Nursery Busi- 
mess, just issued this year. It takes up 
practical business angles, such as the 
amount of money needed, equipment, 
choosing a location, need for. help, etc. 

ADDRESS: Office of Domestic Com- 
merce, Department of Commerce, 
Washington 25, D. C—free. 





FINISHING TOUCHES FOR 
WOODCRAFT 

MATEURS HAVE sent numerous re- 

quests to the National Bureau of 
Standards for information on how to 
refinish wood products so that they 
have a professional quality. In response 
to this popular demand, the bureau 
issued a three-page leaflet entitled Re- 
finishing Wood Furniture. Information 
in this leaflet touches briefly on both 
Opaque and transparent finishes. In ad- 
dition, it takes up the topic of refinish- 
ing old furniture, of carrying out such 
techniques as graining, staining, marbl- 
ing, polishing, varnishing, shellacking, 
etc. If your chief interest is in turning 
out modern blond pieces, you may also 
be interested in the leaflet, Bleaching 
Wood. 

ADDRESS: Department of Com- 

merce, National Bureau of Standards, 
Washington 25, D. C——free. 





JOIN A GROUP 


F . orgosnae TO a recent report made 
by the Department of Commerce, 
more and more hobbyists are forming 
special interest clubs or groups, along 
with other American men and women. 
For instance, today there are 12,000 
trade associations, including groups that 
deal in pigeons, fur animals such as 
mink and rabbit, bees, poultry, etc. In 
addition, there are 15,000 civic service 
groups, which include such organizations 
as garden clubs. Out of this vast number 
of 27,000 organizations there is probably 
a group that specializes in your particu- 
lar hobby interest, no matter what it is. 
(Continued on Page 64) 
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For years magazine editors fired Gilbert Close’s photographs 


back to him, and then one day he figured out how 


to turn the tide. 


ee gl 


OMETIMES YOU have to travel around 
the mountain that blocks your path, 
then come back to the point from 
which you started before you can make 
your hobby pay off in cold cash. At 
least that’s the trek I took to make my 
photo hobby begin to pay dividends. 
It was an arduous, roundabout way, but 
it worked. 
I had been trying to sel? photographs 
for years—at least enough of them to 
offset my hobby expenses. I bombarded 


GILBERT C. CLOSE 


magazine editors with single shots of 
babies, pretty girls, scenes, accidents, 
animals and otherwise—all, I thought, 
cleverly captioned and a sure sale. It 
was like throwing so many boomerangs 
—they all came back to me. 

I never left the house without my 
camera. I became an ambulance chaser. 
The sound of a police siren was a signal 
for me to drop everything and run, and 
a red glow in the night sky would 
wrench me away from a party so sud- 





GILBERT CLOSE called this photograph ‘‘Four Against the Sea’ and it came home 
to roost, Later an editor grabbed it, along with a short article on the power of sea 
waves. 
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denly the guests would think I had per- 
formed a magical disappearing act. 

I sold a few accident pictures to news- 
papers at an average price of $2 each. 
A lawyer bought a series of auto wreck 
pictures to use as court evidence. I won 
a few honorable mentions in photo ex- 
hibits at the county and state fairs. I 
kept a group of salon prints going the 
rounds, and once in awhile one would 
be hung. But my largest acquisition dur- 
ing those years of honest endeavor was 
a photo file that bulged at the seams. 
The money I received wouldn’t pay in- 
terest on the amount I had invested in 
photographic paper and film. 


] USED to spend hours studying and 

comparing those returned photos. I 
knew that they were as good as many 
that the editors published. I had a fine 
camera, a good enlarger, and my dark- 
room technique was better than the av- 
erage. Well-known photographers had 
praised my work for composition and 
story-telling value. 

Then why wouldn’t my photos sell? 
Just what was I doing that was wrong, 
or where was my shortcoming? 

The first inkling of an answer came 
to me one day while I was leafing 
through magazines in the library. As us- 
ual, I was studying each picture and 
comparing it with my own. And as us- 
ual, the comparison was favorable. Then 
why ...? 

Suddenly a thought struck me. For 
the next two hours I leafed feverishly 


. through more than twenty magazines. I 


kept track of each picture, and made 
up my mind in each case why the editor 
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had used it. Every photo in most maga- 
zines and all but a few in the others 
were linked in some way with an article 
—were used to illustrate, clarify, or ex- 
plain a printed idea. The value of the 
picture in the magazine was to supple- 
ment, not replace, the author’s printed 
words. 


Yet for years I had been sending out 
pictures with a brief caption only, hop- 
ing that the picture was good enough 
to establish a mood, would make who- 
ever saw it giggle, cry, laugh or grow 
gloomy, according to the subject matter 
of the print. I had been trying to make 
my picture tell the whole story, not sup- 
plement anything I might say. 


BEGAN to wonder if I had been 

wrongly interpreting the words 
“story-telling value” as they apply to 
photographs. I recalled great photo- 
graphs of the past, pictures widely noted 
for their story-telling value, and tried 
to visualize just what the pictures would 
mean without the proper background. 

I thought of that photo of six marines 
planting our flag atop that battle-scarred 
Iwo Jima hill. What would that picture 
have meant to me if I had not known 
there was a war going on—that the 
island was being invaded? I had been 
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GILBERT CLOSE’S back-lighted ‘‘mood”’ picture, titled ‘‘Tide 

and Time,’”’ had been rejected by a dozen editors. But it sold 

readily when used to illustrate a short article on searching 
for moonstones along the beach. 


“conditioned” to appreciate the story- 
telling value of that picture for many 
months before it appeared. Without this 
background, it would have been just a 
picture of six marines planting a flag— 
nothing more. 

I dug into my own experience. I had 
a picture in my files which I had titled 
“Late Summer.” It had won honorable 
mention at the state fair, but had been 
rejected by every editor who had seen it. 
It was a picture of a rose, drooping 
slightly and with some of its petals gone. 
As an abstract idea to signify the end 
of summer it was all right. But maga- 
zines don’t like abstract ideas. 

I began to think about that picture. 
I remembered the difficulty I had had 
in singling it out among other roses 
that were still radiant and_ beautiful, I 


had had to blow up a small portidn_of ° 


the negative to exclude the healthy 
flowers. 

Then suddenly I had an inspiration, 
and though I did not realize it at the 
cime, my trek around the mountain had 
begun. I went home and made another 
enlargement from the negative, this time 
including the healthy roses along with 
the wilted bloom. I went to the green- 
house where I had taken the picture, 
showed the print to the horticulturist in 






THE ORIGINAL CAPTION of this ‘“‘mood”’ picture was ‘‘Grim 
Justice Awaits.”’ It never sold. Later, Gilbert Close sold the 
picture with a short article on historical photography. 


charge, and asked him why that single 
rose had faded while the others remained 
brilliant and alive. 

He was slightly startled at first. 
“When did you take this picture?” he 
demanded. 

“Last year,” I said. 


A look 6f relief swept the man’s face. 
“Oh! I thought maybe you'd taken it 
just recently. That flower was killed by 
a parasite that burrows into the rosebud. 
Last year we had a lot of them, but I 
hadn't noticed any this season.” 


The man told me about the parasite, 
how to recognize its presence, and how 
to get rid of it. I asked his permission 
to write up this information and send 
it to an editor. He agreed, and even 
promised to check the finished article. 
I sent the information along with the 
new picture and the older close-up pic- 
ture to the editor of a garden magazine. 
In three weeks, I received a very nice 
check! 


I DUG again into my files, and came 

up with a dozen pictures of the 
plant where I worked. I had titled the 
series “Story of Industry,” and had given 
each photo a dramatic caption. I studied 
the series for some definite story that 


(Continued on Page 59) 
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Charles Grant’s parents gave him a small greenhouse for his 


birthday and the youngster has turned it into the 


basis of a rapidly expanding floral business. 


Till Hedge 


F COURSE, you might say that 17- 

year-old Charles Grant of Tulsa, 
Oklahoma, is just plain lucky. Didn’t 
his parents give him the thing he wanted 
most—a greenhouse—for his birthday? 
But to Charles, getting a greenhouse 
spelled a lot of work. For having it, put 
Charles actively in the nursery business, 
and that led to sales of cut flowers and 
corsage making. And that’s work, espe- 
cially for a boy in high school, with 





FLORENCE LEE RHEAM 


PHOTOGRAPHS BY D. LEROY RANDALL 


homework, school and outside activities 
(ice skating and DeMolay for Charles). 
So that finding time to make his green- 
house a paying hobby has kept Charles 
really busy. 

But if you'll look at his figures (busi- 
ness, not ice skating), you'll agree that 
it’s a pretty lucrative hobby for a teen- 
ager. 

Naturally, he has made his mistakes. 
He got his greenhouse in September, 


CHRISTMAS TIME means a sharp increase in business for Charles Grant. Here he 
waits on two customers, among those who altogether purchased $249.35 worth of 
Christmas decorations, corsages and potted plants from Charles last Christmas. 


22 


orisl 


1948. Early in November, fired by the 
urge to get things growing, he plunged 
into a planting program. He prepared 
his soil and planted seed: ageratum, 
petunias, sweet alyssum, red salvia, as- 
ters, verbena, Joseph’s coat and coleus, 
even carnations—all plants he thought 
would sell for window boxes and walk 
edgings. 

All went well, too. The seeds burst 
open in the comfortable warmth of the 
greenhouse (gas-heated for $5 a month), 
the seedlings appeared, grew into plants 
and thrived. Only trouble was, they took 
up every nook and cranny of the green- 
house and kept on growing. He had to 
move plants into flats and put them 
under his regular bins, and swing boards 
from the ceiling to take care of the rest 
of the overflow. 

Besides the time this unlooked for 
transplanting took, he found that too 
early planting had another disadvantage. 
He had to tend the seedlings from No- 
vember until March, when he began to 
sell them. This spring, knowing more 
about germinating and growing time, he 
didn’t start planting until the middle of 
January. Other seeds went into the 
ground later at what he hopes were fa- 
vorable intervals. 


eae LEARNED from this experi- 

ence, however. For one thing, he 
has found that planting seeds in sand 
gives them a running start on roots, but 
the seedlings must then be transplanted 
into soil. To avoid this extra transplant- 
ing, he planted first in soil. As soon as 
these were rooted enough to move, he 
thinned, spaced and replanted them, 
then successively transplanted them, as 
they grew, into two different sizes of 
“bands.” These are open-ended, paper- 
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thin boxes. He used two sizes, 134 by 
134 by 2% inches, and 2 by 2 by 3 
inches. Until the plant is sold, it must 
stay in its band; and premature planting 
makes it outgrow its band, giving it, 
Charles found, a “stalemated, dwarfed 
look” (his words), with roots too fully 
developed for its top growth. 

Today he would buy these bands at 
wholesale, since he is now a registered 
florist; but at that time he bought retail 
—500 for $5. 

On the whole, the picture of his first 
venture isn’t bad, however, in spite of 
his mistakes. Flower seeds being inex- 
pensive, his initial investment was mi- 
nute. And his sales were good: 400 
petunia plants on a sliding scale of from 
50 cents to $1 per dozen, $21.45; twelve 
dozen ageratum plants for 75 cents a 
dozen, $9; and twelve dozen sweet alys- 
sum plants for $1 a dozen, $12. Total, 
$42.45. 

He had also planted some dahlia seeds 
(an uncommon practice) and these bore 
well. Later, he sold twenty single-petal 
dahlia plants for from 15 to 30 cents 
apiece, according to size; and if his 
clients’ plants grew like his own, they 
were gorgeous, with blooms measuring 
three inches wide, and looking—the pink 
ones—like camellias. 


| THE spring of 1949, Charles also 

went into geranium plants. He bought 
twenty-five medium size plants, which 
he sold for 75 cents each, $18.75; and 
four large ones, which he sold for $5. 
He then bought twenty-five more me- 
dium size-plants, which he sold for from 
65 cents to $1 each, or $20. In addition, 
he sold forty plants grown from cut- 
tings in his own greenhouse, for from 
25 to 50 cents apiece, $14. A total of 
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CHARLES GRANT has discovered that the transfer of plants from one size ‘‘band’”’ 
to another must be made at exactly the right stage. Otherwise a plant’s roots 
become too crowded for free growth, and its leafage looks dwarfed and shrunken. 


$57.75, with the $14 almost clear profit. 

Wintering in his greenhouse this 
spring were about thirty geranium plants 
grown from cuttings, which he expects 
to sell at $1.50 and $2 for the excep- 
tionally large ones, with five or more 
blooms; $1 for one-to-three bloomers; 
and 75 cents for small ones. 

The inspector who came to check 
Charles’ plants (before granting him a 
florist’s license), said he was “amazed.” 
He pulled up plants by the roots, checked 
them with a magnifying glass, checked 
the soil the same way for germs, and 
looked at the under side of plant leaves 
with his glass, and reported “no bugs.” 

Charles attributes his plants’ health to 
his prompt and persistent use of insecti- 
cides. He prefers the bomb-type recom- 
mended by his wholesale house. It costs 
50 cents, gives off a smoke poisonous 
to plant pests, and must be left sealed 
up in the greenhouse for twenty-four 
hours. After this, the house must be 
aired before it is safe to go in. 


= IN the spring of 1949, Charles 

got into the bulb business. He in- 
vested in 775 bulbs—400 tulips, 100 
daffodils, seventy-five hyacinths and 200 
crocus. He put up a sign, “Grant’s Better 
Plants,” outside the family’s suburban 
Tulsa home (called “Grant’s Happy 
Acres”) on a well-traveled highway, and 
soon had sold $27.10 worth of bulbs. 


Even after putting on a sale, however, 
he had some bulbs left over—eighty- 
eight white tulips, twelve hyacinths, 
twenty-five yellow tulips. These he laid 
out on trays in the garage, D. D. T.’d 
the hyacinth$ (only bulb not disease-re- 
sistant) and prepared to sit out the 
winter. Twice, when the thermometer 
ranged toward zero, he had to rush the 
bulbs to the warm family basement for 
the duration. But they came through. 

Come spring this year, the bulbs went 
underground. This summer, Charles will 
try to salvage some of his investment by 
selling cut flowers. He potted the hya- 
cinths for spring selling. 

Nothing daunted, he plans to buy 
more bulbs. “After all,” he says, “I’ve 
learned something about what people 
don’t like.” He’s found you can’t tell 
about women. “I had beautiful tulips,” 
he mourns in a nice resonant voice, “but 
I missed a sale of 150 because a woman 
didn’t want my shade of red. She wanted 
ox blood.” He did sell $13.60 worth of 
bulbs to one woman, however, so women 
aren't so bad. Even if he doesn’t sell all 
the bulbs, he will have added beauty to 
Grant's Happy Acres. And the bulbs 
that went into the ground will multiply 
for him! 


AVING LEARNED in 1948, Charles 
delayed his 1950 planting, but put 
in about the same seeds as before, since 
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they had been profitable: coleus, agera- 
tum, sweet alyssum, asters, seed dahlias 
and carnation plants, plus lantana—all 
of which is good window box material. 
In addition, his spring stock will include 
fern and philodendron (wintered in the 
greenhouse ); and begonias, Easter lilies, 
cyclamen, and hydrangea plants, bought 
at wholesale. 

This summer, he plans to duplicate 
some of his 1949 accomplishments, when 
he did very well with zinnias, chrysan- 
themums, delphinium, gallardia, colum- 
bine and bleeding heart—the latter four 
purchased as plants from a nursery at 
wholesale. For cut flower summer sell- 
ing, he planted gladiolus bulbs early this 
spring. 

From a zinnia plot 10 by 12 feet, he 
did good business in cut flowers last 
summer. Zinnias grow from seed planted 
outdoors, bloom profusely, are easy to 
care for, and he sold about twenty-one 
dozen for from 25 to 50 cents a dozen 
—about $7.30 worth. Early, even before 
blooming time, he made a sale. He was 
away, but a woman saw his vigorous 
plants (fertilized with cotton motes, free 
for the hauling away) and wanted to 
buy a dozen. His father charged her 
$1.50—a high price, but his father can’t 
be blamed, since he knows nothing 
about the flower business, and based his 
guess on the cost of petunja plants. 

In the fall, Charles had an interesting 
experience with chrysanthemums. He 


had divided those growing on the place 
and transplanted them—red, white and 
bronze. They were three feet high and 
coming into bud, when a woman asked 
to buy a dozen plants. Horticulturally, 
it was no time to transplant. She wanted 
red, and he didn’t know which were red. 
But she insisted, bought a dozen (which 
turned out to be white) and they all lived 
and bloomed but one. (She even decided 
she liked white better than red.) He 
charged $6 for the dozen. This year, 
what with multiplication, he hopes to 
sell more plants, and perhaps some cut 
flowers. 


ib THE flower business, there are al- 
ways hazards to meet. But the Christ- 
mas holiday season, being short but 
intense, is a good time to keep one’s 
head—or lose one’s shirt. 

Well, Charles kept his shirt last 
Christmas, but he had to do some scrab- 
bling to hang on to it. It all started with 
a good idea: solving the teen-ager’s in- 
evitable date-corsage problem. Parents 
were protesting the dozen or so holiday 
parties, each calling for corsages pulling 
from $1.50 to $2.50 out of the family 
purse. 

Being a registered florist (Oklahoma 
license, $12.50), Charles buys whole- 
sale. So he put an advertisement in the 
high school paper (cost, $5) and got a 
trusty agent-friend to circulate the word 
—while circulating it freely himself— 





THIS isn’t a party suffering from a shortage of boys; it’s Charles Grant hard at work 
in his capacity of florist, catering to Tulsa’s younger set. Charles has just made deliv- 
ery of eighteen gardenia corsages for the initiation tea of Emanon, a girls’ social club. 
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that he was the man who could save 
people money on corsages. He especially 
wanted club business. He solicited 
Broncs, a high school boys’ club with 
forty members and a formal dance com- 
ing up. 

He got the order for forty red and 
white carnation corsages. But when he 
placed the order, the wholesaler re- 
minded him that for every red and white 
carnation sold at Christmas time, the 
retailer must also buy a pink one. (Seems 
this is a standard practice, since red and 
white are only popular at holiday time). 

Dismaying discovery! Saddled with 
100 pink carnations! (Actually, the 
wholesaler shaved this to eighty-five.) 
But he got busy on the telephone, named 
an attractive price (three for $1.25), 
and sold them out. Except that he used 
twenty-three in corsages for his own 
dance dates, and his helper used seven. 

Holiday carnations often retail at 50 
cents apiece; but his price of about $1 
a corsage looked pretty good to the 
Broncs, since the two carnations were 
to be “split” (floral talk for lifting pet- 
als from original flower and redistrib- 
uting them) to look like four carnations. 
He had to get up at 5 o'clock in the 
morning, the day of the dance to get the 
work done—splitting, tying with silver 
ribbon and tucking in stylized chenille 
butterflies made of pipe cleaners —a 
current floral practice. But with his 
friend’s help, he did it, and made a slight 
profit. 


pee ALSO saw him hooking 

the business of Rajah, high school 
girls’ social club. For the club’s formal 
initiation, he furnished thirty corsages 
of two Vanda (baby) orchids each, done 
in lavender and purple maline and rib- 
bon (club colors) for about $1.25 each. 
Both of these jobs were for cash. And 
the reason he could make the price he 
did was that he could order from the 
wholesaler knowing definitely that the 
flowers were sold; plus the fact that it 
was a one-spot delivery job, rather than 
to thirty or forty different houses. 

He had other Christmas business ideas, 
too. A friend of his mother’s makes 
Christmas candles, sells them in smart 
downtown stores. He persuaded her to 
let him sell some on consignment (for 
a commission) in the tiny cubbyhole he 
calls his shop (a corner of the family 
garage). 

He sold sixteen tapers at 60 cents each, 
or $9.60; and four glitter-studded can- 
dles, with holly, at $2.50 each, or $10. 

(Continued on Page. 50) 
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ACROSS 


. Tarnish 

. Proclamation 

. Hurried 

. Time 

. Radio station selector 
. Insect home 

. Besides 

. Shrewd 

. Part of a sail 

. Restrain 

. Lease 

. Fruit 

. Rest 

. Angered 

. Curved line 

. Sister 

. Youth 

. Printer’s measures 

. Non-conducting 

. Blemish 

. More peculiar 

. Nevertheless 

. Enraged 

. Small perforated ball 
. Dynamo giving alter- 


nating current 


. To be mistaken 

. Brazilian city 

. Decompose 

. Before 

. Counterfeit 

. Insect 

. Increased 

. College cheer 

. Electronic locating device 
. Genuine 

. Beer 

. Rage 

- Tenor violin 

. Musical drama 

. Perennial woody plant 
. Past participle of be 

. Fling 

. Collection of beasts 


DOWN 


. Lean-to 

. Flag support 

. Eject 

. Bird refuges 

. And so forth 

. Binary 

. Interior 

. Small measure of length 
. Examine judicially 
- Tear in small pieces 
. Wharf 

. Always 

. Challenge 

. Part of a stair 

. River bottom 

. Facial twitch 

. Tree sap 

- Mud house 

. Passenger 

. Evergreen 

- Fountain pen 

. Puff up 

- Machine 

. Metric measure 

- Conducted 

. Steep, as flax 

. Foundation garment 
- Bury 

. Atmosphere 
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CROSSWORD PUZZLE CONTEST NEWS 


IRST PRIZE of $7.50 in the June 

crossword puzzle contest has been 
awarded to W. C. Littlewood, Waukesha, 
Wisc., whose puzzle appears on this 
page. Entries for the July contest 
are now being received, and non- 
prize winning puzzles entered in pre- 
vious contests will be considered for the 
July award. Remember, each entry 
must include the unsolved puzzle dia- 
gram, and solved diagram and the key 


of definitions, as well as a signed state- 
ment to the effect that the puzzle is 
original with the sender. One person 
may submit an unlimited number of 
entries. In case of a tie, duplicate prizes 
will be awarded. If you want your 
puzzle returned, include a self-addressed 
stamped envelope. If your puzzle is not 
returned immediately, it is because the 
judges are still considering it for a prize. 


Answers on Page 64 

























































Helen Blegen’s first copies of a Swedish yarn doll were a bit 


crude, but today her little figures are so attractive 


they’ve even been in the movies. 
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TINY SCANDINAVIAN CHARMERS 


VIRGINIA D. BRANCH 





HELEN BLEGEN sells wedding scenes like the ones she is arranging here for $50. 
She is careful to attain absolute authenticity in the Norwegian and Swedish costumes 
worn by the wedding guests and participants. 


NE AFTERNOON in 1940, Mrs Helen 
Blegen went to her Ladies Aid 
meeting in Spokane, Washington, and 
found that several of the members were 
examining a small doll made of yarn that 
had been sent from Sweden. Mrs. Ble- 
gen, who is especially interested in any- 
thing made of yarn, since she had her 
own yarn shop at one time and has 
taught knitting, studied the doll closely. 
The minute she looked at the construc- 
tion of the doll itself, she became ex- 
cited with the desire to make one. She 
hurried home from the meeting so that 
she might try to make a doll before her 
family arrived for supper. 

Mrs. Blegen had been teased about 
her thrifty habit of never throwing 
anything away, but once more this prac- 
tice proved helpful, since she found just 
the right type of wire for shaping the 
body. She had numerous bits of yarn 
for the padding of the arms and legs, 
and material for the shirt and cap. 
Preparations for supper were forgotten 
as she twisted the wire and yarn into 
shape and dressed the doll. By the time 
her family reached home, Mrs. Blegen 
had not one but a pair like the Swedish 
yarn doll, hanging from strings in the 
kitchen doorway. She wondered if her 
husband and children would think her 
quite childish, forgetting to cook while 
she made a pair of dolls. But to her 
relief they were delighted with the cun- 
ning dolls and spun them around and 
around as she hurriedly prepared the 
supper. 

A few days later a friend of Mrs. Ble- 
gen’s had a party. She took the pair of 
dolls to the hostess as a little gift. 
Everyone at the party admired them and 
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NOTE THE heavily beaded and jew- 
eled crown on the head of this Nor- 
wegian bride who stands with her 
groom. The crown is worn instead of 
a wedding veil. 


demanded a pair. Mrs. Blegen realized 
she could not afford the yarn and wire 
for so many dolls and had to charge 
fifty cents a pair to cover the cost of 
materials. Even then friends urged her 
to raise her price, declaring the dolls 
were worth far more than that. But Mrs. 
Blegen felt the small dolls were still 
very crude, although she had made many 
improvements over her original pair. She 
knew that some day she would con- 
struct an even better doll that would 
be worth more. 


T ODAY, MRS. BLEGEN is making a 
doll that is far more lifelike than 
those she first made using just yarn and 
wire. They require a greater amount 
of time to make, about five hours for 
each one, and many different types of 
material are used in their creation. 
Therefore, she feels justified in charging 
more for the dolls she is now producing. 
She charges $2 for each doll or $3.50 
a pair. Friends continue to urge her to 
raise her price. “But I enjoy making my_ 
little people, and I like to meet the’foiks* 
who can pay the price I have set,” in- 
sists Mrs. Blegen. 


In her effort to improve the dolls 
and make them look more and more 
like little people, she has found that 
pipe cleaners shaped into thin arms and 
legs, a thin body and round head make 
an ideal skeleton. The legs, arms and 
body are padded into shape with cotton 
and wound with thread to keep the 
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A POSSIBLE REASON for this wedding 
guest’s jolly mood may be found at 
the left. 


padding in place. From this she builds 
up the hands and feet, made of a mix- 
ture of library paste and tissue paper. 
The mixture is shaped into tiny fingers 
and dainty feet and is almost as hard as 
china when it dries. It takes paint 
nicely. She has a measure she uses for 
each doll, keeping all the figures about 
the same size so that she can knit pants 
or crochet tiny hats at odd moments 
and know they will fit any figure she 
has. The small crocheted hats that a 
great many of her little men wear are 
saturated with library paste, then shaped 
and blocked on the round handle of a 
tool, which she has found is the size 
of her miniatures’ heads. She lacquers 
the hats after they are dry. 


The costumes of the dolls are ab- 
solutely authentic. Although Mrs. Ble- 
gen, who is Norwegian, dresses the 
majority of her dolls in Scandinavian 
clothes, she also styles Dutch couples, 
Irish couples and Scottish and German 
couples. Most of the time she makes 
and sells the dolls in pairs, but she 
does produce single characters such as 
her captivating elf, the Scandinavian 


’ Tomten, who must have a bowl of hot 


mush left for him on Christmas eve or 
he will do all kinds of mischief to the 
household throughout the coming year. 
She also makes many scenes, some with 
as many characters as twelve. Her native 
wedding scene includes twelve figures, 
in addition to the sturdy furniture in 
the background. These scenes sell for 


THIS COUPLE illustrates a Scandina- 

vian jingle which contains the lines, 

“Vil carry the water if you'll make 
the coffee.” 


$50. Traditions of the different cos- 
tumes are never violated. She dresses the 
Norwegian married women in white 
headdress and the single girls wear only 
the colored ones. Diagonal striped 
aprons distinguish the Swedish women 
from the Norwegian women, who wear 
only the plain white. The Norwegian 


(Continued on Page 59) 





THESE Scottish dancing dolls appear 

actually to be dancing together when 

they are hung up by strings and spun 

around. Although most of Mrs. Ble- 

gen’s dolls are Scandinavian types, she 

does make a few Dutch, Irish, German 
and Scottish dolls. 
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BOB HARBISON depends largely on skillful use of his sander to impart his own 
individual touch to animals like the fawn which nears completion here. 


MABEL C. OLSON 


PHoTocraPHs BY F. C. BROwN AND ALLAN 


The myrtlewood animals he began carving for his daughter 


led a young Oregon architect into a new career. 


cages HEARD of a cuddly don- 
key, especially a wooden one? Yet 
one of Bob Harbison’s myrtlewood don- 
keys being examined by a nine-year-old 
girl inspired her to exclaim, as she 
hugged it to her: “My little donkey! 
How can I bear to part with you?” (It 
worked: she has the twin of mine; I 
could not part with my own.) 

How does Harbison, in his North 
Bend, Oregon, shop, work such un- 
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wooden qualities into the myrtle and 
Port Orford cedar he uses? So unlike 
the stiff knickknacks too often found in 
gift departments and shops, each has 
individuality. It may be that he has 
studied animal anatomy so thoroughly 
that he can with equanimity depart from 
true animal structure, and so turn out 
creatures that are not mere photographic 
likenesses, but picture animal spirit. The 
donkey, for instance, is not in exact pro- 
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portions; it exaggerates some features 
and minimizes others. It is a donkey 
with sympathy and appeal. 

Or it may be that Harbison designs 
with a memory of that day when he 
was nine, determinedly carving with 
primitive tools his first miniature ani- 
mals. There is a youthful imagination 
evident in the carvings, giving them 
mobility, cleanness of line, and freedom 
from cluttery detail. 

This donkey is but one of an exten- 
sive menagerie. Dog lovers will find all 
breeds in the Harbison kennels: cockers, 
chows, dachshunds, collies, spaniels, 
Scotties, and Boston bulldogs. Elephants 
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are of different sizes, some with trunk 
elevated to show tusks, others with trunk 
lowered. One of these retails for $2.25 
in shops that carry the carvings. Gi- 
raffes, too, are of assorted sizes, the larg- 
est bringing $3.25. They have orange, 
black-bordered spots. The beaver looks 
alive, with its strong white teeth and 
red tongue showing. The lambs have an 
appealing, innocent air, the cats a pert, 
wide-awake look. Frogs, bears, and 
beaver are of cedar, while fish, camels, 
ducks, pigs and kangaroos, complete 
with pouch and baby kangaroo, are 
carved from myrtle. 

There is an animal for every nature 
lover, no matter what his preference. 
And there are puckish ones that appeal 
to children, as well as those carved with 
more serious purpose, like the cedar 
bears around an irregular lamp base. All 
have an indescribable something that 
makes a signature on a Harbison carving 
unnecessary. 


RS. HARBISON is her husband’s best 
press agent; she likes his carvings, 
and was the first to see their possibili- 
ties. She collects some of his more strik- 
ings animals, and displays them here and 
there in their home. She is the salesman 
of the concern. Harbison says of her, 
“She was born with her feet under the 
counter.” 

He might, in fact, credit his profitable 
hobby to the encouragement given by 
the women in his life. His mother kept 
for him the collection of soldiers of 
various nations, swords, and guns he 
carved when he was nine, his son 
Bobby’s age. These he painstakingly 
tried to give motion and character, suc- 
ceeding remarkably well in some of 
them. All are of miniature size. The 
soldiers occupied most of his time; for 
some reason he does not recall, he gave 
them all hats. The masterpiece of these 
is the cavalryman on horseback. His 
pride, however, was a tiny horse of brass. 
His only tools for its fashioning were a 
hacksaw and files. In the same way he 
also made a revolver of brass. Jiggs of 
the comic strip is of wood, a most credit- 
able likeness, albeit somewhat thin. 

At the time he made these miniatures, 
one of his sisters dévoted much of her 
time to art. Young Bob helped himself 
to her oil paints to finish his carvings. 
He used surprising restraint in his choice 
of colors; the figures are not gaudy. 

Along with this box full of youthful 
carvings, he keeps two bugs which he 
much later carved for his son; Bob III, 
who is a bug collector. These, complete 
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with realistic feelers, are made to sit on 
their hind quarters. 


4 WAS to amuse his daughter Anne 
that he turned again to the hobby 
he had put aside many years before. 
That was twenty years ago, during the 
depression, when toys for Anne and en- 
tertainment for himself and Mrs. Harbi- 
son did not enter into the family budget. 
He furnished both by carving an ele- 
phant. Mrs. Harbison has preserved this 
toy. It is small and light in weight, 
rather squat, and with tusks that resem- 
ble ivory. He whittled it from the end 
of a pine box, as the material at hand, 
and painted it a flat black, with white 
eyes and hoofs. 

The elephants he makes today are 
not so different from this original de- 
sign, but they are more lifelike, because 
of changes in posture and proportion. 
Some are of Port Orford cedar. Some- 
what thick, as elephants should be, they 
use more wood than they appear to, 
because of their turn from a straight 
plane. Tusks in these also seem to be 
ivory, but are cut from white plastic 
knitting needles, heated so they can be 
curved. 

Other toy animals for little Anne fol- 
lowed the elephant. Mrs. Harbison en- 
couraged him to make more and yet 
more. If he wondered that the more he 
made, the fewer Anne played with, he 
did not comment. His wife hoarded his 
carvings until she had a goodly number, 


. 





then exhibited them in her brother’s 
florist shop, where she clerked. Her idea 
was to attract customers to buy flowers, 
but luckily for her future, her plan did 
not work according to expectations. 
Customers, instead of buying flowers, 
demanded the animals. Unwittingly, 
Harbison had carved himself a vocation 
that has proved satisfactory through the 
years. 

He did not immediately make a busi- 
ness of the carvings, but began to form 
plans and to lay in a supply of tools he 
would need. Most of the tools he now 
uses he bought prior to the war. He 
opened his woodworking shop at the 
back of their home, then at the edge of 
Coquille, Oregon, in 1939, and turned 
myrtle bowls and carved animals until 
1942, when he was in the shipyards. 


ARBISON WAS born in Hood River, 
a descendant of .one of the earliest 
families. Although he began so early to 
take an interest in carving, his knack 
with it did not enter into his plans for 
a vocation. He studied architecture, 
which was to be his life work, he 
thought. He does not see it as wasted 
study even though he does not design 
buildings. Free hand drawing, sketch- 
ing, study of perspective—all of these 
are helpful in designing his patterns. 
One of thg required courses he took 
at the University of Oregon was sculp- 
ture. His instructor was an exacting 
taskmaster who had a great deal to 





IN CARVING a fawn, Bob Harbison first cuts out on a jig saw a rough approxi- 


mation of the animal like that shown at the left. 


He is careful to leave plenty 


of room for his sander to gouge curves from the angular lines of the first cutting. 
The final result is the little fawn on the right, which has been lacquered and 
polished to bring out the full beauty of the myrtlewood. 
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ALTHOUGH Bob Harbison carved 
both this bear and this donkey from 
myrtle, note the difference in the 
veining of the two pieces of wood. 
The appealing expressions on the 
faces of the two animals are charac- 
teristic of Harbison’s work. 


offer the class; Harbison feels that this 
training carried over nicely into his 
designs. 

After his graduation, he designed the 
municipal building of Coquille. No 
other commission came his way, how- 
ever; architects were not in demand 
during the depression. He supported 
his family by carving statues for schools, 
under the auspices of the WPA, until 
Mrs. Harbison displayed his other carv- 
ings so effectively. 


His choice of woods is a natural one, 
since these rare trees are indigenous to 
his home. Oregon myrtle, also called 
California laurel and bay tree, is found 
in this country only on the coast in 
southern Oregon and northern Califor- 
nia, preferring the soft damp air of the 
sea. Sometimes it forms a tree sixty to 
eighty feet high, with dense, lacy foliage 
that gives out a spicy odor. Logs, soaked 
in water until partially decayed outside, 
take on an interior grain that is beauti- 
fully colored. The wood has a wide 
range of hues, from blond to deep 
brown. The light myrtle is not as pop- 
ular as the dark, Harbison explains, since 
as it ages it has a tendency to yellow, 
while the darker tones become mellower 
and richer. 

Port Orford cedar, like myrtle, is 
rare; practically all of the world’s sup- 
ply is situated in southwestern Oregon; 
it grows only in two counties there, and 
two in northwestern California. It dif- 
fers greatly from myrtle in appearance: 
It is an even-textured wood which with 
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the years takes on the patina of old gold. 
Harbison finds it a fitting medium for 


some of his larger animals such as the’ 


Harbison colt, one of the carvings that 
has brought him the most satisfaction, 
and a large bear whose muscles ripple 
realistically. 


N MARCH of 1947, the Harbisons 

moved to their present site about a 
mile out of North Bend, Oregon. They 
see this as a strategic location, since 
from one direction it is the last myrtle- 
wood shop to be met by tourists, and 
from the other it is the first. Harbison 
did some remodeling to the building in 
which they live, and bulldozed the 
ground to fill in the spot on which he 
built the little shop. 

He also built his workshop, a little 
way up an incline. Here he spends 
most of his time. When Mrs. Harbison 
is not in the store, he is warned of 
customers by the ringing of a buzzer. 
He then runs down to tend shop. It is 
a good plan, he believes, to separate 
store and workshop, so he will not too 
frequently be called upon to show his 
process of manufacturing. Not that he 
is unwilling to demonstrate his animal 
carving for those truly interested, but 
many ask only on the spur of the mo- 
ment and waste his time to no particu- 
lar advantage. Wood turnings, such as 
bowls, trays, and plates he does not show 
except in the finished articles. He has 
spent years in improving on processes, 
and keeps these as a trade secret. 


The Harbisons own seven and one- 
half acres of land, having bought the 
point near the shop recently to assure 
that there will be no buildings at that 
spot to distract attention from them. 
North Bay and Coos Bay, its twin city 
separated by only 200 yards of no-man’s 
land, are harbors for 13-mile-long Coos 
Bay, over which go the country’s largest 
lumber shipments. So Harbison has no 
trouble finding his wood. 

Fittingly, the shop has a door of 
myrtlewood. Harbison made this him- 
self, and has been asked to duplicate it 
for customers. He does not like to un- 
dertake such big jobs. 

When he began carving in real ear- 
nest, Harbison made some of his ma- 
chines himself. One of these is a sander 
which he uses for a good bit of the 
cutting. It will go against the grain of 
the wood as a saw will not do satis- 
factorily. 

Another machine he invented is a 
cutter, which he uses to shape ears and 
like parts. One of these machines he 
made four years ago, and the other six. 


OR CUTTING the outlines of the ani- 

mal, first traced in multiple on the 
wood, he uses a jig saw. This also cuts 
apart the legs. But the work which gives 
his animals individuality is done in large 
part on the sander, which gouges out 
the ridges and grooves that make a de- 
parture from the usual rounded lines 
that are run-of-the-mill features in most 
myrtlewood stuff. To watch him dig 





IN THE foreground is the little shop just outside of North Bend, Oregon, where 

Bob Harbison sells his various wood products directly to the consumer. Behind 

the shop and up a hill is his workshop, while the family living quarters are at 
the right. 
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out on the machine is dizzy-making, so 
swift and sure is his touch. 

That sureness is not come by easily. 
He is constantly studying the animals 
he reproduces and the wood with which 
he works. He has reams of pictures, 
books and pamphlets on animals. Friends 
and relatives know his preoccupation 
with the subject, and give him books, 
some of which have proved invaluable. 
“There is not much available material 
on animal anatomy,” he says regretfully. 
“Horses present the biggest problem. 
Most people placing special orders seem 
interested in horses. It would be a sim- 
ple matter, if they did not have in mind 
the type and breed they want, so that 
each order involves a fresh design. I 
have a request for Man o’ War and an- 
other for Citation. In carving repro- 
ductions, I must consider introducing 
action.” 

Depending on the extent of an or- 
der, Harbison may devote half an hour 
or half a day to one process, thereby 
cutting time to a minimum. For ex- 
ample, in making a miniature horse, 
he traces the outline of the pattern 
onto planed wood chosen for its. grain- 
ing and color, filling the surface of the 
board. Then the jig saw cuts the out- 
lines. Myrtlewood is an extremely hard- 
grained wood, despite its lightness in 
weight, and the tools must be sharp- 
ened often in working with it. Next 
the horses go to a sander, which squares 
the bottoms, so the animals will stand. 
These horses are made of myrtlewood. 
If they were of cedar, he would take 
care that the wood would not split, 
since it is much softer. 

The important parts of the carving to 
give the animals the Harbison touch 
are imparted by the sander he made. 
“I probably could have found one sim- 
ilar on the market,” he says, “but this 
one works very well. When I use it on 
quantity orders, I tape my fingers, be- 
cause the sanders just as easily take out 
chunks of skin as they do of wood.” 


HEN THE sander has done its stuff, 
the horses are ready for paint. 
After experimenting, Harbison found 
that he got best results by painting the 
eyes, noses, hoofs, tails, stripes and spots 
with poster paint. It dries in a brief 
time. Then he gives an all-over coat of 
lacquer. For the larger pieces he uses 
a spray gun. The smaller ones, like these 
little horses, he sometimes dips in the 
lacquer. - 
After the lacquer dries, the pieces are 
polished as the finishing touch. This 
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BESIDES ANIMALS, Bob Harbison makes all sorts of other pieces of woodenware, 


both useful and decorative. 


These examples of his work were placed on display 


at the Portland Art Museum. 


is necessary, Harbison explains, because 
the lacquer leaves places that need 
smoothing. As with the other processes, 
he is particular with this step, bringing 
out the laughing comment from his 
wife: “I can’t even polish to suit Bob.” 
She does not mind. 


Harbison has filled an order for 2,000 
horses, as an example of the quantity 
he is sometimes called on to supply. 
“Working on such an order can be 
monotonous,” he confesses. “I can only 
stay with it for two or three hours at 
a stretch, if I’m to turn out good stuff. 
I vary it with something else.” 


Harbison’s woods have been placed 
in shops all over the country, and have 
also gone to other parts of the world. 
The King of Siam ordered, through a 
friend in this country, an alder figure. 
He liked it so well that he bought other 
pieces. 

This perhaps explains Harbison’s suc- 
cess in his hobby-business: His crafts- 
manship is so meticulous, with himself 
as his severest critic, that much of his 
trade is in repeat orders. He speaks 
regretfully of the poor work turned out 
by many myrtlewood dealers during the 
war. Their supply of the wood was lim- 
ited and the public bought anything in 
the line, no matter how poor. Much of it 
was made from poorly seasoned wood, 
and with inartistic lines, turned by work- 
ers who knew little about myrtlewood. 
The present trade suffers as an after- 


math of this glutting the market with 
goods the shops cannot sell. When these 
do get rid of their stock, they are 
through with myrtlewood. 


Pe WOULD be nice to be able to say, 
Harbison feels, that his designs are 
made between jobs, when he has time 
to take pains with them. But that is 
seldom the case; often they are made 
under pressure, for an order to be filled 
immediately. The patterns are usually 
made of plywood, although he does oc- 
casionally start the design on cardboard. 
Nearly all are designed as the result of 
an order. 

He keeps them in a cigar box. To the 
remark that these patterns would be a 
child’s idea of a toy heaven, he laughs 
and answers that young Bobby will fall 
heir to them eventually. 

In designing, Harbison considers the 
problem of turning with the equipment 
he has. Lines are vertical, to go with 
the grain of the wood. This is true of 
the cedar as well as the myrtle; graining 
is distinct in both. 

Unlike many myrtlewood carvers, he 
enjoys making up unusual special or- 
ders. These he usually plans to execute 
during the winter months, when work 
is more slack. Some of them are pecu- 
liar indeed. 

There was the commission by a Mr. 
Legge to make a leg of myrtlewood. 
Another, to represent the Big Bad Wolf, 

(Continued on Page 48) 
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Dollars from Yarn Dolls 


AKING My mind for some- 

thing to make, I remem- 
bered the little yarn dolls that 
are pinned on girls’ coats that 
the dime stores used to sell for 
39 cents a pair. I made two 
dozen of these dolls out of odd 
lengths of yarn my mother gave 
me, and talked to the manager 
of a drug store in my home 
town, Eau Claire, Wisconsin, 
about selling them. He was doubtful but said he would 
put them on display. The response was terrific. I received a 
call the next day for an order of twelve dozen. It costs 
about three cents to make them and I sell them wholesale 
for 10 cents. The stores charge 15 cents. This nets a profit 
of 84 cents a dozen and the time consumed is about a half 
hour to make one dozen. By using the local school colors 
and seasonal colors the sales were boosted 30 per cent. 
During the last month, I have sold over $25 worth to local 
stores. This new hobby of mine gives me spending money 
during high school yet also allows me plenty of time to 
participate in numerous school activities and clubs, which 
I wouldn’t have time for if I had a steady job. I also sell 
the patterns to make these dolls, both boy and girl, for 10 
cents each or 15 cents for both. James West 








Chairs for Tots and Dolls 


Fa SEVERAL years, J. E. Hurt of Mundfordville, Ken- 
tucky, has made children’s rockers and stools and sold 
them to gift shops on the Dixie Highway near his home. 
He has rigged up a little lathe pulled by a gasoline motor to 
turn the rounds and posts. He puts in the bottoms with a 
fibre weaving material. Then 
from the little scraps of 
wood left, he makes doll rock- 
ers which are miniature copies 
of the children’s chairs. As he 
says, “Nothing is wasted but 
the sawdust.” Hard of hearing 
and 75 years old, Hurt makes 
his entire living expenses with 
his little home workshop. 

Eva J. Wilkinson 
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Money in Musty Books 


I MAKE extra money by sell- 
ing old books to dealers. 
These books I buy at auctions, 
rummage sales, from second- 
hand dealers and out of pri- 
vate homes. Up under the attic 
eaves, perhaps there will be an 
old wooden box full of alma- 
nacs printed in 1800, or some 
old wooden covered school 
books. I list the books and send 
the lists out to numerous book dealers, from my home in 
Fitzwilliams, New Hampshire. Several copies can be typed at 
once with the use of carbon paper. Books cost me an average 
of 10 cents each and they sell from 10 cents up to $2.50, 
depending on the condition and edition. Sometimes a book 
in fine condition, even if it isn’t old, will bring a good 
profit. I remember selling “Her Letter” by Bret Harte, 
printed in 1910, for $2.50. I almost didn’t list this one 
because I did not think it old enough, so you cannot tell what 
a dealer may want. The most sought after books are stories 
of Indians, histories, and very old children’s books. 

Gladys D. Shea 





























Covering Coat Hangers 

O™ DAY during spring cleaning, I stumbled onto a way 

to use all of my outdated evening gowns and wraps, 
odd pieces of velvet, satin, silk or corduory material. In my 
closet were several covered satin clothes hangers I had 
received as gifts, and they were quite soiled. I decided to 
see how they were made, so ripped one apart to examine it. 
I now do a lot of covering coat hangers, particularly those 
thin wooden ones. After using all the material I had on 
hand, I investigated prices on hangers and cotton for pad- 
ding. I pick up lovely materials at reasonable prices on 
the remnant tables of stores in St. Louis, my home. A pair 
of those lovely hangers can be 
sold for $1, but I sell mine a 
little cheaper and still have 
room for profit. Lately I have 
been cutting about one inch 
off of each end of the hanger 
and covering them in pastel 
colors for children. Since most 
of the work is done by hand, 
I find it a profitable pickup 
job. Margaret Squires 





PROFITABLE HOBBIES 


Profitable Hobbies will pay 
Hobby Parade Editor, Profit 
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each article accepted for Hobby Parade. Send material to 
obbies, 24th and Burlington, Kansas City 16, Missouri, 
; to this department can be returned. 


Daffodil Nut Cups 


I MAKE dainty daffodil nut 
cups, which I sell for ten 
cents each or $1 a dozen in 
my home town, Westerville, 
Ohio. They cost me very little 
so this is mostly profit. To K 
make a daffodil nut cup, I cut NH ! 
from yellow crepe paper six i 
rounded petals about an inch mt i i i 
and a half long and a strip Ae 
one and one-half inches wide 

and six and one-half inches long. I ruffle the ‘edge of the 
petals and the top edge of the strip. Now, I place the end 
of each petal on the bottom of the cup in a circle and glue 
fast. I take the strip, with the ruffled edge up, and glue it 
around the cup. If I desire a stem, I take a toothpick and 
roll it in green crepe paper. These may also be made to 
double for place cards by placing a small oblong piece of 
white paper on each stem. The complete nut cup costs me 
about two cents. By inquiring at schools, lodges, and organ- 
izations which have banquets, I get orders for these clever 
nut cups. Joanne Lackey 
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Tiny Trellises for Ivy 


I USE THE rectangular canned meat tins and the round 

wooden sticks from candy suckers and Popcicles to make 
flowerpots and trellises for ivy. The cans and sticks are 
given two or more coats of white paint or enamel. When 
dry, the sticks are glued together to form a trellis, the ivy 
is planted in the can and the leaves woven through the 
trellis. Sometimes I fasten a plastic bird, purchased at a 
dime store, on top of the trellis. I then crochet a white 
jacket which _js slipped over the can. I use bedspread crochet 
cotton, making a checkerboard filet pattern with a scalloped 
edge around the top. The jacket makes an attractive cover- 
ing which is easy to launder. 
These potted plants are be- 
coming particularly popular as 
gifts to hospital patients in my 
home city, Oklahoma City, in- 
stead of cut flowers, as there is 
no pollen to cause hay fever 
they require little care, and 
are attractive in any room when 
hospitalization is over. They sell 
for $1 each. Frances Jacobs 
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Clever Cosmetics Apron 
I GOT THE idea of making cos- 





metic aprons after trying to N LY 
fix my own hair and having - Hf 
the bobby pins scattered all — 
over when I knocked their box —TT7\ 
with my elbow. I took a pretty a 
square scarf and turned up the ee ae 
bottom edge six inches to make 
a long pocket along the lower /| | 
edge. Then at intervals I ran 











a line of stitching from the 
edge to the top of the pocket to form little pockets. Next I 
sewed a long colored ribbon onto each upper edge and used 
these to tie the apron around my waist. Then I put bobby 
pins, cotton puffs, lipstick, face tissues, and hair net into the 
various pockets, and I had everything I needed for my 
beauty ritual right at my hand. A friend in my home city, 
Milwaukee, saw this and asked me to make her a copy. I 
bought the material and two lengths of matching ribbon 
and made the apron at home in about half an hour. The 
materials cost me about 50 cents, so I asked $1 for the com- 
pleted job to cover my expenses and working time. My 
first customer showed the apron to her friends and soon I 
had orders for more, so now I’m kept busy in my spare 
time making these. Sylvia Rindner 





Earthworms for Sale 

OB ELLIOTT of Brooklyn, New York, raises earthworms 
in his own small back yard. He had a concrete pit 
built into his yard into which he put the worms be bought 
from an earthworm dealer, and later he spread these worms 
a few at a time in a trench he built next to his garden plot. 
Worms are very healthy and suffer from very few diseases, 
so they are easy to raise. They don’t take much time nor 
attention, and they improved the produce of any garden 
they are in by adding greatly to the fertility of the soil. 

Elliott’s hobby was soon pay- 
ing for itself because many j— 
gardeners bought worms from 
him to fertilize their own gar- | 
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dens. A small advertisement in Ma | Zz 

the neighborhood newspaper [eawreKy > 
gets him all the customers he . heen 
wants and although he keeps - 
his business small, he knows he Rea; 

can enlarge it, at any time. SSS = 








Esther Irwin 





































































PHOTO FEATURE 
OF THE MONTH 


>. / 


WW. HADN’T expected to find any- 
thing like a flower show, in 
Walker, Minnesota, when we went into 
town for groceries, from our lakeside 
cabin at one of the resorts close to the 
city. When we saw the posters, we 
decided we might as well look in on it— 
and we didn’t regret it. Not only did 


Creating ORCHIDS 


from 


GLADIOLI 


ELMA WALTNER 


PHOTOGRAPHS BY THE AUTHOR 


we see a lovely flower display but also, 
it was our privilege to meet an inter- 
esting, sprightly little lady who seems to 
be having a wonderful time, busy as a 
bee doing work she loves. 

Among the displays at the show that 
especially took our eye, were a group 
of attractive corsages—orchids, camellias, 





CHARLOTTE PAULY enjoys concocting Christmas arrangements. Candles, deer, 

silvered pine and other suitable bits of this and that are deftly arranged by her nimble 

fingers on a base of plastic foam, a comparatively new product, which is ideal for 
the purpose. 





miniature callas and others, made up of 
various small flowers prettily arranged. 
Imagine our astonishment when we 
were told that these lovely corsages that 
looked like orchids, were really made 
from the petals of a gladiolus. Impos- 
sible! That’s what we thought, too, until 
charming Charlotte Pauly promised to 
show us how she performs the magic. 


When we called upon her the follow- 
ing day for the lesson, we discovered 
that Mrs. Pauly is even more of a magi- 
cian than we had first supposed. In her 
tiny basement workshop, amid the 
shelves filled with vases, bolts of ribbon, 
florist’s tape, wires and boxes from 
which she takes sprigs of dried flowers, 
Christmas accessories or other items, she 
can whip up a corsage, clever party favor 
using flowers, or stunning floral arrange- 
ment for a Christmas decoration, in jig 
time. Watching her nimble fingers that 
seem to know just how to roll a petal 
or where to place a sprig of greenery 
to make a lovely decorative arrangement, 
it is hard to believe that a few years ago 
she knew nothing about flower arrang- 
ing. Although that is the statement she 
makes, one feels somehow that she has 
always had talent tucked into her finger 
tips and it only needed developing to 
help her bring into being the many 
pretty things she concocts from flowers. 


ye IN 1934, Mrs. Pauley found 
herself digging in the dirt of her 
husband’s greenhouse. At that time, the 
greenhouse handled mostly tomato and 
other vegetable plants and a few potted 
plants. Somehow, though, people thought 
that a greenhouse should handle cut 


(Continued on Page 57) 
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How To Mahe An Orchid Grom a Gladiolus 


VI < 


D° you have trouble satisfying your 
yen for orchids on a budget that is 
only capable of handling a corsage of 
violets now and then? You need no 
longer yearn for an exotic corsage if 
your flower garden grows gladioli. With 
the blossoms from these stately spikes 
and a little time spent in pleasant cre- 
ative activity, you can supply yourself 
with lovely corsages that will be the 
envy of your friends. 

The petals of a single gladiolus blos- 
som can be assembled into a lovely 
“orchid,” or three ruffled petals of a 
white glad may be assembled into a 


“calla-glad” corsage—or if you prefer, CHARLOTTE PAULY wraps a doubled wire with floral tape to make the center for 
the petals of an entire spike may be the throat of the orchid. Roll the largest, frilliest petal of a gladiolus blossom around 
this center wire. 





made into a gorgeous “glamellia” (com- 


if bination of gladiolus and camellia). A 
d. bit of practice will enable you to turn 
- out corsages you will be proud to wear 
9 if you follow the method as taught by 
€ Marti Peed’s School of Floral Artistry 
é and demonstrated by Charlotte Pauly. 

y To make an orchid you will want a 
0D large gladiolus blossom of a lavender 


color or other orchid shade. Some gladi- 
oli have delicate red veining along the 


1 center of the petals. These are especially 
nice. Take the petals of a single blossom 
' apart and pick out the largest most 
ruffled one. This will make the throat 


' of the orchid. As a base, you will need 
a length of fine florist’s wire. Fold this 
| in half at the center and wrap the folded 
loop with florist’s tape to make the 
center of the flower. Fold the base of 
the petal which is to make the throat, 
around this padded center and wrap with 
florist’s tape to hold it securely in place. 
Continue rolling the tape around the 
wire to cover it. Two more of the ruf- 
fled petals will be used just as they are. 
The other three are shaped with a pair 
of scissors to make the long slender 

1 orchid petals. 
j After shaping, fold a short length of 
floral tape over the base of the petal 
and run a fine wire through the two 
thicknesses of tape and the petal be- 
tween them. Fold the wire in half and 
_ wrap with the floral tape to cover the 





WRAP the base of the petal which is to be the throat with floral tape and continue 
the wrapping to the end of the wire. 





SHAPE three of the petals, cutting 

them with the scissors. In handling the 

petals, hold them lightly between the 

thumb and finger, taking care not to 
crush or bruise them. 
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FOLD a short length of floral tape over the base of the petal ; then thread a length 
of fine florist’s wire through the folded tape with the petal between. Pull the wire 
through half of its length and double back against itself. 


ARRANGE the throat and the five petals as-shown, holding the wires together with 
the thumb and finger. 


WRAP floral tape around the base of 
the petal, covering the tape which had 
been folded over the end of the petal. 
Continue wrapping the tape to the end 
of the wire. Prepare the other two 
shaped petals and the two which were 
left in their natural shape, in the same 
manner, 


wire. Prepare the rest of the petals in 
the same manner. Arrange the petals in 
the same assembly shape as those of a 
natural orchid and tie them together 
with a fine floral wire. Wrap the entire 
group of wires once more with the floral 
tape to make a single stem for the cor- 
sage. Coil this stem around into a flat 
base to which to attach a fluffy ribbon 
bow in any color you choose. Use a 
regular corsage pin for fastening to your 
shoulder. After the assembly is com- 
pleted, the petals may be bent and 
shaped into orchid arrangement. 


HE CALLA-GLAD is perhaps the easi- 

est of the corsages to assemble. Only 
three petals are needed for a corsage 
with three callas. Make a center spike in 
the same way as the center was made 
for the throat of the orchid. Fold the 
petal base around the center and secure 
with floral tape which is wrapped to the 
end of the wire. Real leaves taken from 
the day lilies in the garden are added 
to this corsage while it is being assem- 
bled, to give it a touch of green and, 
of course, a fluffy ribbon bow makes a 
nice background for the callas. 

The glamellia makes up into an espe- 
cially pretty corsage. For this, the flower 
petals from an entire spike of gladiolus 
are needed. Use a tightly closed bud for 
the center. Remove all the green cover- 
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TIE THE wire stems of the six parts of the flower together 

with fine wire; then wrap the wires with floral tape, covering 

them into a single flower stem. Coil the stem closely under 
the flower for pinning in place. 


ing and impale the base of the bud on 
a wire as in the other corsages. Around 
this closed bud, arrange the petals of a 
partly opened bud, then the rest of the 
petal of the entire spike. The petals are 
pinned in place with tiny wire staples 


THE ‘“‘CALLA-GLAD,”’ with three blossoms and natural leaves 
cut from the tips of day lily leaves, is assembled in the same 
manner as the orchid. 
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IF YOU like, wrap the stem with aluminum foil. Make a gen- 
erous bow of ribbon and fasten to the base of the flower with 
covered flower wire. An orchid, made of the petals of a lav- 
ender gladiolus, is truly lovely pinned to your shoulder for 
that very special occasion. Because the base of each petal is 


made by bending 34-inch lengths of fine 
florist’s wire into a U shape. After 
assembling the flower, wrap the stem 
with tape and coil it, fastening on a 
ribbon bow. With this flower, too, natu- 
ral leaves from a garden flower may be 


sealed from the air by the tape wrapping, the flower will stay 

fresh a surprisingly long time. If possible, an hour or so in the 

refrigerator before wearing, will give it the dewy freshness of 
a newly delivered florist’s corsage. 


used. Dahlia leaves are nice combined 
with the glamellia. 

In handling the flower petals, take 
care not to bruise them. Handle lightly 
between the finger tips and if you drop 
them, just pick them up and go on. 


THE “GLAMELLIA” contains the blossoms from an entire 


spike of gladioli in its make-up. A closed bud is used for the 
center and the petals of the blossoms assembled around it. 
The blossoms are pinned together with tiny U-shaped pins 


made by bending short lengths of florist’s wire. 
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WHERE HOBBYISTS FROM ALL OVER THE NATION 
SHARE THEIR EXPERIENCES WITH YOU 


Attracting Tourist Trade 


C. Vernon Mobberly 


HATS THAT? You say you can't 

seem to find a market for your 
hobby? You've tried just about every- 
thing—without results. Cheer up! Here’s 
a sure fire market it would pay you to 
look into. 

Tourist. Remember that word! From 
the forty-eight states, Canada, Mexico 
and all over, happy, carefree folk travel 
in swarms in quest of regional products 
and a touch of something different. 
When they stop—they buy. They buy 
souvenirs—something by which to re- 
member that quaint little town back 
East or that little country store down 
South. Nine times out of ten they’il 
pick on the handmade articles—any- 
thing from needlework to woodcraft. 
And that’s where you enter the picture. 

The favorite of my ten hobbies is 
making lawn ornaments—creating tiny 
little characters and animals from wood. 
In spare time, I constructed some 300 
of these dogs, stooped little men, Dutch 
girls, etc., until I was overstocked. I had 
a lot of fun and made no money. 

In 1946 I purchased a grocery store 
on the National Road, eight miles east 
of Cambridge, Ohio. There I settled 
down to making money. My first cus- 
tomer was a woman from Texas. Did 
she want a pound of Dutch loaf, or a 
few dozen cans of peas? Well maybe— 
but she really stopped to pick up a sou- 
venir. 
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The next day I took to my grocery 
store half a hundred of my prized lawn 
ornaments. On each ornament I painted, 
in neat, compact style, the werds “Sou- 
venir of Old Washington, Ohio.” That 
same day a pair of travelers from Utah 
stopped in—looked at my ornaments 
and purchased three. With $3 in my 
pocket—80 per cent clear profit, I de- 


.cided to go into the lawn ornament 


business in a big way. Promptly, I filled 
the back room to overflowing and got 
the old saw and sandpaper flying once 
again. 


pee ABOUT their buying habits, 
I talked with quite a few tourists 
and discovered that when they were 
seeking a souvenir they wanted: 

1. Compact articles, not too large. 

2. Articles priced from 10 cents to 

$5. Items over $5 would be eligi- 
ble for purchase if the item was 
practical— something that could 
be classified as a necessity. 

3. Attractive articles, brightly fin- 

ished. 

4. Articles that could be sent via the 

mails, to friends back home. 

I was lucky inasmuch as my lawn 
ornaments satisfied most of the tourists’ 
demands. 

My main tools are a 25-cent coping 
saw, pencil, patterns, square, rip saw, 
plane, plenty of sandpaper, wood file, 
brace and bit, small brushes and paint 
in all colors. 

A majority of my lawn ornaments 
are made from half-inch solid wood and 





¥g-inch waterproof plywood. Some of 
my, patterns I purchase—others I make 
myself. The touching up is simple—I 
use all the bright colors I can without 
spoiling the reality of the character or 
animal. 

Usually, I can make and finish off one 
ornament in an hour. Considering that 
supplies cost me about 10 cents per 
ornament, I make 90 cents per hour, 
since I sell the ornaments at $1.00 each. 


ie THE beginning, as with everything, 
it is best to work up in a mild way. 
Let’s say your hobby is making sea sheil 
lamps, all assembled, complete with elec- 
tric wire, socket—without bulb. Pick 
out ten or fifteen of your very best. 
Polish them up and paint or stamp your 
home town’s or region’s name on a spot 
of shell which is conspicuous. 

Figure up the exact cost of each lamp. 


SENT 25 cents 
eee 35 cents 
 eernria ee 10 cents 
| I 10 cents 


Total cost 80 cents—not including 
shell. 

A mark-up price of $2 would be 
about right, considering the merit and 
worth of your article. Or, building for 
real. business, you could use the “two 
for” method, making a slight reduction 
on the unit price if two are purchased. 

The next step is to find an outlet. 
Whether you reside in town or out of 
town, on the main highway or thirty 
miles off it—you can easily find a wel- 
come market for your articles in almost 
any small business establishment such as 
a grocery, drive-in restaurant, hardware, 
general store, service station, roadside 
fruit stand, etc. Choose a select spot on 
a main highway. 

Usually, the small businessman will 
welcome your articles. In most cases he 
will allow you to set your wares in to 
help add variety to his stock. Have an 
understanding about commissions be- 
fore sales begin. Since the average small 
business thrives on 20 per cent profit, 
your offer of 25 per cent should be en- 
ticing, and still profitable. Or if the 
dealer would prefer to purchase your 
lamps outright—you would have a quick 
turnover profit. 

Display racks are very effective in 
creating sales. If your lamp deal goes 
well, you might like to build a small 
display to occupy a specific spot in the 
establishment. 


ia TIME you probably will be thinking 
of branching out, putting your wares 
in several establishments. This can prove 
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very profitable; but to insure for good 
relationships with dealers, you should 
pick one establishment in each commu- 
nity—since competition exists in every 
type sale. Allow at least three miles 
between each spot in rural areas. 

Whatever the item is, it’s sure to 
please the tourist if you have made it 
distinctive. With tourists from forty- 
eight states, Canada, Mexico and every- 
where as potential customers your wares 
should find a healthy market. If it’s 
really good, chances are you'll be pretty 
busy keeping up with sales. I know I 
am and I have a lot of fun while doing 
it. 


Profits From Pinafores 


Pat Lewis 


RANDDAUGHTERS and hobbies, at 

first glance, may sound like a poor 
combination, but Mrs. William Cam- 
bridge of Iowa City, Iowa, has found 
they work out quite well together. 

Here’s the way it is. Mrs. Cambridge 
has a 20-month-old granddaughter, Mary 
Ann, who likes to model. Since Mrs. 
Cambridge has done much sewing and 
alteration work in the past twelve 
years and still enjoys doing it, she 
decided to combine her granddaughter’s 
yen for trying on clothes with her own 
liking for sewing. She started making 
pinafores for one and two-year-olds last 
Easter, and since has found that it has 
become profitable for her, as well as 
fun. She discovered her handmade pin- 
afores were much in demand at one of 
Iowa City’s baby shops, where they 
retail at prices ranging from $5 to $8. 

“I like to think of little girls wearing 
the pinafores I make,” Mrs. Cambridge 
says. “It makes my hobby very satis- 
fying.” 

Since she started her new venture, she 
has completed dozens of pinafores, 
using a different combination of colors 
and materials each time. Her hobby is 
profitable all year around, she has found, 
as pinafores made of velveteen, cord- 
uroy, faille and lightweight wool are 
in demand for little girls during colder 
weather. The pinafores made out of 
these materials can be worn as jumpers, 
with a blouse underneath. 


‘= IOWA CITY baby shop she sup- 

plies has been selling handmade 
pinafores for some time, but never had 
been able to purchase them in the 
smaller sizes—which is where Mrs. 
Cambridge got her idea of providing 
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the shop with pretty things for younger 
children to wear. 

From the shop’s record of sales, she 
has found that children from Ohio, 
Hawaii, Utah and California, as well 
as dozens of native Iowans, are wearing 
the pinafores she has made. 


“Anyone can make pinafores for chil- 
dren,” Mrs. Cambridge says. It takes her 
about four hours to complete each one, 
including all the handwork she does on 
them, such as sewing on lace and hem- 
ming. 

Only one and one-half yards of ma- 
terial, and three yards of braid or lace 
are required, she has found. Therefore, 
they are not expensive to make. Their 
cost to her, Mrs. Cambridge estimates 
at approximately $2. 


Her first pattern was copied from one 
of Mary Ann’s baby presents, Mrs. Cam- 
bridge explains. Since then she has tried 
other styles, and often designs her own. 
One of her favorite designs features a 
big heart trimmed in lace for the bodice. 
Patterns can be found in the yard goods 
department of any department store, 
she adds for the benefit of those who 
are less artistically inclined and may 
balk at fashioning their own patterns. 


“I suppose I spend as much time 








holding them up and looking at them 
as I do sewing them,” she says. Accord- 
ing to Mrs. Cambridge, she can almost 
imagine what the child will look like 
who will wear each pinafore. One type 
which she makes is of navy blue dotted 
swiss, with frothy wings of lace over 
the shoulders. This she has found is 
particularly popular with blonde chil- 
dren. Another favorite among customers 
is a red plaid pinafore trimmed in rick- 
rack, which seems especially suited to 
dark-haired girls. 


“It’s fun to try different combinations 
and to take extra pains with the pin- 
afores, for that’s what makes them look 
nice,” Mrs. Cambridge says. “All those 
little extras don’t take the amount of 
time you would imagine.” The fine 
hand stitching and carefully made ruf- 
fles are proof to the casual shopper that 
they are handmade. It is this fact that 
makes them commercially valuable. 


HE PINAFORES do not make too 
much extra work for mother on 
washday, either, according to Mrs. Cam- 
bridge. Since they open out flat they are 
easy to iron. And pinafores of seer- 
sucker are practical during warm weather 
for a little girl to play in, since the ma- 


PHOTOGRAPH BY JAMES ROBINSON 

Mrs. William Cambridge’s favorite model for the children’s pinafores she makes is 

her granddaughter, Mary Ann Cambridge, who likes to try on the pinafores because 

she thinks they all belong to her. Mary Ann gets her share but the majority of the 
pinafores sell for $5 to $8 in lowa City, lowa, shops. 
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terial is so easy to wash and needs no 
ironing at all. 

Mrs. Cambridge says she turns under 
all the edges to make them wear longer, 
and inverts the hems to make the pin- 
afores look better when they are length- 
ened. The hem is turned up toward the 
outside of the dress, so that when the 
dress is lengthened, the hemline will 
never show, or leave a crease that is 
difficult to remove. She covers the top 
of the hem, which is therefore on the 
outside of the skirt, with whatever braid 
or lace she is using on the particular 
pinafore. 

Mary Ann seems to like her grand- 
mother’s hobby, too. She even enjoys 
standing while grandmother pins and 
measures. “She loves to come over and 
try them on for me,” Mrs. Cambridge 
says. “She thinks they all belong to her.” 


Circus Printer 
Bill Green 


HAVE never been in the show busi- 

ness and in all probabilities I never 
will, yet for the last seven or eight 
years the circus—or perhaps I should 
say my love for the circus—has been 
making my living for me. I'll try and 
explain. 





It is another case of a hobby turn- 
ing into a means of livelihood, and in 
my case, the hobby was the collecting 
of circusiana—everything and anything 
pertaining to the American circus, such 
as photographs, advertising matter, 
route cards, posters, etc. 

I can’t truly explain why the circus 
has always held such a fascination for 
me, for to the best of my knowledge 
there have never been any circus people 
in my family. But from early childhood 
I always wanted to go with a circus. 
A physical handicap coupled with rather 
poor general health made the rigors of 
trouping impossible and realizing this, 
I reconciled myself to the fact that I 
could not be a showman—so I decided 
to do the next best thing and start a 
collection of circus material. 


7 WAS not long until I was off to a 

good start and through correspond- 
ence I found that there were many 
others like myself with a love for the 
circus; in fact, there was a large organ- 
ized group—the Circus Fans Associa- 
tion of America—whose chief aim was 
to perpetuate the circus as an American 
institution. 

Many of these circus fans sported 
beautifully colored letterheads with 
typical circus cuts and designs which 
often rivaled in grandeur those of 





IN THE editorial offices of ‘‘The Call of the Calliope,’ just off his print shop, 
Bill Green checks up on the latest circus news in another magazine. 
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actual circuses. It was only natural that 


as a fellow collector I soon began to | 


want some of my own. Printing was a 
luxury which I could not afford, so | 
purchased several sets of “circus” rub- 
ber stamps and began to decorate my 
stationery with clowns, elephants and 
other similar designs. 


The result, while crude, was colorful 
and eye-catching and rather to my sur- 
prise I soon began to receive inquiries 
and requests to stamp similar ones for 
other circus fans with whom I cor- 
responded. It was not long before most 
of my spare time was filled in this 
manner and sometimes when the cus- 
tomer did not own a typewriter I would 
be called upon to typewrite the head- 
ing on each sheet—a slow, tedious 
process as may be imagined. 


NE DAY when I was working on 

some “letterheads” the thought 
occurred to me that if the circus fans 
would pay good money for as crude 
letterheads as those I turned out with 
rubber stamps, why wouldn’t they pay 
for nicely printed ones? - 


I knew absolutely nothing about 
printing, but I sent for a catalog from 
one of the leading makers of hand 
presses and studied it religiously. “There 
is no mystery about printing,” stated 
the catalog and went on to explain 
that with the outfit and instruction 
book anybody could turn out neat, pro- 
fessional-appearing work in a short 
time. 

I decided to take a chance and 
ordered a five-by-eight press with three 
cases of type and other material neces- 
Sary to get started. 

When I received the outfit from the 
company, I’m frank to say that I had a 
rather sinking sensation in the pit of 
my stomach as I saw the many un- 
familiar objects that made up the con- 
tents of the shipment, and I wondered 
if for once I hadn’t bitten off more than 
I could chew. However, my fears were 
groundless, for the company had not 
made any untrue statements in its 
literature. After reading carefully sev- 
eral times the comprehensive manual 
of instruction which accompanied the 
press, I found that as stated, there really 
wasn’t any mystery to printing and after 
setting up my “shop” in a vacant up- 
stairs bedroom I waded into putting 
into practice what I had studied in the 
handbook. 


Naturally, the first results were not 
anything to brag about, but by trial 
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and error it was not long until I com- 
menced to get the hang of things and 
in less than a week’s time I had turned 
out my first “cash” order—some busi- 
ness cards for a friend. 

I picked up several attractive circus 
cuts and as soon as I had become suf- 
ficiently proficient, began to turn out 
letterheads and other material for my- 
self. My correspondents saw and admired 
them and almost at once inquiries and 
orders began to come in. The profits 
I immediately put back into the busi- 
ness, adding type, colored inks, etc. 


R= A collector myself, I saw the 

need of an advertising medium to 
cover the field of circus collecting ex- 
clusively, so my next venture was to 
put out a small advertising sheet of four 
pages, titled The Call of the Calliope. 
It was an experiment pure and simple 
and I wondered if I would be able to 
find enough circus fans wishing to 
advertise to fill the four pages. This 
initial edition was of only 200 circula- 
tion but the response was wonderful. 
I saw at once that it was going to click 
and after I had put out a third issue, 
the number of pages started to increase 
until at the present time I have got out 
issues of as many as thirty-six and 
forty pages and the present circulation 
is 600 copies. 

As my business was created during 
the war, many fans went into the armed 
service and this resulted in a world- 
wide circulation for The Calliope. I re- 
ceived letters from many countries 
abroad whence it had been passed from 
one soldier-fan to another and my ad- 
vertisers today often report replies from 
foreign countries, so I feel that I can 
say that it has almost a world-wide 
circulation. 


But the effect of the war on my shop 
was quite vexing. Necessary supplies 
were frozen. For a time I could not 
even get new rollers for my press nor a 
lead-cutter and on some jobs it was 
actually necessary for me to set my type 
on strips of cardboard when I did not 
have leads of the necessary length. That 
was printing the hard way. 

I was gaining in experience, how- 
ever, for I doubt if there is any field 
of printing where the customer can 
think up any more “trick” designs than 
in this one. I now had advanced to 
color work and the average job order 
was for two or more colors, which, of 
course, meant that everything had to 
be run through the press for each color 
desired. 
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6 iw PRINTING and The Calliope 

were also helping me on my visits 
to circuses. Almost every time I visited 
a show I found someone with it who 
had seen a Calliope and known of me 
through it. This always was a big help 
in taking pictures of the show and I 
made many wonderful friendships in the 
circus world as well as getting splendid 
snapshots for my collection, which I 
also exchange and sell to fellow col- 
lectors. 

I had never dreamed of doing print- 
ing for any actual circuses, but through 
these friendships I soon got a printing 
order for one of the better small circuses 
and have been supplying them ever 
since. Other shows made inquiries, and 
last season I turned out a season’s route 
book for one and am now working on 
another for them for the current season. 
Due to the small size of my press, I 
am naturally limited in what I can do 
and for this reason cannot handle work 
of the larger circuses, which require 
quantities beyond the scope of the hand- 
press printer. But on a small scale, I’ve 
built up a nice show-print business and 
I think I’m probably the smallest shop 
in the country to do this kind of work. 


Two years ago, I invested my all in 
a twelve-by-eighteen building, which I 
had moved to the rear of our lot, moved 
my shop downstairs into it and here 
I am now situated, “Glorifying the 
American circus in printer’s ink.” Just 
another case of a hobby paying off in 
dollars and cents! 


Envelope Enterprise 
William E. Sheppard 


M® PHILIP L. CORSON of Plymouth 
Meeting, Pennsylvania, has turned 
a problem in her hobby into a money- 
making asset. 

Her hobby is stamp collecting and 
her special interest is in collecting covers, 
meaning the envelope with the stamp 
attached and the postmark legible. For 
a number of years one of her best sources 
of supply has been the bundles of old 
letters which people have stored in their 
attics and, because of moving or estate 
settlement or long delayed house clean- 
ing, have finally decided to clear out. 
She buys bundles and boxes of these 
letters for $1 to $5 and takes the whole 
lot home to sort out for covers worth 
keeping or trading. 

A bundle of some hundred letters 
might produce two or three worthwhile 


covers but, until a couple of years ago, 
the rest were worthless to Mrs. Corson 
and were discarded. 

Now she keeps them all and sells 
them regularly for $1 each. She dis- 
covered this new market by realizing 
one day that she had an envelope that 
was mailed on the day that a friend 
of hers was born. She gave the envelope 
to the friend and was pleasantly sur- 
prised at the enthusiastic reception it 
got. She tried this stunt again and once 
more it made a big hit. She knew she 
had stumbled on something interesting 
and she went to work to sort out her 
envelopes so she would know what 
months and years her supply covered. 
Then she went out to buy a supply to 
fill the gaps. 

That might sound like a superhuman 
job but, as Mrs. Corson puts it, “After 
all, most letters in a bundle cover a fairly 
short period of time. A glance at one or 
two of them and I can usually tell 
whether they are a lifetime of corre- 
spondence or just a stack of pre-engage- 
ment love letters.” 


A Mam encclean sie advertising de- 
veloped a business of $10 to $15 
a month but Mrs. Corson wanted more 
than that and she had the stock to 
handle much more so she placed a two- 
inch advertisement in a stamp collector's 
magazine. The response was very grat- 
ifying and soon she had quadrupled her 
business. It has kept on growing and 
now she does from $50 to $100 worth 
of business a month. 

Her advertisements headline is 
“When were you born?” It then con- 
tinues: “Between 1878 and 1926? It’s 
a genuine thrill to own a real envelope 
actually mailed years ago on the day you 
were born. Send the month, day and year 
you were born on a postcard now.” At 
the bottom of the advertisement she has . 
this line: “A Free Surprise Awaits Those 
Who Stump Me!” That surprise, inci- 
dentally, is an envelope mailed on the 
birth date of some famous person, pref- 
erably from the customer’s home city 
or state. 

Speaking about her hobby, Mrs. Cor- 
son says, “Of course it’s fun to pay 
less than a cent for something and seli 
it for a dollar. But I’ve had more fun 
bringing pleasure to people in this way. 
I get the most delightful letters from 
many folk who bought these covers or 
had them given to them on their birth- 
day. They thank me for having a hobby 
like this and letting them get a thrill 

(Continued on Page 61) 
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neighboring states. 


Collecting is my Hobby 








A VIEW of the varied items that Mrs. Margaret Gibson has on consignment from clients all over the countryside and 


A Farm Wile Turns Antique Dealer 


JOAN BROWN WETTINGFELD 


PHoTocraPpHs By HENRY WETTINGFELD, JR. 


Acting as middleman in sales of antiques, enables a rural 


New Yorker to gratify a lifelong ambition with 
virtually no capital investment. 


W HEN A busy New York farm 

wife devised a novel working ar- 
rangement between buyer and seller one 
day five years ago, she little realized 
that her fame as a rural antique middle- 
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man would soon spread far beyond the 
bounds of her native Warwick Valley. 
Margaret Gibson's “Little Shop Around 
the Corner” in Warwick, New York, 
could well serve as an inspiration to 


many who seek to earn profits and pleas- 
ure from an absorbing pastime, for here 
was an enterprise, born of a collecting 
hobby, that mushroomed into a success- 
ful business venture. 

One day early in 1944, the telephone 
rang sharply, almost impatiently, in the 
century-old farmhouse at Hill Haven, 
and an eager voice delivered a message 
that set Mrs. Gibson’s part-time business 
in operation almost overnight. “Mar- 
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garet,” reported her sister-in-law breath- 
lessly, “a building has been sold in town 
and the contents of a storeroom, locked 
for over forty years, must be disposed of 
at once. There’s a bit of everything there, 
but we can’t see it beforehand. What do 
you say we make a bid for the whole 
lot?” 

No one knew better than Mrs. Gibson 
how timely that message was. Fate, it 
seemed, had intervened’ at just the op- 
portune moment. Recently the Gibsons 
had decided to give up chicken farming 
in favor of setting out an apple and 
peach orchard and the transformation 
was fraught with many problems, not 
the least of which was the pressing need 
to find some extra source of income. 
The young trees would take from three 
to five years to mature and bear salable 
fruit and there were, of course, other 
accompanying expenses, including a trac- 
tor and spraying equipment. 


M*® GIBSON had been pondering 

over the possibilities of a part- 
time business, but she knew in her heart 
that her lifelong dream of an antique 
shop had now more than ever, slim 
chance of realization. She knew that 
while her hobby of collecting Americana 
gave her an appropriate background, her 
slender resources could not properly 


stock a shop. Yes, her objective would © 


have to be accomplished through some 
means that would require little invest- 
ment or cash outlay. 

You can imagine then the thoughts 
that ran through her mind when she 
hung up the receiver that day. With 
characteristic imagination she sensed 


that here was the proverbial “pot of 
gold at the end of the rainbow’—her 
chance to acquire stock for a shop of 
her own with a minimum of financial 
risk. Moreover, she had a ready-hatched 
scheme for obtaining further articles to 
sell. Why not act as a middleman, ac- 
cept goods on a consignment basis, and 
charge a fee or commission for services 
rendered? It was an alluring prospect, 
and subsequent events bore out her 
belief. 

Mrs. Gibson lost no time in submit- 
ting a bid, and by the next morning she 
found herself in possession of the con- 
tents of the locked storeroom; the first, 
and decisive step in setting up a busi- 
ness of her own had been taken. Con- 
certed effort, brisk energy, and the 
beckoning horizon of success lightened 
the burden of converting a tumbled col- 
lection of oddments once relegated to 
a musty tomb, into inviting wares for 
a shop. Even the sight of the basement 
storeroom did not deter Mrs. Gibson 
and her helpers. 

“Everything was piled right to the 
ceiling,” she recalls. “Mice and moths 
had had a bountiful feast, and chunks 
of fallen plaster littered barrels of beau- 
tiful old china. It was a pity to see 
those once lovely cups and saucers 
chipped and broken.” 

Work proceeded apace under Mrs. 
Gibson’s able direction, the goods were 
shipped to the farm and the task of 
sorting and cleaning begun. 

“Everyone pitched in, for it was fun 
as well as work,” she relates. “I will 
never forget the day that my brother, 
Vince, found a fine old silver tray hid- 





MARGARET GIBSON at the old pine schoolmaster’s desk that is her familiar station 
in the Little Shop Around the Corner in Warwick, New York. 
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MRS. GIBSON showing her wares to a 

customer, one of many who return 

periodically to visit the Little Shop 
Around the Corner. 


den in a trunk full of mildewed pillows 
we were just about to throw away. Every 
minute was a thrilling hunt for forgot- 
ten treasures buried beneath the accu- 
mulated grime of years, and we found 
it as exciting as a Christmas day.” 


wo EVERYTHING was made ready, 
a vacant store room was rented 
for a modest sum, and the “Warwick 
Exchange” opened for business on Main 
Street. Mrs. Gibson and her sister-in-law, 
Gertrude Van Duzer, took turns running 
the shop on alternate afternoons. When 
Mrs. Van Duzer later withdrew to de- 
vote her spare time to decorating tole, 
Mrs. Gibson moved the shop to a 
tranquil side street, and its name was 
changed to the “Little Shop Around the 
Corner.” Before she moved to the new 
location, Mrs. Gibson always appeared 
to be doing a tremendous volume of 
business. To those curious enough to 
ask, she is quick to disclose the reason 
—the store on Main Street was a most 
convenient place to wait for the bus 
that passed by the door! Strangely 
enough, today in its out-of-the-way spot, 
the Little Shop prospers far more, for 
those who really seek it out are in search 
of something to buy. The door is always 
open, and Mrs. Gibson’s manner is a 
friendly invitation for one and all to 
browse or chat midst a cracker barrel 
congeniality reminiscent of bygone days. 


Here is how Mrs. Gibson operates 
as a middleman. Anyone may enter 


(Continued on Page 54) 
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A Syracuse University student devises an efficient way to 


turn out individual appearing plastic chess figures 


on a mass-production basis. 


Chessmen With Personality 


| ners A Syracuse University art 
student decided that chess sets were 
too stereotyped and austere-looking, and 
decided to remedy the situation by carv- 
ing a set of figures with lifelike person- 
alities, a profitable hobby was born. 

His desire to own a hand-carved chess 
set led to a business for the student, 
George Marsden, when he found a way 
to make molds of the original figures 
and a cheap, liquid plastic to form the 
finished product. 

An avid chess fan in his spare time, 
Marsden began the laborious task of 
hand carving the figures during the 
spring of 1949. He also experimented 
with molding mixtures to make figures 
on a mass-production basis and hoped 


DANIEL MCMANAMY 
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to find a suitable plastic to form the 
finished product. 

Six months later he had finished his 
figures, solved his production problems, 
and turned out his first set of thirty-two 
pieces. Now, with his molds completed, 
he can turn out a set in eight hours of 
















actual work at a cost of $4.35, excluding 
labor costs. Each set retails for $15. 


E leon FIRST step in the process was 

preparing plaster of- Paris from 
which to carve the original figures. Mars- 
den mixed some inexpensive plaster of 


FIGURE 1—(Above) First step in the 

making of a plastic chess figure is carv- 

ing the original plaster of Paris mold. Art 

student George Marsden uses a jackknife 

to etch the details, finishing off with the 
edge of a bottle opener. 


FIGURE 2—~(Left) Liquid latex is being 
applied to the plaster of Paris original. 
Four coats are applied with two hours 
drying time allowed between coats. Two 
finished molds are on the left, while plas- 
ter of Paris models are on the right. 
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Paris powder with water, and used a 
cylindrical piece of cardboard to contain 
the mixture until it hardened. 

Then, he set about the precise job of 
carving the chess figure, adding a hu- 
morous, personal touch to each one. He 
gave the bishop a round cap and a happy 
look. He dressed him in a long-sleeved 
habit and sandals, and ‘folded his hands 
across his chest. The queen represented 
a bustled dowager looking askance 
through a lorgnette. A stalwart king 
leaned on a sword in regal fashion. The 
pawn, smallest figure at two inches in 
height, and half the size of the others, 
branished a battle-axe, and looked scared 
and big-eyed behind a huge shield. 

Carving was done with a penknife, 
while finishing touches were applied 
with the edge of a bottle opener (Fig- 
ure 1). 

Next, Marsden covered the figure with 
talcum powder to prevent the mold from 
sticking to the original when removed. 
Four coats of liquid latex were applied 
with two hours drying time allowed 
between coats. He also painted latex 
around the base of the figure (Figure 
2). This served to keep the mold up- 
right in a water glass when the mold 
was inverted later for pouring. 


A™ DRYING, the mold was easily 

peeled off the original and washed 
in cold water (Figure 3). It was then 
ready to receive the plastic mix for the 
finished product. 

After experimenting in an effort to 
find plastic substances durable enough 
to withstand rough treatment, Marsden 
found a liquid plastic which proved sat- 
isfactory. This plastic retails for $3.75 
per quart. A catalyst, or hardening agent, 
is available for 35 cents a bottle. Direc- 
tions call for eight drops of catalyst to 
one ounce of plastic. Marsden found that 
he used one bottle of catalyst for each 
quart of plastic. 

For customers desiring a black and 
white set, the 20-year-old artist concocts 
a black dye, using ten drops of red and 
blue dye, and adds it to the mixture. 
These colored dyes sell for 25 cents a 
half ounce bottle. 

In making the mixture for the oppos- 
ing side of sixteen men, no dye is added. 
Marsden gets a white color by adding 
one ounce of artists’ white powder and 
oil to the plastic mix. 

Although it takes from four to five 
ounces of the mixture for each chess- 
man, Marsden makes a saving on plastic 
as well as making the figure lighter by 


(Continued on Page 56) 
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FIGURE 3—The mold of liquid latex easily peels off the original plaster of Paris 
model. Then the mold is washed in cold water. It is then ready to receive the plastic 
mix for the finished product. 





FIGURE 4—RMarsden pours a liquid plastic into the latex mold while it is inverted 

in a water glass. The flared base of the mold keeps the figure upright in the glass. 

Marsden adds blue and red dye to the plastic mixture for the sixteen pieces com- 

posing the black side of the chess set. For the opposite white side he achieves a white 
color by adding artists’ white powder and oil. 





FIGURE 5—Here are Marsden’s plastic chess figures in actual use. He sells a set of 
thirty-two pieces for $15. 
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When a Seattle woman decorated a few sugar lumps to add 


color to a party, she unwittingly started on a 


unique home business. 





MRS. A. B. SHAY decorates sugar cubes on an assembly line basis, one step at a 

time, by the trayful. Note the kit of cake decorating tools of varied sizes which 

Mrs. Shay has adapted to her use. The little plastic boxes hold thirty cubes and 
proved more satisfactory than cardboard boxes. 


Gilding the Sugar Cube 


© seccrcpinimiea THE lowly sugar lump 
has turned out to be a sweet way 
to financial success for Mrs. A. B. Shay, 
of Seattle, Washington, who now finds 
herself with more work on her hands 
than she can handle, as a result of the 
business that has grown out of her 
ability to decorate sugar. 

Actually, her business is just that: 
artfully decorating cube sugar and sell- 
ing it to the larger department stores, 
candy stores, and the better bakeries. 
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Demand for the attractive sugar lumps 
is heavy and Mrs. Shay nets a pleasing 
profit from the business she conducts 
in her home, with the breakfast nook 
table as her workbench. Her tools are 
few and the cost of her materials is 
not great, and thus her outlay of capital 
for getting started in business was vir- 
tually negligible. 

The whole thing began just a little 
more than two years ago when Mrs. 
Shay was taken suddenly with the idea 


of trying to do something colorful with 
plain white sugar lumps for a wedding 
anniversary party. She mixed up some 
icing, dabbed away at the cubes in an 
effort to create colored rosebuds on 
them. Today Mrs. Shay characterizes 
that first attempt as “crude,” and per- 
haps it was, by her present’ standards, 
but it was sufficiently artistic to attract 
the attention of friends who asked her 
to try her hand at doing the same thing 
for them. 
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M* SHAY persisted in her creative 
effort until the colored roses 
actually looked like roses; then she 
spread out and made other flowers and 
more intricate designs, practicing until 
she was adept at it and could do the 
work rapidly. For the first few months, 
the colorful sugar lumps circulated 
among her friends only and then one 
day, strictly on a hunch, she boxed 
several dozen of them in cardboard 
boxes, thirty-six to a box, and called 
at a department store. A buyer took 
one look at them and purchased the 
lot, asking when he could get more— 
and Mrs. Shay was in a profitable busi- 
ness of her own. She promptly went to 
work on something of a production line 
basis and found a ready market for all 
she can turn out. 

Mrs. Shay uses extra hard cube 
sugar, because it has a smoother sur- 
face than the softer variety. And after 
a limited venture in using the oblong- 
shaped sugar, she returned to cubes 
alone, finding that they sell more readily. 
Her decorative material is an icing, or 
paste, made by beating up an egg white 
and adding powdered sugar until the 
desired consistency is attained. She uses 
a thin paste for outline work, fine 
lines, and initials, and a thicker, or 
stiffer paste for the main object on the 
cube, such as a rose, so that it will stand 
firmly while hardening. Also, the thicker 
icing lacks any objectionable gloss. 


The paste is colored by placing small 
portions of it in custard cups and add- 
ing standard food coloring, which comes 
in paste form, save for the blue which 
she buys in powder form. Paste is 
preferable to liquid coloring in order 
to prevent thinning of the icing. Since 
the paste coloring is purchased in large 
jars, Mrs. Shay now and then finds it 
necessary to add a bit of glycerine to 
it to prevent undue drying. 

Mrs. Shay uses cake decorating tools 
to create the fine designs on the sugar 
cubes, the type to which a small cloth 
bag is attached for holding the decora- 
tive paste. She found, however, that 
these cake tools were much too crude 
for her use and she adapted them to 
fine work by squeezing the ends of them 
with pliers and then filing them to 
the desired fineness. She uses fine 
jewelers’ files in shaping the holes, as 
well as jewelers’ cutting tools. She has 
an assortment of these decorative tools, 
all shaped for the particular designs she 
may be making at the moment. Some 
emit a very thin stream of paste, while 
the icing from others may be in the 
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form of a fine ribbon, depending upon 
the design she is creating. 


M® SHAY works on an assembly 

line method in the interest of 
speeding production as much as pos- 
sible and a single step in the decora- 
tive operation may see only a bit of 
green added to the figure she is creating. 
For example, if she is making a design 
that takes four colors of paste, such as 
a daffodil, or a pansy, her first step 
will see only one color, perhaps green, 
applied to a tray of several dozen sugar 
lumps. The second step may see yellow 
added to the entire order, and so on 
until the design is completed. Chang- 
ing tools and colors to complete a de- 
sign on a single cube at one sitting 
would prove impractical from the stand- 
point of attaining any speed at all in 
production. 

As an improved merchandising meas- 
ure, Mrs. Shay soon discarded the card- 
board boxes in which she was selling 
the sugar lumps and had clear plastic 
boxes made to order and shipped to 
her in lots of 1,000. These tightly cov- 
ered boxes hold thirty lumps of sugar 
and are an attractive display in them- 
selves. As a matter of fact, cost of these 
boxes, 10 cents each, is Mrs. Shay’s 








chief item of expense, but she found 
that it pays dividends to merchandise 
her product properly, in a manner to 
insure that it may be seen and ap- 
preciated. 

Mrs. Shay is somewhat reticent about 
revealing her actual costs and margin 
of profit. However, some idea of her 
return may be gathered from the fact 
that when she was selling the boxes on 
her own, she received 75 cents apiece 
for them. She now sells directly to de- 
partment stores, candy stores and 
bakeries which, in turn, retail the boxes 
of thirty lumps for $1.25. It may be 
assumed that Mrs. Shay receives at 
least 75 cents per box, and perhaps a 
bit more. Beyond the cost of the plas- 
tic box, materials comprise a small item 
and thus the chief item involved in 
production is labor. An estimate of the 
total cost of materials in turning out 
the thirty decorated sugar lumps, box 
included, would range around 20 cents. 
Her net margin, then, labor excluded, 
would be around 60 cents per box. 


M®*: SHAY’S actual output depends 

largely upon how complicated 
and intricate the design she is making. 
Her fastest number is the rose, which 
she finds less difficult than any other 


MRS. SHAY applies poinsettia leaves to sugar lumps. The next step will be the 
addition of red berries. These Christmas cubes are the most complicated which 
Mrs. Shay decorates. 
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HEADQUARTERS 


for 


HANDICRAFT 
"Tanta 


ALUMINUM and COPPER CIRCLES 


Clean, pre-cut, quality metals 
ready to be made quickly into 
attractive trays, coasters and 
other useful items. Priced to fit 
your budget! 


ACELET BLANKS and 


RECTANGULAR SHEETS 


Of Aluminum, Brass, Copper and 
Stainless Steel .. . these popular, 
easy-to-work metals will give your 
handicraft work a perfect start 

. and assure lasting beauty. 


BR 








PEWTER. 
NOW AVAILABLE 


Beautiful, Easy to Work 


CIRCLES « SHEETS 








Write today — for informa- 
tion and prices on the handi- 
craft metals you need! 







The booklet “Making Alumi- 
num Trays and Coasters” and 
the “Copper Metalcraft” 
bulletin are yours for the 
asking. Send for them today. 


' METAL GOODS 
CORPORATION 


630 Rosedale Ave. 
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design. In a long day she can turn out 
forty boxes of roses, and upon occasion, 
to fill a rush order, she has turned out 
300 boxes of roses in one week—an 
admittedly long work week. This speed 
applies only to roses, however, and other 
designs require much more time. Her 
most difficult box is the Christmas num- 
ber which contains sugar cubes decorated 
with bells, wreaths, candles, poinsettias, 
fireplaces and Santa Clauses. She finds 
she can turn out no more than seventy- 
five such boxes in a week, a fact which 
leads Mrs. Shay to point out she could 
not make money if she had to produce 
Christmas boxes twelve months out of 
the year. It is only the easier, quicker 
designs which allow her to maintain 
an average of profitable production 
speed. As an idea of time consumed on 
the Christmas boxes, Mrs. Shay says that 
about seven minutes are required to 
make the intricate head of Santa Claus 
on one sugar lump. The sale of these 
special, seasoned boxes is heavy, how- 
ever, with their slow production 
balanced by her speed on others. 

Although most of the colorful sugar 
lumps are presumably used for sweeten- 
ing tea and coffee, some are utilized in 
making place cards for dinners and 
parties. Mrs. Shay has learned, however, 
that at least one Seattle woman is col- 
lecting boxes of every item she turns 
out—as a hobby. 


Wizard With Western Woods 

(Continued from Page 31) 
was a group of lambs and a wolf. A 
third was a bear ordered by a sergeant. 
This bear, a cocky animal with hard- 
boiled eyes, is made to look as though 
its arms were crossed in back. Harbison 
liked it, and makes it for general sale, 
but without the military cap worn by 
the original. 

He also shows large cedar beavers in 
his shop windows. “There is a story 
back of them,” he relates. “I was talking 
tc a man from the Oregon State Game 
Commission. I asked him if there were 
any beavers in the vicinity and said I 
would like to see one. Shortly after, he 
came back to the shop, and unloaded a 
live beaver. He had a rope around the 
narrowest part of the tail, and held the 
animal in position to pose for me, while 
I sketched it. I was glad of the oppor- 
tunity, but glad also that I hadn’t asked 
about an elephant.” 


O™ SORT of special order Harbison 
turns down. That is the duplica- 





tion of an article in the customer’s pos- 
session, with only a description as a 
guide. Another is to match graining 
and color to wood the customer owns. 
“I might go to the bottom of a big pile 
of lumber without finding a suitable 
piece,” he says. “Even along the same 
board the veining differs, so that match- 
ing presents a problem. To a large 
extent the grain and color of the wood 
decide its use.” 


He has on occasion, however, made 
matched pieces. An interesting example 
is a salad set of bowl and plates, the 
graining in the latter perfectly matched. 


Harbison’s salad sets, trays, and bowls 
with salad fork and spoon are popular. 
Customers readily see that their graceful 
lines and the satiny glow of perfectly 
treated myrtle are a vast improvement 
upon the squat forms too often placed 
on the market. Yet his prices are not 
high. A tray in the smaller size retails 
at $1.95. 

An order on which he worked re- 
cently was cups and saucers for a dis- 
play collection, and not intended for use. 
The cups are rounded, with handles 
added, the saucers are thin and flatter 
than the dish ordinarily shaped from 
wood. 


Harbison was asked to make a myrtle 
cane, which turned out satisfactorily and 
resulted in several other sales. It is so 
costructed that the crook of the cane 
bears up exceptionally well under 
weight. He achieved this unusual 
strength by beveling two pieces of the 
wood for the crook, instead of bending 
one piece to shape. The joining is im- 
perceptible. Besides being durable and 
dependable, it is a neat and attractive 
stick. 


For his daughter Anne, Harbison 
made a music box with myrtlewood case. 
He does not plan to make these for 
sale; they present too many mechanical 
problems outside his chosen field. 


In making an easel to hold small pic- 
tures, he took pains to keep the frame 
delicate and unobtrusive, since the wood 
can call undue attention to itself. Myr- 
tlewood may be said to be a dramatic 
wood. It does not hide its beauty, but 
parades it. This quality Harbison bears 
in mind and makes serve his need. 


ie A window of Harbison’s shop, a 
shelf displays several animals larger 
than the miniatures, made chiefly for 
show. A cedar beaver sells for $5.50, 
and a bear for the same. A horse sells 
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WRITING 


Your name and address on a 
postal card brings you a com- 
plimentary copy of “HOW TO 
MARKET YOUR SHORT STORY”. 
Approved and praised by, ama- 
teurs and professionals. Get your copy today! 


“or FREE eorre INSTITUTE. INC. 
44 546 N. Larrabee, Chicago 10 
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No musical knowledge needed. Piano tuners in great 
demand. Low cost training by experts. Revolutionary new 
phonograph records give true piano tones. We furnish 
professional tools (record player if needed), instruction 
manuals, including spinet tuning. Full training in piano 
repair — and how to line up work for BIG earnings. 
Send today for free literature. 
APITOL CITY TUNING SCHOOL 

Dept. 642, 129 


E. Michigan Ave., Lansing 16, Michigan 


me PRIZE 


WINNERS 
OF THE ALL-AMERICAN SCHOOL 


THE PROOF !S IN THE PRIZES! Our stu- 
dents won $250,000 last year, ineluding $25,000, 
_ P prizes, hundreds of other 





,000, $10, 
awards. E AVE HEL 
OF BEGINNERS BECOME WINNERS! YOU, 
TOO, CAN WIN BIG PRIZES! Send for FREE 
COPY of “PRIZE IDEAS” with prize-winning 
help and news of current contests. Send name 
and address NOW. No obligation. 


ALL-AMERICAN ——s cept. H 
13 E. Chelten Ave. hila. 44, Pa. 


YOU CAN WIN! 


Our Students are winning Cash, Cars, 








Homes, Travel Trips and Cruises, 
Television Sets, Automatic Washers, 
Watches and other exciting Prizes. 
You, too, can cash in on Contests—by 
learning the Secrets of Winning from 
the “School of the Stars’’—the School 
America’s Biggest Winners voted Best 
in 6 impartial, independent Polls. 
Write NOW for a FREE copy of the new- 
est “SHEPHERD CONFIDENTIAL CON- 
TEST BULLETIN’—bringing you the 
finest Winning Help for the biggest con- 
tests now on. It’s yours for the asking! 


SHEPHERD SCHOOL 


Dept. H, 1015 Chestnut Street 
Philadelphia 7, Pa. 
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for $7.50, and quite a large one of like 
make for $17.50. There is not much 
demand, he admits, for these larger 
pieces, both because of the prices, and 
because collectors want the smaller ones, 
which fit better with their other items. 


Some of them were, however, selected 
by the West Coast Airlines for a dis- 
play in their Portland offices. From that 
city they were taken to Seattle and other 
headquarters of the company, to illus- 
trate points of interest along the route 
ot their planes. 

Harbison has made lamps and candle- 
sticks, some with stylized forms; some of 
these, he believes, are successful, others 
fall short of his aim. “You need to show 
both the conventional and the symbolic,” 
he explains. “I like to experiment with 
the latter. Sometimes I am taken aback 
when people see my modernistic animals 
and mistake them for soniething other 
than I had intended to represent.” 


He has himself designed an attractive 
sticker to be used in packaging the ar- 
ticles, and uses the myrtlewood tree on 
his letterhead. 


OUNG BOB Harbison has his own 

lathe, so constructed that he cannot 
cut his hand along with the wood. He 
likes to work with it, but prefers to do 
so along with his father. It is less fun 
to work alone. He promises that when 
he grows up he will handle the lum- 
beryard end of the deal, and take the 
supply problem off his father’s shoulders. 


Harbison has not, like some wood- 
workers, built his own yard. It is, he 
believes, a help to have one, but he 
must draw the line somewhere, and feels 
that it is more profitable to concen- 
trate on the carving, buying his lumber. 
He is a regular customer of some deal- 
ers, who are familiar with his needs 
and permit him to select his wood, cut- 
ting it to his specifications, a thick 
slice here, a thin one there, from wood 
of coloring most useful to him. His 
miniatures, at any rate, do not use a 
great deal of lumber. 

He keeps on hand six or seven thou- 
sand feet of lumber, and aims to buy 
at least a thousand feet of green wood a 
year. Myrtlewood is slow to season. At 
the end of a year, he can cut into the 
thinner wood, but the thicker pieces 
require three to four years’ seasoning. 

Myrtlewood has inspired some inane 
carvings. Harbison is doing much to 
restore this beautiful wood to its de- 
served position. 
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Own Your Own Business 
Sell Craft and Hobby Products 


200-Page, Clothbound Book....... $2.50 
Endorsed by Gift and Art Buyer 


BRANFORD PUBLISHERS 
6 Beaton St., Boston, Mass. 


FOAM RUBBER: 


> Experimenters, Home Craftsmen, Hobbyists ‘4 
P Lowest Prices—SAV E 50% | Auto Seat TOPPER PADS 4 
P16x16x1%”...ea. $1.25 | Place on seat cushion and 4 
>16 x 22x1%4”...ea. 1.55 | cover with your seat cover. 4 
b18 x 24x2”..... ea. 2.00] 24 x 60 x 11%4”...ea. $5.00, 
b24 x 24x 2”..... ea. 2.75] 24x 60x 2”..... “ea. 7.50 J 
| Use for furniture cushion fillers, mattresses, mattress 
pads, cushions. Foam rubber is available in any § 
size or thickness. Send for Free Price List. Im- 4 
> mediate delivery. No C.O.D.’s. Add 10% to tae 
> prices for postage and handling. 


P-RIOR RUBBER CO., Dept. PH-6; 
,50 East 22nd St. Chicago 16, Il.‘ 





























GORGEOUS ASSORTMENT 


TOP QUALITY, Satin, Moire, 
Plaids, etc. For Dresses, Lingerie, 


BARGAIN BOXES 


Hair Bows, Hats, Lampshades, and 50 yds. 1 .00 
tts Spd. eengine. “Postpaid. oF 150 yds. 2.00 


C.0.D. Plus Postage. wit 


k 
Guarentee ORDER TODAY?” 300 yds. 3.00 
WOTRING CO., dubtiaui, 108, Pa. 





Enjoy This Fascinating Hobby 
Train for a Profitable Career 













Our Practical and Effective 
Method Trains You at 
Home in Your Spare Time 


Draw for money. Prepare yourself 
now for a pleasant and profitable 
Art career. COMMERCIAL ART, 
DESIGNING, CARTOONING — all 
in one complete home study course. 
No previous art experience neces- 
sary. We teach you step-by-step 
and prepare you for an interesting 
commercial art job — or an enjoy- 
able hobby. For 36 years our hun- 
dreds of graduates have been 
“making good’—WHY NOT YOU? 


Trained Artists Are Capa- 
ble of Earning $65, $380 
or MORE a WEEK 


oFREE BOOK, “Art for 
7 Pleasure and Profit” — 
tells about our course, 
service and commercial 
opportunities. TWO 
ART OUTFITS and 
other features in- 
cluded with training. 


(Low cost, $5 monthly) 


VETERANS! COURSE 
“G.I.” APPROVED 










WASHINGTON SCHOOL OF ART 


| 
! 
Studio 166W, 1115 15th St., N. W. | 
Washington 5, D. C. 4 | 
Send free booklet and full particulars about your | 
course. 
| 
| 
| 
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FOR A PROFITABLE HOBBY 


Make and sell easily made toys, 
novelties, and lawn ornaments. 
80 full size patterns, with easy 
to follow directions for painting 
~~, finishing, only $1.00 post- 
paid. 


S. LYNDS 
Box 193G, Medway, Mass. 


donty $3.75 
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BRILLIANT SILVERPLATING! 
no eichete itkenr: 


Now you can silverplate by just rubbing Postpaid 
on Silver-47 with a cloth! Plates brass, copper, bronze, 
with durable genuine silver. Use on homeware, electrical, 
mechanical parts. Renews luster tarnished silverware. 
No acids or mercury. Send check cr money order now. 
Money back guarantee. A few plating jobs for others 
pays for your bottle. FREE — Lamb’s Wool Polishing 
Mitt with Pint orders. 

UNITED TECHNICAL LABS, Box 425-D 


MORRISTOWN, N. J. 


GLITTERING BUTTERFLY 
BROOCH AND EARRINGS 


Make this scintillating 
brooch and earring set 
in an evening. Kit con- 
tains sea-shells, garfish 
seales, findings, sequin 
dust, glue, lacquer, and 
simple instructions. 
Worth $3.75 finished. Complete kit—$1.00. 


BIG WHOLESALE CATALOG of. shells, 
cameos, plastics, findings, other hobbies, 
group and school kits, Design of the Month 
Club—600 pictures. 25c for catalog only (re- 
funded with order). Send $1.00 today for 
BUTTERFLY KIT and CATALOG. 


6TH ST. SO. 
Ss Hi E LA R T ST. PETERSBURG, FLA. 


























COMPLETE KIT SENT 
1. Light Reflecting Crystals 
2. Colored Glass Crystals 

3. Luminous Pwd. Pigments 
Unlimited profits making items 
glow brilliantly in the dark. 
Safety aids, toys, games, nov- 
elties, fish lures, premiums, 
decorations, etc. Easy to do. 
Generous amount pure non- 
toxic pigments 


EASY 70 





Combination 
and crystals as 
special intro- Trial $1.00 
ductory offer. postpaid 


GLOWELL CO., 475-HP Fifth Ave., New York 17, N. Y. 





Wel a-we Molla Olan 
BUTTONS 


THE SIMPLE-EASY WAY 
WITH YOUR.-FABRiIC 





GD 
The Flower Sutton Kee 190 


Add the professional touch to your dresses, 
blouses, coats by making buttons covered with 
your own material. Simulate dainty flower blos- 
soms. Our unique 3-piece button kit makes 
this possible. Save money and acquire that 
“‘custom-made” look by doing it yourself. 
Parts for 12. Non-Rust 9/16” diameter Flower 

buttons, [nstructions and amazing tool for 

attaching $1.00 
Refills, per dozen buttons 25 
No stamps or C.O.D.’s 
Send cash with order. We pay postage. 








ALUMINUM ART PRODUCTS 
225 W. 8th Street 


Kansas City 6, Missouri 









Design Smart Fashions 
@© LEARN AT HOME-SPARE TIME 


Fascinating field. Design own wardrobe at consid- 











erable saving. Gainexverience designing for oth- 
ers. It may Jead tothrillingcareer—evena shopof 
your own some day. Basic “‘learn-by-doing”’ course 
under guidance of qualified teachers. provides ex- 
cellent starting point for a career. Send for free 
booklet, “A Career in Fashion Designing.” 
NATIONAL SCHOOL OF DRESS DESIGN 

1315 So. Michigan Ave. Dept. 206A Chicago 5, tli, 
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Full-Fledged Florist At 17 


(Continued from Page 24) 
Since her commission was generous, he 
made a nice profit. 

He also did a nice business in holiday 
decorations of styrofoam—a composition 
made from boiling tar, which looks like 
fallen snow. It is water resistant, but 
porous (you can stick things in it), 
comes in blocks about two inches thick, 
which can be sawed into almost any 
desired shape. It also comes as canes, 
bells, snowballs and deer and sleigh for 
Christmas selling; in hearts and other 
shapes for Valentine and other occa- 
sions; and in large sheets of already-cut 
concentric circles which form five 
wreaths or rings twenty-two inches down 
to seven inches wide, leaving a four-inch 
circle which Charles uses as a base for 
table and mantel decorations. 

The styrofoam wreaths he winds in 
holiday ribbon, tied in self-assured bows 
and stuck with holly, and sells them in 
graduating scale for from 35 cents to 
$5.50. 

Although the garage is set far back 
on the family lot, Charles got some 
passerby business, aided by his sign out 
front and a bright wreathing of Christ- 
mas lights in his shop window. Pieces of 
used, bright-colored flowerpot foil cov- 
ered makeshift shelves and tables; and 
crowded with holiday-gay stock, includ- 
ing poinsettias from his greenhouse, his 
shop looked quite attractive. 

Christmas Day he was deluged with 
business. The phone rang, people were 
at the back door and the front door 
simultaneously. He made an even dozen 
corsages that day, and could have sold a 
dozen camellias, had he had them on 
hand. However, having no refrigerator 
facilities, he couldn’t lay in a supply of 
flowers, but had to have advance orders. 

(Temperature of the family basement 
is between 45 and 55 degrees, which is 
ideal for cut flowers. This enables him 
to buy flowers for the next day’s selling). 


Ne WHETHER or not the following 
can be counted as profit, we leave 
to the mothers and fathers of teen-agers. 
But outside of stag dances, Charles went 
“drag” to four Christmas dances; and by 
making his own corsages from stock 
(mostly pink carnations ) , Charles lopped 
off between $7.50 and $10 from dad’s 
probable investment in bringing up an 
adolescent boy. ; 
Dance nights, he’s always pretty busy, 
what with making a few corsages for 
the fellows and one for his own date. 
Charles’ idea of providing club cor- 


sages netted him only two jobs during 
the 1949 holidays. But this month there 
will be several formals among the school 
crowd. And Charles hopes to snag some 
of the business. @He especially hopes to 
sell a club that plans to use orchid cor- 
sages.) Early in January, this year, he 
sold Emanon, a girls’ club, eighteen two- 
gardenia corsages and one hostess cor- 
sage of three Vanda orchids for their 
initiation tea. He priced the corsages to 
them at $1 each. This, he found, was 
shaving the price too much and left him 
and his fellow-corsage maker practically 
no profit. Twice he has made his price 
too low on corsages in order to get 
business; but his wholesaler has warned 
him, and he now sees it is wisdom, not 
to do business without profit, and he 
plans to price more carefully in the 
future. 

He himself went to fifteen spring 
formals in 1949, and made his own cor- 
sages—which was quite a saving. And 
he aided the family budget again this 
year by making his own for the spring 
dances. 

On corsages, he “divvies” his profits 
with his chum, agent and’ corsage-maker 
extraordinaire—a fellow teen-ager who 
has learned the business in a flower 
shop, and from whom he is learning. 
On a large corsage order, he almost 
always needs help, and is glad to pay 
for it. 

But his biggest spring and early sum- 
mer project—one involving somewhat 
of a gamble—is his plan to purchase 
2,000 pansy plants to sell at 50 cents 
per dozen—a price unheard of since 
1941. But Tulsa is a spring pansy-loving 
town. He feels he can sell 2,000. And 
by getting customers out to his place for 
pansies, he expects to sell liberal doses 
of his window box and other plants at 
regular prices. 

Then, if figures work out on paper 
as in dreams, and he squeezes out enough 
profit, he plans to—you guessed it— 
plow the profit back into the business, 
in the form of a six to eight weeks’ 
course in the flower business. The school 
will be held in Denver, the family plans 
to vacation in Colorado anyway, the 
tuition for such schools runs around 
$150, and his hopes are high! 


OMETIME DURING his vacation, 

Charles plans to design a small piece 
of inexpensive mail advertising along 
this line: “Bouquet Plan of the Year, 
Christmas, Thanksgiving, Easter, wed- 
ding anniversary, birthday, Valentine, 
and, if wanted, a Memorial Day wreath.” 


PROFITABLE HOBBIES 
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RAISE HAMSTERS 


The new wonder animals from 
Syria. Often called Toy Bears 
Delightful pets. Everyone wants 
them. Laboratories need thou- 
sands. Clean, odorless. Raise 
anywhere. Profitable and inter- 
esting. Send name and address 
for big, free picture book. 


GULF HAMSTERY 
1528 BASIL ST., MOBILE, ALA. 


Do You Crochet, 
Knit or Tat? 


Would you like to know how 
to sell your fancywork from 
your own home, locally or by 
mail? Write me today. You 
will be glad you did. 


ESTHER JEAN BJORNSON 
R. 2, Box 71, Benton, Ark. 














G. I. COVER CLOTHS 
“Covers Everything’ 
PLASTICATED—PLIABLE—LIGHTWEIGHT 
Hobbyists—you’ll find 1,001 uses for this ‘miracle 
plasticated cloth. Use as wrappings for tools, parts, 
covering for machinery, protection when using spray 
gun, boat cover, etc. Helps protect against breakage, 
spoilage, rust. Wonderful buy. 8 ft. by 8 ft. $1.49; 

9 ft. by 15 ft. $2.79. C.O.D.’s accepted. 
SAX-ON, 3840 Fullerton, Dept. AA5, Chicago 47, Ill. 
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MAKE BIG MONEY AT HOME 


Earn over $20 daily, full or part time—repair cuts, 
tears, burns in clothing or any fabric so damage 
can NOT be seen, BIG demand, big profit, un- 
crowded field. Complete low-cost_ home-study 
course including lifetime equipment. Easy-to-learn, 
pay-as-you-earn—can mean lifetime income. Write 
for free details today—now. 

FABRICON COMPANY DEPT. S-6 

8342 S. Prairie Ave.. Chicago 19, ill. 





WOOD PRODUCTION 


ENGINEERING 












KLOK TRAINING offers 
you exceptionally practical 
and fascinating instruction 
in the woodworking and 
furniture industry arts— 
Sketching — Drafting—Rod Making— Stock 
Billing—Cost Work—Time Study and Rate 
Setting and Production Scheduling—in an 
81-Lesson Home Study Course or through 
Residence Training at Grand Rapids. En- 
ables you to attain a top woodworking posi- 
tion or to run your own shop more success- 
fully. Free G. I. instruction. 
Money back trial offer 
to non-veterans. 


WRITE ME TODAY! 
Get the full facts . . . pre- 
sented in our FREE BOOK- 
LET - STEPPING STONES — 
TO TOP POSITIONS IN THE 
WOOD WORKING INDUS- faz 
TRY. State age, veteran or 
non-veteran; Home Study or fpe= 
Resident Course; occupation. 
John H. Klok, President 


Woodworking Industry Training TL 1928 


152-F Louis St., Grand Rapids 2, Mich. 
JUNE, 1650 


















In this way, he would have spurts of 
business through the year, resulting in a 
little spread of work and income. He 
already has a list of customers and 
friends to circularize. 

Although his mother lays no particu- 
lar claim to a “green thumb,” she has 
for several years nurtured a little patch 
of lily of the valley. Since it’s most ex- 
pensive as a cut flower, Charles has 
designs on this lily plot, with ideas of 
building it up so he can sell lily of the 
valley corsages this spring. The lilies 
are especially effective with roses in 
corsages and, since the family has some 
seventy-five rose bushes, Charles plans 
to make some money on summer rose 
corsages! 

In the society and oil columns last 
Christmas, (he reads the local news- 
papers avidly for ideas) he discovered 
that many of Tulsa’s hundreds of oil 
companies have Christmas parties. Some 
give dances. Flowers are a part of the 
picture, both for table decorations and 
hostess and honored guest corsages. He 
plans to put in his bid for some of this 
business. 


¢ oY ES, THE greenhouse was a pretty 

expensive present,” both Charles’ 
parents agree. But both feel that Charles 
is too interested in his greenhouse and 
too busy with his business to have any 
time for the mischief so many teen- 
agers put their idle hands to. “Of 
course,” they say, “we've never had any 
‘juvenile delinquency’ problems with 
Charles. But maybe it’s because we've 
tried to supply something constructive 
for him to keep interested in.” 

Charles had been working and saving 
for a greenhouse, but hadn’t accumu- 
lated enough money, when a family 
friend decided to dispose of one. It was 
an 18-by-10-foot affair, in fairly good 
repair, and on sale for $150. Moving 
it to the Grants’ cost $50. Installing 
gas, lights and electricity cost $80. And 
for four months — November through 
February — the gas cost runs about 
$5 per month. The electricity bill the 
family pays just as they would if 
Charles had a basement woodworking 
hobby. 


MAY be that growing and arranging 
flowers is just doing what comes 
naturally to Charles. 

When he was a blond, blue-eyed 
three, he stuck dandelions in tiny per- 
fume bottles and called them “bouquets 
for mother.” When he was eight, he fell 
ill with double pneumonia. But while 
his mother took her entry to the Tulsa 


“THE BIRD’ 


Learn to make this attrac- 


tive lapel Ornament. in- 
structions and Metallic Ma- 
terial for 12 Birds. $1.00 
plus postage. 

BUTTON & 


BOWS with 

; “=~ CAMEOS 
White on Black—surrounded 
with lace. Dainty, quaint, and 
timely. Complete instructions 
and material for 2 sets: pin 
and earrings, $1.00, plus 5c 
postage. 


FINLEY’S HOBBY -CRAFT 
P.O. Box 471 





Glendale 6, Calif. 
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PROFITS -= Fes 
QUICK § 


Make Your 
Owe Jewelry Zw % 
Fascinating! « Amaze - 


Your Friends! « No Skill Needed! bo 
Now YOU can create your own sparkling 
jewelry that sells on sight. Start with 
above kit in brilliant Rhinestones packed 
in beautiful Plastic Gift Box, sent postpaid 
for only $1. Write for FREE CATALOG 
illustrating hundreds of jewelry styles. 


IMMERMAN & SONS 
1814-A East 13th St., Cleveland 14, Ohio 
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VASES . 


S& FLO-PAQUE provides you with a variety 
of 24 vivid, vibrant, most versatile colors 

COASTER for any type surface! You'll easily create 
beautiful, lasting designs on everything. 
FLO-PAQUE is durable, waterproof and flex- 
ible. Color unusual figurines, boxes, or 
vases — then coat with FLO-PAQUE Glaze te 
achieve porcelain-like finish (no baking 
required). 
© ALL SURFACES ¢ ALL PURPOSES | 

FLO-PAQUE can be used on gill surfaces, 
dries in 2-5 minutes, remains in true color. 
Does not warp or wrinkle paper. 
e EASY TO HANDLE 

e ANYONE CAN DO IT 

No skill or experience necessary. FLO- 
PAQUE Colors come ready to apply. Anyone 
can create artistic professional decorations 
with FLO-PAQUE easily. Order Utility Kit 
and get FREE booklet on ‘‘How to Use 
FLO-PAQUE.” 










FREE 


with Kit. Interest- 
ing booklet giving 
full details on 


colors including Silver a 
PAQUE. 
Glaze and Solvent. Special ar ei 
Figurine Kit contains 7 
standard colors including 
Flesh and Al-Pro-Cote (por- 














SCARFS  celain-like finish). PO tay 

r FLOQUIL PRODUCTS, Inc., Dept. PH6 i 

{ 1993 Broadway, New York 23, N. Y. | 

t | enclose $ ................ Please send mMe.......-..0.0-+- j 

1 Utility Kit(s), 2.0.0... Figurine Kit(s). j 

{ NAME ! 

! ADDRESS 

© Ct eg ZONE. 0.0... STATE... .csescusseee r 
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20 yards $1.00 


, 4 DELUXE ASSORTMENT. All 

, Qnew, exquisite top quality 
ace, eyelet embroidery, an 

, ¢ 1 1 broid d 

§ Jassorted trimmings. Add a 


luxurious touch to baby 
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sedge things, lingerie, dresses, 
blouses, aprons, curtains, etc. %4” to 2” wide. Ten 
2-yard lengths on a roll. Guaranteed $3.00 value or 
money refunded. Sent Postpaid or C.0.D. plus postage. 
ORDER TODAY! 


WOTRING COMPANY Catasauqua 105, Pa. 








PHOTOGRAPHY—Not only the most exciting, 
a popular of hobbies, but educational 
as well. 


Complete home training course. Instruc- 
tion in taking excellent pictures, developing, 
printing, enlarging, retouching and mounting 
techniques. Easily comprehended. No elab- 
orate equipment necessary. 


Amazingly low price. Write for complete 
detailed information, no obligation. 


Mailing address FOTO-TECNICA, Box 
1468G, Santa Barbara, California. 

















LITTLE JOE 


Young and Old love the little 
rascal. He intrigues you with 
his comical capers when 
manipulated with the hand or 
fingers to tunes of radio or 
recording. A wooden toy 
handmade by a veteran— 
“JOE” is ten inches tall. 
Many repeat orders for the 
toy keep me busy and happy 
because he is so popular. 


$2.00 Postpaid — None COD. 


CAROLINA VETERAN 


P.O. Box 27 Columbia, S.C. 











MAKE LEATHERCRAFT 
YOUR PROFITABLE HOBBY 


Quality Materials 
Tools—Fittings—Lacings 


GET THESE NEW DESIGNS TODAY 


nd Novelty Belt Designs 
47 New Western a y Wigs = 


with complete directions — Set 
only 75c. 





Portfolio of 10 new Handbag Patterns, full 
size, easy-to-follow instructions for trans- 
ferring, tooling, etc.—Set No. 332 only $1.30. 


We have a complete line of high quality 
leather, all types, including glove leathers, 
alligator, and ostrich grains, lucite and silver 
fittings, stamps, plastics, etc. with all neces- 
sary tools and accessories for any craft 
project. 65 PAGE CATALOG CHOCK-FULL OF 
IDEAS WILL BE SENT WITH FIRST ORDER. 


Write today to Dept. PH. 


OSBORN BROS. SUPPLY CO. 


225 W. Jackson Bivd. Chicago 6, tllinois 
Quality Leathercraft Headquarters for 32 Years. 











Garden Club flower show, he crept 
from bed to make a spring flower ar- 
rangement of his own. (Over his 
grandmother’s protests, of course.) But 
when his mother told him the judges 
were practically through the judging, 
and his entry would be too late, he 
cried. So mother took his entry — blue 
cornflowers in white china Easter egg, 
blue bunny—and it won a blue ribbon! 

As a_ seventh-grader, he won the 
sweepstakes in a flower show, compet- 
ing with seventh, eighth and ninth 
graders. He had entered several flower 
specimens (a horticulturist at heart, 
even then) and — maybe because he’s 
husky and interested in food—a dinner 
table arrangement. As he grew older, 


| he always made Sunday corsages not 


only for his grandmother and mother, 
but also for several other women in 
the Sunday school class his grandmother 
taught. 

He loved his grandmother dearly and 
for months, while she was hospitalized, 
he took her a pillow corsage almost 
daily. Little nosegays made from yard 
flowers, usually, but even if only blue 
and white cornflowers, they’d be gay 
with red ribbon, and were highly enter- 
taining to her. 

One day, as they started for the 
hospital, Charles, then 15, spied an espe- 
cially beautiful specimen of Peace rose. 
He picked it, slipped it through his 
grandmother's fingers folded quietly 
outside the covers. Later, the nurse 
told them the grandmother passed 
peacefully away with the flower still 
in her hand. : 

Of course, there’s a family controversy 
about Charles’ future. He wants to major 
in botany and minor in architecture in 
college. His father wants him to take 
business administration and go into in- 
surance with him. But with a green- 
house and a flourishing business and 
100 talent-revealing house plans and 
architectural delineations, sketched in 
his odd moments, Charles feels he’s 
already started on his life work. 


Silversmithing for Two 
(Continued from Page 18) 


and one half pint of caustic soda and 
you have a fine washing solution. The 
work is now ready for the buffing. 

It is suggested that an electric motor 
of 4% or Y%-horsepower be used as a 
buffing machine. The speed should be 
1,750 RPM. With a generous dab of 
jewelers’ rouge on the work the crest 
is now ready to be buffed on the wheel. 


If there was some rough cutting to 
perform at this time, the Schimpffs 
would use a stitched leather wheel but 
for their purpose the Schimpffs use a 
muslin buff, which, as its name implies, 
is made up of fine muslin. 

If the buffing wheel were a clock 
the work would be firmly held against 
it at 4 to 6 o'clock. The occasional 
snatching process of the wheel makes it 
vital to avoid holding the edges of the 
work or hooking a finger through a 
part while polishing. 

Although it is hard work, hand buf- 
fing, if done properly, imparts brilliant 
beauty to the silver. 


EACHING THEMSELVES this ancient 

art of silversmithing was no easy 
task and both Mrs. Schimpff and Mary 
Frances spent many an hour over trade 
papers and in visiting other silver- 
smiths in the East. Consulting supply 
manufacturers was helpful in gaining 
knowledge of the various possibilities 
in silver. Great patience and the ability 
to design were necessary. 

A few private lessons were also of 
great help and plenty of experimenting 
went on in the little greenhouse before 
either of them felt confident enough to 
show even a small, plainly designed 
clip or pin. Among the books which 
they found of particular value were: 
“Jewelry Making and Design,” by 
Augustus F. Rose and Antonio Cirino; 
“Jewelry and Enamelling,” by Greta 
Pack, and “Hand Made Jewelry,” by 
Louis Weiner. 

It was quite a while before the com- 
plicated work of making family crests 
came within the range of the capabili- 
ties and imagination of either woman. 

The family crest pins are advertised 
in the New Yorker magazine as being 
sold by. the Mermod-Jaccard King 
Company of St. Louis, Missouri, which 
handles them exclusively on a retail 
basis. As the work is all custom made, 
the Schimpffs also handle individual 
orders direct through their own shop. 
Jaccard’s also handle the fancy silver 
clips, pins, dancing elephants, and tiny 
silver engines and freight cars turned 
out by the Schimpffs. 

Lately the Schimpffs have been mak- 
ing quite a few crests as small as a 
fingernail for use on rings and other 
companion pieces for the larger pin 
crests. Both Mary Frances and her 
mother agree that $2 worth of silver is 
adequate for the larger crest. The retail 
price for the finished product is cur- 
rently $37.50 with the tiny crest rings 
retailing for a few dollars more. 


PROFITABLE HOBBIES 
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PLASTICS | 








PLASTIC Material for INTERNAL 
CARVING, CASTING, WEAVING 
and FABRICATING. 


PLEXIGLAS e LUCIT 


ITE 
METALLIC ACETATE © STYROFOAM 
POLYPLASTEX SYNSKIN 
CEMENTS @ DYES 
JEWELRY FINDINGS e TOOLS 


Write today for FREE 1950, 48 page catalog 


A COMPLETE SUPPLY HOUSE For 
Your Plastics Hobby or Business 





8125 E. 14th St. Oakland 3, Calif. 

















it’s fun to earn 
RAISING HAMSTERS 


Cash in on the growing demand for 
SYRIAN GOLDEN HAMSTERS recently 
introduced into the U. S. Ideal pets 

- big laboratory demand. Hardy, 
clean, odorless. Easily and profit- 
ably raised anywhere. 

AKOPIAN HAMSTERY 

the largest in the West write for FREE il- 
7358-G Varna, North Hollywood, Calif, ustrated booklet 











SPECIALTY 
WEAVING MATERIALS 


For unusual textures in drapery, tapestry, 
fabric weaving. Flexible strips of European 
Wood Reed, Rattan Reed, Peel and Core 
Bamboo, 14 ” California Redwood, Lauhala 
Braid, how Raffia. Any length required. 
Sold by the pound. Send for samples and 


~~ Teaecearr 


535 SUTTER ST. SAN FRANCISCO, CALIF. 




















Candle-Craft. 


Make candles for a profitable business or a fas- 
cinating hobby! Detailed instruction folio des- 
cribes methods—molds, casting, dipping, scent- 
ing, coloring, marketing. Price only . .00. 
Details frée. 


ROBINS 112 Sylvan Lake, Mundelein, Illinois 
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T HE SILVER extensively used by the 
Schimpffs comes in sheets of 6 by 
10 inches, and in three gauges or thick- 
nesses. The 22-gauge is a general 
weight and is used for the shaping of 
bracelets and objects that require bend- 
ing. The 24-gauge is a lighter weight 
and is used for the tiny objects that 
must be soldered on the heavier pieces 
of work to round out a more compli- 
cated design such as a family crest. 


The heaviest stock used is the 20- 
gauge and this is heavy enough to sup- 
port itself without bending or breaking 
when sawed to form a slender spear or 
furling feather, both of which are so 
common in the family crests. 


At first neither Mrs. Schimpff nor 
her daughter made any special effort 
to save the tiny scraps of silver that 
floated down from their saws and files. 
It wasn’t long before they realized their 
error. They now work with rubber 
aprons cupped to catch the dust and 
scraps from their work. 

Says Mrs. Schimpff: “At the end of 
the first year of saving scraps we had 
collected several cigar boxes full and 
hustled them off to our source of silver 
supply in New York City.” 


“And neither of us thought another 
thing about it,’ adds Mary Frances. 

“That's right,” laughs her mother. 
“Imagine our surprise when we received 
credit for over $100 on our next year’s 
purchase of sheet stock.” 


“Saving the scraps is very important 
business if extensive work is being car- 
ried on,” repeats Mrs. Schimpff. 

Both Mrs. Schimpff and Mary 
Frances say that a rubber apron is suf- 
ficient for this function. It is no longer 
necessary to cultivate flowing beards, 
which the old time gold and _ silver- 
smiths used as a catchall. 

Some of the older craftsmen, beard- 
less no doubt, have a large wooly dog 
lying at their feet to catch the silver 
and gold dust that sifts from their work. 


OTH MRS. Schimpff and Mary 

Frances teach a class in adult edu- 
cation in. silversmithing and they start 
the beginner working with copper. 
They have developed a simple set of 
tools for the tyro for a cost of about 
$5 that include the following: a 
jewelers’ saw, pliers, piece of lead and 
a ball peen hammer, dapping tools, 
a file and a gas soldering torch. Mem- 
bers of the classes have turned out some 
very fine and unusual work and are 
very enthusiastic. Already most of them 


are eager to start their work in silver. 






PLASTICASTS 





ANEW HOME INDUSTRY AND HOBBY ! 


Let us show you how extremely easy and profitable 
it is to make beautiful and useful things out re 
LIQUID PLASTICS, LIQUID MARBLE, LIQU 
IVORY, LIQUID GLASS, CERAMICS, ETC. 
as easy as pouring water out of a glass! Make ‘nov- 
—_ jewelry, gifts, artware, gadgets, toys, ceram- 
mittion er things! \ a supply every- 
thing—-MATERIAL TIO AND BUY- 
ERS! Send only oa ae “¢) Big Ped of 300 cast- 


ing materials, molds, desocative materials and acces- 
sories, 2. A beautiful CASTING free (to show you 
what you can do), and 3. Actual INSTRUCTIONS 
on how to cast and start in the CASTING BUSI- 
NESS! Send 25¢ today—this may be the baste coin 
that will start the most fascinating and - profit 
phase of your life! 





An attractive Casting and valu- 
able BOOK shown at the right 
sent FREE with our Catalog! 
See 3rd paragraph above. 


PLASTICAST COMPANY (DEPT. P) 
170 N. Halsted St. (Write to P. 0. Box 987 
Chicago 6, III. nearest address) Palo Alto, Calif. 


CANADIAN CUSTOMERS, please order _ directly 
from: CANADIAN INDUSTRIAL PLASTICS, LTD., 
1056% Pender West, Vancouver, B. C. 

















BIG PROFITS, NO SELLING 


‘2696 returns you $105.00 


E $10.00 invested thereaf! 
turns $52.50. Hi Here’s how. Rush 
order for one Silver-King Ball I Gam 
Vendor and 10,500 balls of gum. Place 
in any store. gas station. restaurant. 
eRorsrs START AT ONCE 
DING MACHINES TAKE IN 
"a SASH Se Night se 
Ibs. will be shipped aT “ONCE. 
~~ 18.95 balance on delivery plus 
@ shares. or write seme © a 
REE” details on starti og ores 
‘of these FAST MONEY M KERS. 


SILVER-KINC CORP., Dept. F 4, 622 Diversey Pkwy, Chicago 


Make Sea Shell Jewelry 
and Novelties at Home 



















RIGHT ON YOUR apy a you can quickly 
learn to make exquisite Sea fish scale jewelry 
and novelties. Samuel At. 8 Sheautitully photographed 
instruction course, ‘“‘How To Make Shell Jewelry 
Novelties,” will show you how to make over 150 dif- 
ferent designs of earrings, pins, sprays, hair ornaments, 
dress clips, necklaces, bracelets, chatelaines, ash trays, 
candy dishes, wall plaques, candle sticks, dolls, animals, 
miniatures, vases, jewelry, cigarette, cosmetic and dec- 
orated trinket boxes, perfume bottles, ceater pieces, 
living cactus gardens, etc. 

IT SHOWS YOU HOW to work with Sea Shells, Plastics, 
Bamboo, and dozens of other fascinating items. It 
expiains fully all the ‘secret trade processes of Dyeing, 
Pearlizing, Metalizing, Tinseling, “Golding, Bronzing, 
Silvering, Luminousing, Frosiing, etc. Shows you how 
to estimate, price, and seil the things you make. It 
shows over 100 kinds of sea shells, lists” nearly 300 items 
of raw materials, source of supply and wholesale prices. 
No tools or experience needed. The complete course is 
only $1.00 postpaid (foreign $1.50). A beginner’s kit 
is $3.00 (foreign $4). Sorry, no C.O.D. Our 16-page 
price list is free, but if you care to send 10c to cover 
printing, it will be appreciated. 


HOUSE OF GIFTS 
BOX 4550-B30 CORAL GABLES, FLA. 
“Largest Shellcraft Supply House in the U.S.” 
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POTTERIES AND CERAMICS AT HOME! 
%& Create beautiful jewelry pieces and 
chinaware for gifts or profit! 
te The ONLY course of its kind! 
%& CANNOT be bought in stores! 
FULL PARTICULARS 
UPON REQUEST 


POLLY’S POTTERIES 


426 Farm Credit Building, Studio C 
Omaha 2, Nebraska 


Anybody Can Paint — 


Simplified 


x eX Basic Home-Study 
Lessons in Oils 
via Air Mail 


Including Critiques by America’s 
Foremost Instructor 














Buy One Lesson At a Time 


$5 Brings First Lesson, shipping labels, list 
of supplies, full information on Course 
and Enrollment. 


e 
Major ROLAND PIERSON PRICKETT 


WESTERN TERN STUDIO 
SAN DIEGO, CALIFORNIA 


Ask about the National 
Technocratic Movement 
for Sane American Art. 


Make “¢ MONET 


RS en 

















Silk Screen N 


Process Vow 


THRU “Scwoy METHOD 
RIGHT AT HOME 


1 HOW TO START YOUR OWN BUSINESS 
—Our training shows you how you 
may start your own business and cash 
in on the tremendous field open to 
you in Screen Process—without pre- 
vious Art Training or experience. 


2 HOW TO GET A BETTER JOB—If you Make own stencils. Trace 


No machinery. Print thru 
stencil mounted on silk 
stretched frame. 


° : lines on stencil film. No 
are in the rut of a low pay, uninge 4 experience necessary 


teresting job, Screen Process work 
offers you the opportunity to earn 
good wages and the better things of 
life for you and your family. 


= 
a 
3 HOW TO EARN EXTRA MONEY IN rN 


ae 
SPARE TIME—Many of our students snitl 
earn extra money in spare time at 
home, while learning. The special 
“Earn While You Learn” lessons, 
with the Kit of Supplies we give you You can print signs, dis- 


S, toys, ete., 
-show you how. this aimple equipment. 


Send for FULL DETAILS FREE 

No special talents or previous experience is necessary 
to senate | learn Screen Process through the 
“KITWAY” METHOD. Let us tell you all about it. 
Send coupon now—TODAY! 

; CALIFORNIA ACADEMY OF SCREEN PROCESS i 
} Dept. A-5 5100 S. Vermont, Los Angeles 37, Calif. | 
t Please send me full details on Screen Process in- | 
aanesen through the “KITWAY” METHOD 
* NAME AGE 
! ADDRESS 


CITY. STATE 
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Dealer 
(Continued from Page 43) 


items for sale on a consignment basis. 
Articles may be left in the store as long 
as six months; no charge is made, but 
at the time of sale Mrs. Gibson receives 
a 20 per cent commission. If at the 
end of six months an article remains un- 
sold, the client is advised to reduce his 
price. However, if Mrs. Gibson finds 
that the article is truly unsalable, she 
asks that it be withdrawn. Pressure and 
hurry have no place here, but as Mrs. 
Gibson remarks philosophically, “Even 
with this easy pace, everything eventu- 
ally does seem to find a ‘home’.” 


The best advertising medium is by 
word-of-mouth, but a penny-a-word ad- 
vertisement is inserted in two local 
weeklies. The advertising budget, which 
never runs over an allotted fifty cents, 
is ample each. week. Satisfied customers 
spread news of the shop to friends, 
while clients, once prompted by a check 
for goods submitted, return eagerly to 
try their luck again. Now there is never 
any worry about material to fill those 
once empty shelves. Mrs. Gibson, today, 
has 310 accounts sending her articles 
from places as far distant as New York 
City, Pennsylvania, New Jersey, and 
even California, and there are always 
local goods from the neighboring coun- 
tryside. 

“We have paid several people $200 
and $300 for material sold in the shop, 
and we have sold articles priced as high 
as $1,000,” Mrs. Gibson reports. 


N THE early days, when consumer 

items were restricted by war time 
necessity, the Little Shop accepted any- 
thing from school bags to buttonhooks 
rather indiscriminately. “It was war 
time,” Mrs. Gibson explains, “and 
everything was so hard to get we hated 
to send anything back. It all helped.” 
She is frank to admit that “many a 
time those days ice skates saved our 
lives!” Then too, antiques came into 
their own; new furniture was-hard to 
find and fine old pieces sold well. An 
appreciation for useful, functional, 
antiques was stimulated in many who 
continue to add them to their homes 
today. Mrs. Gibson is trying more and 
more to discourage any articles other 
than old glass, china, colonial and Vic- 
torian furniture, and material which 
could be stitably called antique, but 
now and then an old client, remember- 
ing earlier days, needs to sell a more 


A Farm Wife Turns Antique 


recent piece and Mrs. Gibson finds jt 
difficult to say no, and she says, “I go 
on as before!” 


In a rural community particularly, 
the advantages of a shop like Mrs. Gib. 
son’s are many. There are endless op. 
portunities to stock a shop. Close to the 
source of supply, the rural middleman 
has the advantage over the city dealer, 
A variety of goods is readily available; 
witness the dismantled country stores, 
the possibilities that may lie hidden in 
barns, attics, and abandoned farm. 
houses, to say nothing of nearby auc- 
tions. Overhead runs considerably lower 
in a rural area, and Mrs. Gibson finds 
that bills for electricity, advertising, 
and rent are more than reasonable. She 
always allows a monthly kitty of $5 to 
cover breakage or shoplifting losses. 


el ASKED about the problems 
encountered in her business 
venture, Mrs. Gibson shrugs them off 
cheerfully. Breakage has been cut down 
since customers were asked to note the 
sign—"“Handle At Your Own Risk,” 
which is conspicuously posted. She 
learned too, from experience, to insist 
that clients leave items in the shop at 
their own risk. Often cracked or chip- 
ped items caused embarrassment if 
they went unnoticed until the time of 
sale, but Mrs. Gibson has fostered good 
will by trying to ascertain the condi- 
tion of an article as it comes in. The 
defect is recorded, called to the owner's 
attention, and the price accordingly 
reduced. Defects are pointed out to 
prospective customers, and every pos- 
sible care is taken of goods entrusted 
to her. Shoplifting is an unpleasant 
problem, but fortunately a minor one. 


Then there is the question of pricing. 
Mrs. Gibson feels that pricing is the 
client’s responsibility. Occasionally she 
finds that sentimental attachment 
causes some people to value and price 
their goods too highly. When such a 
difficulty arises, she will make a sug- 
gestion acting in the capacity of ad- 
visor. 

The only other problem worthy of 
mention was the difficult bookkeeping 
system that complicated the operation 
of the Little Shop in its earlier days. 
Mrs. Gibson soon worked out a far 
simpler accounting that even the un- 
initiated could follow easily, and which 
eliminated monthly statements and 
much nighttime paper work. 


Mrs. Gibson has simplified her book- 
keeping system by using an account 
book and a day sheet. Every client en- 


PROFITABLE HOBBIES 
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tering goods is assigned a number. For 
example, Mrs. Jones is X-147; and all 
the items submitted are corresponding- 
ly tagged with the appropriate account 
identification number. A separate page 
is assigned to each client in the ac- 
count book; on the left-hand side of 
each page Mrs Gibson enters goods 
consigned, with a description and 
prices; on the right-hand side she later 
records the goods sold. 


Mrs. Jones—X-147 
Goods Entered 











Ironstone sugar bowl ................-- 1.50 
ile sisceissansinshinsntanmeecaanl 12.00 
TN os ect 50 
Goods Sold 

Ironstone sugar bowl .................--- 1.50 
Clock ... _ 
Flat-ison 50 
2.00 

Less 20% 40 
1.60 

Paid to _X-147 





A day sheet is kept, and here Mrs. 
Gibson records the numbers and prices 
of items sold daily. This information 
is readily transferred at the close of the 
day to the correct accounts in the large 
records book, and she can then tell 
at a glance what amount is due a client 
at any time. Payment is by check so 
that there is always a receipt for future 
reference. 


The summer months are the busiest 
because of heavy tourist trade, but sur- 
frisingly enough, January runs a close 
second in volume of business. Regard- 
less of the season, for those who cannot 
resist the lure of old things, there is al- 
ways an array of items pleasingly priced 
from 25 cents up, and every purchase, 
large or small, is accompanied by the 
same smile of courtesy and jolly at- 
tentiveness. 


L OOKING BACK over her five years’ 

experience as a rural antiques mid- 
dleman, Mrs. Gibson asserts that the 
“Little Shop Around the Corner” has 
taught her much. It has been a profit- 
able part-time business, but most of all 
she has found her greatest reward and 
deepest satisfaction in the knowledge 
that her efforts have been of service to 
others. As she puts it quite simply, 
“The shop has been beneficial to many 
people—to little old ladies, to those on 
welfare relief particularly, who needed 
a few extra dollars far more than dusty, 
unused china sitting idle and forgotten 
on a closet shelf.” Mrs. Gibson loves 
antiques, but believes that human want 
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Canada’s Big West 
Coast Show at 


Vancouver, b. C. 






















HOBBYISTS AND CRAFTSMEN... 


The President and Directors of the Pacific National 
Exhibition extend a cordial invitation to you to 
take part in Western Canada’s largest international 
hobby show. 


Write F. Hill, Hobby Show Manager, and tell him 
about your hobby. He will be glad to send you the 
1950 Prize List and entry form and complete infor- 
mation about the show. 


T. R. FYFE 
Chairman 
P.N.E. Hobby Show 
The Forum, Vancouver, B.C. 
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HAND GUIDE! 


POSITIVELY controls movement of hand 
until one’s Penmanship is quickly cor- 
rected. Free Details. Write, OZMENT, 74, 
St. Louis, Mo. 








Make Your Own Jewelry 
Profitable! 


WRITE FOR CATALOG 


HOMECRAFT JEWELRY FINDINGS 
45 N. 11th St. Philadelphia 7, Pa. 


BREED HAMSTERS 


Enjoy a new source of CASH 
and FUN. Raise our famous, 
fast-breeding Syrian Hamsters 
os in home or apartment. Clean, 
odorless. Wanted by labora- 
-, tories, pet shops, individuals. 
43 Send for Free Information on 
~ how you can buy better Hamsters 
for less and how to raise them. 


STEVENS’ HAMSTERY 
Box 3278H, Prichard, Alabama 
























MINIATURE PLAYING CARDS 


52 CARDS 
and JOKER 50¢ 
Printed in 3 colors. 
Cards are 34” long. 
ILLUSTRATED 
CATALOG, 25¢ 
(Refunded on Ist 
order) 
450 Miniature 
Items for Doll 
Houses 


GRANDMOTHER STOVER’S, INC. 


Dept. 5, 4416 N. High St., Columbus 2, Ohio 














Weave With | ily 
Hand Weaving Yarns 










> + 9 ia 


Whenever and whatever you weave 
—blankets, luncheon sets, suiting, 
rugs, upholstery, tablecloths—there’s 
a Lily Weaving Yarn for every need. 
In the wide range of Lily cottons, 
wools and linens are such favorites 
as Lily Pearl Cotton, Lily Rug Weave, 
Lily Cotton- Warp, Lily Linen Warp 
and Weft Yarns, Lily Weaving Wools. 
Lily cottons are 
colorfast, boil- 
proof, strong. 
Sold direct 
from manufac- 
turer. Send for 
price list and 
colorcard now. 











Hand Weaving Department 





LILY MILLS CO., ">t. Shelby, N. C. 
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is of far greater importance than need- 
less sentimentality about some material 
object. 

Mrs. Gibson’s venture has proved ad- 
mirably that a farm wife can profitably 
employ her spare time hours and can 
brighten the routine of her days by 
cultivating an outside interest far afield 
of her wonted activity, a refreshing 
change that is an absorbing hobby as 
well as a successful enterprise. Her 
Little Shop offers a wide variety of 
articles: rare old clocks, colonial im- 
plements, woven coverlets, pine cup- 
boards, antique cradles, pearly iron- 
stone, ladies tufted chairs of Victorian 
vintage, pressed and cut glass, toys that 
are collectors’ items, frames, and nu- 
merous other finds. 

Today, business has expanded to the 
point where the barn annex at her farm 
is a necessary addition. Here one meets 
Frank Gibson who is learning to share 
his wife’s activities with profit and 
pleasure. Many a time he is all but 
hauled off the tractor or out of the or- 
chard in the midst of some chore to see 
to customers his wife has sent to the 
farm from the shop in town. The in- 
terruption affords him an interesting 
break in the day and a chance to meet 
all kinds of people, and has little af- 
fected his efficient daily routine. It is 
a happy picture of a husband and wife 
team working together and sharing a 
satisfying pursuit that is a profitable 
pastime today and possible insurance 
for future days ahead. 


Chessmen With Personality 
(Continued from Page 45) 

inserting a circular piece of wood into 
the mold during the pouring process. 
To do this the mold is inverted in a 
water glass and it remains upright as 
the flared base covers the rim of the 
glass (Figure 4). 

Marsden then works the air bubbles 
out of the mixture with his fingers. It is 
then heated to 100 degrees under a light 
bulb, and allowed to dry for six hours. 
Then the mold is peeled off, revealing 
the finished product containing the same 
details as the original figure. 

If the product is not thoroughly dry 
when the mold is removed, it will have 
a shiny texture. If it is completely dry, 
the product will have a dull finish. Mars- 
den says he can regulate the drying time 
to insure a dull, or shiny appearance. 

The finished product is then polished 
with a fine sandpaper. If the set is to 


FOR PLEASURE 
AND PROFIT 


Make and sell novelties and lawn 
ornaments. 50 new and different 
full size patterns, up to 20” 
high, with instructions for fin. 
ishing and selling — only $1,009 
postpaid. 


PATTERN SERVICE 


Medway 4, Mass. 





+a 


- 
New Easy-to-Use Glue 


Now, you can do all your 
hobby gluing . . . and home 
repairs, too . . . with one 
glue, CASCOREZ. Spreads 
smooth to thin film. Ready- 
to-use, fast, stain-free. Send 
10¢ for money-making, proj- 
ect-packed ‘‘Papercraft” 
“ae booklet. The Borden Co., 
GLUE Chemical Div., Dept. PH-60, 


. Ka _ Madison Ave., N. Y. ug 
BRUSHES 


WAR SURPLUS 
Y fi for 
@ PAINT, ENAMEL 
@ LACQUER 
@ CLUE, PASTE 
@ OIL & CHEMICALS 
ideal for 
WORKSHOP use 
HOUSEHOLD, FACTORY 
and HOBBYISTS 


100 Assorted Brushes. ...$4.00 
50 Assorted Brushes.... 3.00 
25 Assorted Brushes.... 2.00 


Minimum Order $2.00 
Postpaid. No C.0.D. 


P. ELGENE MFG. CO. 
9015 Fifth Ave. Brooklyn, N.Y. 





Zordens 
CAscoRe? 























HOBBY CRAFT DEALERS 





CONTACT US FOR 


All your needs in 
Rhinestones and Beads 


LAWRENCE FRANKEL & CO., Inc. 


Importers 
RHINESTONES — BEADS — JEWELS 
PEARLS — SEQUINS 
8 West 37th Street Dept. A New York 18, N. Y. 
Phone Wisconsin 7-2898 











Looe! *70 Buys ALL This! 


10-Day = 
FREE 





EMERICK 5-in-1 MACHINE Complete 
with 1/3 H.P. Motor, Drive Pulley, V-belt, 
7” Saw Blade, Saw Guard, 6 Best Quality 

















TRI ‘AL Lathe Turning Tools, 2 Steel Bench Legs, Buff- 

ing Wheel, 12 Abra- 

Cash or sive Discs and Distic. 
Easy Time 

Complete 


Pay Plan 
= POWER 


TOOLS 

for 
EMRICK TURNING 
Faded DRILLING 
PURPOSE SAWING 
SPECIAL SANDING 
tah cape — 


Item shown 
here except 
the bench 
lumber. 


115 pounds of REAL machinery. 
Biggest Bargain in power tool history! 
$10.80 below our factory-to-you price. 
You can do practically any type of wood- 
working — handle big jobs — make home 
Tepairs — operate money-making busi- 
ness. Emrick saves you both jobber and 
dealer profits. Order NOW —or write 
for FREE literature. EMRICK, Inc., 





DOES SAME WORK 
AS $200 UNITS 





be of a solid hue, then Marsden’s job is 





1530 Clinton, Kalamazoo, Mich. 
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complete, except for cutting and glueing 
felt bottoms on the pieces. 


r THE order calls for the figures to be 
hand painted like Marsden’s own set, 
then another process begins. Using ordi- 
nary household enamel and a water color 
brush, Marsden lets his artistic talent 
take over again. A bishop’s flowing 
robes become a familiar brown, while 
his cap is maroon. His cheery, devout 
face assumes a natural color. Just for fun 
the artist gives the bishop a Chaucerian 
aspect by daubing red paint on the tip 
of his nose. He paints the bishop of the 
opposing side in a different hue, al- 
though Marsden says he paints all the 
figures in somber colors to eliminate 
unnecessary glare. 

Since the word of his chessmen got 
around the Syracuse University campus, 
Marsden has acquired a backlog of or- 
ders and no longer needs to make per- 
son-to-person solicitations. 


Marsden’s molds begin to wear after 
being used for twelve sets, but can be 
patched by applying another coat of 
liquid latex. 

In his basement workshop, he sets up 
the sixteen molds for one side and makes 
up one quart of plastic mix and pours 
it off. This takes one hour. He allows 
them to harden for six hours. 

It takes about thirty minutes to paint 
each figure. This adds about sixteen 
hours painting time to a completed set 
of thirty-two pieces. Consequently, the 
price for this type of set is $20. Marsden 
says that the colored figures are more 
decorative, while the black and white 
sets are more practical for actual chess 
use. 

Although art student Marsden now 
spends more time in his workshop, he 
still takes time off to challenge a favor- 
ite opponent to a game of chess. 


Creating Orchids from Gladioli 
(Continued from Page 34) 


flowers, make floral arrangements for 
weddings and funerals and banquets. 
Mrs. Pauley says that she had grown up 
surrounded by flowers, for both her 
mother and grandmother had raised 
them and she herself had always loved 
flowers, but when it came to arranging 
them, she says she “knew nothing about 
them” except to gather them and tuck 
a bunch into a vase. After she had tried 
her hand at arranging flowers for a few 
functions, she became interested in this 
art and felt that she would like to know 
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E * You A River Expert? 


Sous SEEN some of the great 8. On what body of water is the 
rivers of the world and read port of New Orleans? (a) 
about others. Below are fifteen ques- Mississippi River, (b) Mis- 
tions to test how much you know souri River, (c) Red River. 
about them. A score of twelve or 9. The city of Washington is 
more correct is excellent; nine to situated on the (a) Columbia 
eleven is good; eight is average. If River, (b) Potomac River, 
you score five or less, better stick to (c) Ohio River. 
dry land. 10. Name the largest river in 

1. The Rhine, Rhone and Dan- Alaska (a) Koyukuk, (b) 
ube Rivers rise in (a) Yukon, (c) Kuskokwin. 
Russia, (b) Ireland, (c) 11. The Missouri River basin 
Switzerland. covers how much of the 

2. The source of the Mississippi United States? (a) Two- 
River is in (a) Minnesota, tenths, (b) one-sixth, (c) 
(b) Missouri, (c) Michigan. three-sixths. 

3. Which large city is on the 12. The Niger River is in (a) 
Tiber River? (a) Stockholm, French West Africa, (b) 
(b) Rome, (c) Montreal. Turkey, (c) Egypt. 

4. The Missouri River is (a) 13. In New South Wales a river 
shorter, (b) longer, (c) is called by one of these ro- 
wider than the Mississippi. mantic names (a) Darling, 

5. The East River is spanned by (b) Lovingly, (c) Sweet- 
the (a) Golden Gate bridge, heart. 

(b) Manhattan bridge, (c) 14. The San Francisco River is in 
George Washington bridge. (a) California, (b) Arizona, 

6. Boulder Dam is built on the (c) Brazil. 

(a) Colorado River, (b) 15. The Rio Grande River is on 
Missouri River, (c) Sacra- the boundry of the state of 
mento River. (a) Texas, (b) New Mexico, 

7. Europe’s longest river is the (c) Colorado. 

(a) Volga, (b) Rhone, (c) Mrs. E: H. Maresh 
Dnieper. Answers on Page 64 





p— TOP AWARD WINNER AT WORLD setssanad EXHIBITION —— 


NEW! PRACTICAL! GADGETEER 


Revolving Ferris-wheel carry-all trays hold 
75 pounds of nuts, bolts, screws, washers— 
at your fingertips—saves time . . perfect 
for storage .. portable. 


Flick your finger, any tray revolves to a handy level, gives you 
quick choice of the desired item in this great new selector and 
storage tray for smal] articles. Won’t spill—attach to wall, set 
on.workbench or carry safely anywhere. Keeps ALL your small 
items handv, neatly filed away, saves hours of hunting. A won- 
derful aid for everyone from handyman to factory worker. 


pea ge yo steel, weld and rivet construction 9” high, 
8%” de, ania ong. 7 trays of 9 
Saicehenannar on ustable distances. 

Dark green enamel. Folding handle. ORDER BY MAIL 
Adjustable brake Money-back | guaran- 

















S * tee, stpaid if h 
agg $6.50 | accompanies: order. LES SANDERS 
aE ION See ee Oe 2120 $. STATE STREET 
GADGETEER, JR.—12” S4 35 man balance. 5 
long without handle........ ° CHICAGO 16, ILLINOIS 

















AN OIL LAMP 
READY FOR YOU TO ELECTRIFY 


Make a handsome profit for yourself by wiring this genuine Rochester 
type brass oil lamp, in polished brass finish, made from the original 
tools by one of the oldest oil lamp manufacturers in the country. 
Dimensions: Height to top of gallery 1134”. To top of chimney 
2034”. Diameter of shade 10”. We supply lamp, socket, cord, pipe, 
switch, shade and chimney and all parts necessary for assembly, for 
only $6.95. Without the green ribbed glass shade, $4.95. 

You will have a lamp valued at from $15.00 to $20.00, as you will 
observe by comparing with similar lamps in antique shops, stores, etc. 
Be the first in your community to take advantage of this profitable 
business. 


NEW ENGLAND METAL PRODUCTS CO. 
OAKVILLE 12, CONN. 
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Make Beautiful 
PICTURES, 
TRAYS, etc. 


Out of your Garden Flowers. 
New simple method to process 
fresh flowers. Send one dollar 
for illustrated detailed instruc- 
tions to . 
ANITAS HOMECRAFT 
Box 5340 Metro Sta. 
Los Angeles 55, Calif. 

Make 


verte MOUSE, LAWN MARKERS 


ge: Tae rent 
rN! te 
Lee acta aa 


17 new silhouette cutouts (3 shown plus 14 other novel 
designs), complete alphabet and numbers, ready to 
trace onto wood. Sawing is easy. Marker with name or 
address is distinctive personalized gift or addition to 
your own home. Make markers for fun and to sell. Set 
of 17 full-size, ready-to-use patterns, alphabet, numbers, 
only $1.00, postpaid. Money Back Guarantee. Clip This 
Ad and Mail with Dollar Bill or Check TODAY. 


CRAFTPLANS Ones SS citoese 5 


1321S. MICHIGAN AVE. 


BISQUE 


FIGURINES 
(NOT PLASTER) 
PURE WHITE — HARD 
INDIVIDUALLY BOXED 
SEND FOR BISQUE CATALOG 


Also Catalog of Complete 
Potters’ Supplies and Molds on Request 


BELL CERAMICS, Inc. 


21 MIDLAND AVE., MONTCLAIR, N. J. 
a te 




































\C. HINA- FIGURINES TG 
. 


Decorate and Repair all 
Types Porcelain, China «¢ 
Glass without Firing! 
lace missing and 
iW Sigurine Arms, Legs ele. 
yourself... S¢& Gaby... 
ORDER YOUR * CHINA 
REPAIR KIT” 700AY/ 
OMLY $5° Postpaid 


be Ludwig Klein e Son 


ADHESIVE SPECIALISTS 


s “UNINTERRUPTED SINCE 1786" = 


COMPLETE ART 
assT 








IN COLORS 
TO MATCH 


OR HARMONIZE Colors 
* RED © BLUE 
© GREEN ° WHITE 


Another“ Triple C" Product 
eh ae 
menace CATALOG "10 
CLEVELAND CRAFTS CO. 


Supply 
770-774 Carnegie Cleveland 15, Ohio 
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more about the fundamentals of flower 
arranging. 

In order to gain this knowledge, Mrs. 
Pauly attended Marti Peed’s School of 
Floral Artistry, in Kansas City, Missouri. 
Here she learned arranging, corsage 
making and other tricks of the trade. 
Mrs. Pauly chuckles as she recalls those 
weeks of study. In her classes were a 
number of young men who were train- 
ing for the florist’s profession. When 
their teacher would send the group out 
to gather and arrange a floral display, 
she says the young men were always so 
much faster on their feet that they had 
gathered all the perfect specimens in the 
garden, leaving only the odd flowers and 
crooked branches for her. She did the 
best she could with the crippled speci- 
mens left to her and much to her aston- 
ishment and the chagrin of her class- 
mates, the teacher picked her arrange- 
ment over those made of more perfect 
specimens, commenting on the “whimsi- 
cal beauty” and “natural” quality of her 
work. From this experience, she learned 
that it is not always the perfect speci- 
mens that make the loveliest arrange- 
ments. The gnarled branch and wind- 
blown flower have an attractive quality 
not matched by the more perfect flowers, 
especially for informal arrangements. 


Best of all, Mrs. Pauly likes corsage 
making, orchids made from the petals 
of a lavender gladiolus flower being her 
pets. Thanks to her nimble fingers, many 
a young woman in Walker, and the sur- 
rounding community, may wear an “or- 
chid” for a special occasion that is as 
lovely as the real thing but at a fraction 
of the cost. From the gladiolus petals 
she makes, besides the orchids, “calla- 
glads,” “glamellias” and several other 
flowers, all of them breathtakingly love- 
ly. You might think that a gladiolus 
picked apart and put together again 
would wilt quickly. This is not the case. 
The corsages are as lasting as any flow- 
ers. They may be kept several days and 
will freshen up nicely in the refrigerator. 
The explanation seems to be that the 
floral tape which is folded over the base 
of the petals during the assembling, seals 
the ends, excluding the air which would 
cause wilting much more quickly other- 
wise. 


i TO corsages, Mrs. Pauly most 
enjoys creating flower favors for 
parties, banquets and the like. The peo- 
ple in her community have perfect con- 
fidence in her ability to create something 
new and different so it is not at all 
uncommon for them to call and request 


favors for a party, give her the number 
required and leave the details entirely 
to her. Nor does she fail to come 
through, for she always seems able to 
concoct new and clever ideas. For one 
little boy’s birthday party, she made 
dainty flower bracelets for all the little 
girl guests. Another time it may be 
miniature May baskets or the floral deco- 
rations for the local high school’s junior- 
senior banquet, or something special for 
a women’s dinner. 

Last Christmas she made up an ar- 
rangement as a decorative piece for her 
own home and was immediately be- 
sieged with people saying, “Why didn’t 
you tell us about these? I would have 
liked one just like it for my home.” So 
another year she plans to make up a 
variety of Christmas decorations com- 
plete with reindeer, candles, silvered 
pine and the like. One of the new ma- 
terials which she especially likes is plas- 
tic foam. Blocks of this material are 
ideal as bases for arrangements of all 
sorts for the stems of the flowers, and 
branches may easily be pushed into the 
base which holds them firmly. 

Mrs. Pauly had often. expressed her 
wish for a rock garden but somehow 
never got around to making one until 
in the course of some city roadwork, a 
high clay bank bordering her home was 
left. This was nothing but an eyesore, so 
she and her husband lugged the rocks 
left from the grading, and faced the 
bank with them. In the crevices and 
between the colorful rocks, the plants 
of her rock garden now flourish. 

Mrs. Pauly’s busiest season is from 
the beginning of May until the middle 
of June. So many spring functions and 
weddings take place around this time 
of year that she is usually rushed—but 
she loves it. 

Her basement workroom is small, but 
she doesn’t mind too much. If she had 
a larger one, she says, she would only 
be tempted to take on more work and 
for the present her main job is bringing 
up her family, the youngest of which is 
11. But her work with flowers fills all 
her spare moments and will doubtless 
claim more of her time as her children 
grow older. Doesn’t she run out of ideas? 
Not with so many experiments to be 
tried in arranging, and new products and 
possibilities constantly popping up. The 
lovely flowers are a constant challenge, 
and watching Charlotte Pauly work with 
them, is an inspiration that challenges 
the observer—it all looks so simple, and 
for her it really is, for she is working 
with materials she knows and loves. 


PROFITABLE HOBBIES 
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Formula for Photo Sales 


(Continued from Page 21) 


could be told about it. No soap! Smoke- 
stacks, shiny wheels, dripping oil, and 
men with dirty faces don’t tell a coherent 
story of industry—not, at least, the type 
of story I had seen in industrial maga- 
zines. 

I began mentally to take the factory 
apart—looking for stories within a story. 
I thought of the finishing department, 
a place where old furniture is rejuve- 
nated and made to look like new. I made 
a dozen photos of the department, show- 
ing each operation in detail. I captioned 
each photo with a complete description 
of the process and the materials used. 
The photo story sold first time out to 
an industrial finishing magazine. 


I was well along on my trek around 
the mountain now. I was learning fast. 
I was selling pictures and something 
more. I was gathering and selling in- 
formation that made the pictures val- 
uable to the magazine in which they 
were published. Readers could get more 
than an abstract idea or impression from 
my work. They were getting good, 
down-to-earth usable information. 


SOLD that short article with the two 

flower pictures six years ago. More 
than 2,000 of my pictures and some 
400 articles have been published since 
that time. At first, the writing part of 
the job was hard for me. Most of my 
articles, when they appeared, had been 
completely rewritten. But I was giving 
the editors illustrated information that 
they could not afford to pass up. They 
were willing to correct my copy in order 
to pass the information on to their 
readers. 

My writing grew gradually smoother, 
and as it did so, the magazines with 
larger circulation began accepting my 
work. I feel today that I have completely 
circumvented the mountain and am back 
where I started. Gathering the informa- 
tion and writing it up has become a 
second nature. I am able to concentrate 
more and more on the excellence of 
my pictures for a specific purpose. 


I still send baby pictures to editors, 
but I make sure the picture illustrates 
a new way of putting on diapers, or of 
fastening the baby safely in his crib. 
In my category, pretty girls are limited 
to service as “props” for a flower gar- 
den, a nicely decorated room, or to re- 
cline in the lawn chair that I describe 
how to make in the article. Scenics are 
“out” except for a short travel article. 

There is a market for straight “mood” 


JUNE, 1950 


shots—for pictures that tell the whole 
story. But it is very limited. For every 
“mood” shot used, editors publish a hun- 
dred that supplement printed informa- 
tion. I'm going to leave the “mood” 
photography to the more artistically- 
minded salon exhibitors, and to those 
who take more pride in an honorable 
mention certificate than in a check. 
Me....I’ll take the cash! 


Tiny Scandinavian Charmers 
(Continued from Page 27) 


bride does not wear a wedding veil, but 
a heavily jeweled and beaded crown 
adorns her head. 


RS. BLEGEN has sold her dolls to 

people all over the United States 
and some have been sent to Manila, 
New Guinea, and other countries out- 
side the United States. When she re- 
ceived an order for a pair to be sent 
to a WAVE stationed in Manila, she 
had to use nothing but cotton material 
since a native bug there devours any 
other materials, such as wool and silk. 


Mrs. Blegen finds she is unable to. 
make up the dolls if she isn’t “in the 


. mood.” The few times she has forced 


herself to produce a figure, she finds 
he is stiff and lacking in character. She 
does not have many tools, but the most 
necessary ones are a big darning needle, 
pliers for cutting wire, a tool handle 
for shaping and blocking hats, and an 
artist’s small palette knife with a limber 
blade. Most important among her ma- 
terials are library paste and tissue paper. 


A problem that concerned Mrs. Ble- 
gen in the early stages of making her 
tiny manikins was the fact their faces 
lacked a profile. This was solved when 
she hit upon the idea of adding a speck 
of absorbent cotton to form a nose. 
The heads are made of cotton balls 
covered with unbleached muslin. De- 
pressions for eyes and mouth are stitched 
in, the nose stuck on and all is covered 
with clear airplane dope or preferably 
a clear utility lacquer. She has found that 
unraveled silk stockings make the best 
material for hair. Some of her little 
people wear miniature spectacles made 
of wire. To make them look even more 
realistic, Mrs. Blegen found she could 
make the lens’ by spreading a thin coat 
of airplane dope over the frames. 

One of the outstanding qualities of 
Mrs. Blegen’s scenes, or even her indi- 
vidual dolls, is the detail. In her Thanks- 


PRINT YOUR OWN 









only 
$7.50 


Amazing results in sales, inquiries and con- 
tacts ,.. saves time and money . . . very easy 
to use GEM STENCIL DUPLICATOR is 
ideal for Advertising, Announcements, Notices, g 
Labels, Forms, Price Lists—hundreds of uses for 
every type of business and organization. a 
es complete with all supplies, instructions 
and 60-page Book of Ideas. R 
FREE TRIAL OFFER: igs before you 
buy it! Write and a GEM FIT will be a 
sent you postpaid. After 10 days, send onl a 
$7.50 or return the GEM, no questions me § 
The GEM must sell itself; you be the judge. e 


@ BOND EQUIPMENT CO. « Dept: 130 
6633 Enright > St. Louis 5, Mo. 


SEND NO MONEY - FREE TRIAL OFFER 


EN A Blue Print For YOUR SUCCESS! 
Here’s YOUR opportunity for Suc- 












ness. No experience needed—up to $10 an 
hour easy. Spare—full time—in your own 
home. Start small — grow big fast — we 
guide you all the way. Big — don’t miss 
it! Write for FREE samples and easy 
profit plan.Do it NOW—be first! 
COAST INDUSTRIES 
Dept. 96 1004 S. Los Angeles St., Los Angeles 15, Calif. 


FREES 


Tele) 48 34 
& SAMPLE 













$$ FREE COURSE! EARN BIG PROFITS! $$ 
F 


& Sandblasts 


Dual Purpose Spray Gun! 

Uses Only 25 Ibs. Air Pressure 

@ Thousands of uses in Home, Shop, 
Industry: Makes Auto Interiors Clean 
& New. Lines Drawers, Marproofs 
Lamp Bases, refinishes any object. 
All in colorful Flock. Etch & Frost 
Ont windows, glassware, etc. Removes 
$19.75 Paint & Rust from Autos, Tools. 
Com- Guaranteed! Send $19.75 or write for 
plete free information. Flecking Supplies! 

BLASTO SPRAY GUN MFG. 
Dept. P.HO-5, 7007 Haas Avenue, Los Angeles 47, Calif. 









Make RUGS 
Like This /.. 


Brighten up your home 
with charming, colorful, 
hand-made rugs. It’s so easy to make 
them. We supply colorful RUG MA- 
TERIAL, 100% Wool, converted from 
used refinished papermakers’ felts. 
Ideal for making all types of Rugs. 
Choice of ten charming colors. Order 
direct at LOW FACTORY PRICES. 
Only 35e pound, 25 pounds or over. 
Less than 25 pounds, 65e pound. For 
only 10c per pound extra we will cut 
materials into 1%”, 1”, %” or 4” 
strips. Prices f.o.b. Bloomfield. (Sent 
C.0.D. if you wish.) Write for FREE 
samples today. 


BLOOMFIELD WOOLEN CO. 


Dept. PH-6 Bloomfield, Indiana 


RUG BRAIDER SET 


Make a_ beautiful reversible Braided 
Rug in a few hours from old clothes, 
blankets, ete. NO PINNING, SEWING 
OR PRESSING of strips necessary. Set 
of 3 metal braiders, lacer and instruc- 
tions included. Take advantage of this 


BARGAIN OFFER— 
$ I Oo a) On 















‘_NOW!/BOTH 
HOOKED RUG MAKER 


Make a lovely Hooked Rug to add new 
charm and color to your home. Rug Pattern 
Catalog and complete instructions included. 
i or C.0.D. plus_ postage. 

Money Back Guarantee. Order today! 
REDDEN SALES CO., Dept. 












pt. PH 
8754 Indiana Ave.. Chicago 19, tH. 








































































































“How to Make Money with 
< Simple Cartoons’ 


A book everyone who likes to draw should 


have. It is free; no obligation. FREE 
Simply address BOOK 


gm U ARTOONISTS' EXCHANGE 


SS “Dept. 246 Pleasant Hill, Ohio 





















LEATHERCRAFT 


COPPER TOOLING 
TEXTILE PAINTING 


Make your spare time PROFITABLE. Send today 
for FREE illustrated catalog showing everything you 
need. KIT KRAFT, 7377 Melrose Ave., Dept. DD-6, 
Los Angeles 46, Calif. 






















BE a showcard writer. Learn at 
home in three weeks. Uncrowd- 
ed. Big money field. Make sales 
very first week. 


Write R. J. MEISNER 


1539 Wisconsin Ave., Dept. PH, 
Flint 6, ich. 





TELL WEATHER A DAY AHEAD? 


SWANEE REGISTERS CLEAR, 
CHANGEABLE AND STORMY WEATHER 


GLASS HOUSE 


6700 RUDDEROW AVE. 
MERCHANTVILLE , N.J. 


N EW WRITERS 
W A Ai T E Receive checks for 


$3 to $100, offered 

daily. Learn the 
easiest way to write for pay—full or spare time. 
No previous experience necessary. Write for 
FREE details, and how to get FREE Writer’s 
Market Guide! 


COMFORT WRITER’S SERVICE 
200 S. 7th St., Dept. 3-D, St. Louis, Mo. 











Embed Real Flowers 


In New MAGIC 
PLASTIC 













Now create lovely 
things like the _. 
usual pansy coast! 
shown—made by ombodiin 

sies in Castolite, the “Magic™ rand 
—— —. Comes crystal clear or 
may be colored. Produce gorgeous ef- 
fects. Make jewelry, book ends, candle 
holders, picture frames, figurines. Em- 
bed real flowers, butterflies, coins, photos, 
for novel plaques, paper weights, tiles, 
other objects. Use only home tools. 


e New Book SHOWS HOW 


Big, new book explains eaaee methods to 
4 started. Also gives proved Success Plan 
or —— extra money. Hundreds suc- 

ceeding. Send, 25c today for “A Way to 


THE CASTOLITE co. 
Dept. G-9 Woodstock, III. 


IT’S PROFITABLE 10 
» MAKE AND SELL HATS 


SEND FOR CATALOG ILLUS- 
TRATING THOUSANDS OF 
ITEMS AND YOU’RE IN BUSI- 
NESS! Listed are only a few of 
our many items: Complete bridal 
equipme mt, ve (Illusion), tiaras, wire frames; jersey, 
veiling, straw cloth, wool felt, taffeta, buckram frames. 
labels, felt bodies, sequins, flowers, feathers, straw 
bodies, straw braid, hair braid, blocked felt shapes in 











straws and felts, ribbons (plain and fancy), cleaners, 
cement, sizing, thread, wire, ornaments, bags, boxes, 
display figures and fixtures, steamers, scissors, pliers, 


blocks, ete. 
Also information about our home-study course. 
Write for 32-page regular wholesale 
price catalog. Enclose 25c¢ to cover cost 
of handling which will be refunded on 
your first order of $2 or more. 


LOUIE MILLER, Jobber 
Dept. 0826, Fre wy Wabash Ave. 
Chicago 1, Ii. 
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giving scene she has one of her char- 
acters holding a miniature pumpkin and 
several ears of corn, while a man is 
holding a turkey which has just been 
killed, all reproduced by Mrs. Blegen. 


el ADDITION to the wedding scene 

and those illustrating holidays such 
as Christmas, Mrs. Blegen has drama- 
tized Scandinavian jingles and songs 
with her little people. One favorite tells 
of a man and woman meeting and of 
the proposal of marriage by the gentle- 
man. He asks, “Sigrid, do you want to 
get married? I'll be the husband if you'll 
be the wife, and I'll carry the water if 
you'll make the coffee.” Mrs. Blegen’s 
interpretation shows the man wearing 
a yoke and carrying two pails of water, 
while Sigrid holds a small coffeepot 
and coffee mill. Another popular scene 
includes three little people, Annie Knut, 
her old mother and her lazy brother, 
Thruls, who £ resting against a wheel- 
barrow. 


Mrs. Blegen usually has a backlog of 
seventy-five or more orders. She finds 
they come from people who have re- 
ceived a doll as a gift or from those 
who have seen the dolls in friends’ 
homes. She has begun to sew a small 
mame tape on the petticoat or jacket 
of the dolls when possible, since many 
believe the little figures are becoming |! 
collector’s items. This also brings more 
orders. 

One of Mrs. Blegen’s most interesting 
customers is a woman in Los Angeles, 
who has furnished her house with Nor- 
wegian furniture and trinkets which 
she has brought back with her from her 
numerous trips abroad. The results are 
not only authentic but so attractive that 
the studio that filmed the movie, “I 
Remember Mama,” made arrangements 
to use the house for the picture. Con- 
sequently, two scenes show a pair of 
Mrs. Blegen’s dancing dolls. Those of 
you who have seen the picture will recall 
perhaps the scene where Dagny swings 
the dolls around as she talks to her 
father, and in another scene, where 
Katrine is planning to burn her manu- 
scripts, there is a pair of the dolls swing- 
ing beside her desk. 

The dancing dolls seem to be the most 
popular in demand. Mrs. Blegen has 
thin string tied to them, and when 
they hang down they can be spun around 
in such a way that in passing each 
other, they will lock arms and turn as 
though dancing. 


Learn Profitable Profession 
in 90 | Ne at Home 


5 ers ney 
pare time. You can wi: i jepend 
prepare fo r future security by enceand 
* — and qualitys Zor’ diploma, 

i 
FREE—Now! the’ aliens 
0866 
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nese YOUR OWN GLOVES 


NO EXPERIENCE NECESSARY 
Finest Table-Cut Gloves 
Boulton Thumb. — 5% to 8. 
DOESKIN—White & Natural..... $2.25 
we or b. ~ - y atpetepening brown, . 

SeCereregercncecahe 2 
PIGSKIN—Biack, brown, 

IEG MEUM beans ace salicnnsnes 3.50 
Complete kit includes needle and thread. 
Also instructions for making. 

No C.O.D.’S. All orders shipped prepaid. 
Send your order today. Be sure to in- 
clude your size, color and remittance, 
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FULL SIZE patterns up to 20” high of 
Dutch Boy and Girl, Dwarf, Penguin, Fish- 
ing Boy, Animals, Birds, Novelties and 
many other popular items. Easy to make and 
sell. Just trace, cut out and paint. Send 
$1.00 today for the LAWN ORNAMENT 
PACKET containing all 90 patterns. 
MASTERCRAFT PLANS, Dept. 62B 
7041 Olcott Ave., Chicago 31, 








D TRAVEL LABELS| 


HE REAL THING 1 GENUINE Baggage Labels of 
AIRLINERS - + De Luxe HOTELS 
100's of COLORFUL 
J DESIGNS. Moke this EXCITING hobby your PASSPORT 
to ADVENTURE. Send ONLY 25¢ NOW for Big intro- 
ductory Packet of “ROUND THE WORLD” Labels. A 
Thrilling Travelers Guide Book will be GIVEN FREE 
with your Order. 

TRAVELERS INTERNATIONAL CLUB 
1220 HURON RO.. DEPT H.-G CLEVELAND 15, OHIO 
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Easy EXTRA PAY Making 
ARTIFICIAL FLOWERS, JEWELRY 
HATS AND NOVELTIES rs 


; PATTERN BOOKS Show You | 
} How To Turn SPARE TIME into CASH! i 


iRcial lowers beaded 
Colorful bs 
w you + oh step- 
in easy, illustrated instructions 
today and START MAKING BIG 
{] New 1950 Catalog in boning Hating 
allnew materials tomake flowers, iew- 
elry, hats, and novelties . . ase 
wood Fibre Flowers 
henille Flowers & Noveities . 25¢ 
Boucle Crocheted Flowers . 25 
Beaded Ba po ne 25¢ 
ies A ipose Sc 


Part 
“food To o rap Gare e 38¢ 
repe er wers 
Mating : 2 trimming Hats . $1.00 
Tear out this ad. check books you want, write 
your — ane address in the margin of the 
sfa 
guaranteed or money back. Rush Order NOW! 


116 
FLOWER MATERIALS O,, Dept, 116 
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POPULAR 
"LUSTER 
CLAYS” 


Fascinating 


New Hobby xit onty $225 PPD. 
DO IT WITH “LUSTER CLAYS” 


New profitable hobby. Easy, simple—even for 
beginners. No Mixing. No baking or firing 
needed. Ready to use. Make beautiful flowers 
to decorate Dresden craft. Make corsages, cen- 
terpieces, ear-rings, brooches, placecards, etc. 
Non-toxic, stainless and odorless. Dries to hard 
lustrous finish in a few hours. Guaranteed. 
Kit complete with five 2-oz. jars of different 
colored clays: pink, yellow, green, blue, white, 
as well as stems and leaves. Illustrated instruc- 
tion included. Extra colors, red and voilet, 45c 
each prepaid. Write today for more details. 


LUSTER ART CO. 


P. O. Box 2532, Dept. P 
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HESE LITTLE people not only pro- 
vide many hours of enjoyment and 
company for Mrs. Blegen since her hus- 
band has died and her ten children 
have all married and moved away from 
home, but they have given her in- 
dependence and financial security. She 
prefers to live alone in her small three- 
room cottage with just her little people, 
although she would be welcome in any 
one of her children’s homes. 


Mrs. Blegen asserts that her dolls did 
their part during the war, since she used 
the money she received for them to buy 
war bonds. 


Many of her customers feel as she 
does, that they are people with real 
character. A woman who bought one of 
the first dolls Mrs. Blegen had made 
called on her recently to purchase an- 
other. When asked if she wouldn’t like 
to have the old-style doll improved by 
at least the addition of a nose, the 
woman said, “No, I have become much 
too attached to him. I wouldn’t want 
him changed at all.” In helping the cus- 
tomer select her other doll, Mrs. Blegen 
pointed out that one was better looking 
than the other, at which the customer 
remarked, “Yes, and he knows it. I be- 
lieve I'll take the homelier one. He'll 
be easier to live with.” 


Envelope Enterprise 


(Continued from Page 41) 


they otherwise would not have had. This 
hobby of mine is a good one for others 
to take up. It costs little in money and, 
while it takes quite a lot of time at first, 
it begins to run itself when people 
learn that you’re willing to give them 
money for letters they were about to 
throw away. And, as for the selling end, 
you can get a tremendous amount of 
publicity from those who get the covers 
and show them to their friends. Business 
grows like a chain letter, it seems. 


“Another way to add extra profit is 
to charge an extra dollar for letters 
mailed from the person’s birthplace on 
the day he was born. Unless you have 
a tremendous stock that’s mainly a 
matter of luck but it takes little extra 
time to look over the letters you have 
for the right date and see if one was 
mailed from the right town or city.” 

“I have only one complaint,” she adds 
with a smile, “Business has been so 
good lately that I’ve sold all the covers 
which I had that were mailed the day I 
was born.” 


JUNE, 1950 
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“Lunch is ready, dear!! 





SEND FOR THIS 


NEW GEARON LAMP KIT FOLDER 


i 
4 
i 
SHOWS SIX POPULAR LAMPS which you can ! 
make in your spare time—for yourself . . . for i 
gifts . .. to sell to others at a handsome profit. Each JI 
lamp comes in kit form—everything you need ready J 
to assemble. And, you get wholesale price on each 1 
kit. No experience or special tools required. Send 
25c today for the new Gearon Lamp Kit Folder. 4 
Big lamp parts catalog and wholesale price list will & 
be included. 25c refunded on first order. i 
q 
i] 


THE GEARON COMPANY 
Dept. 100-06 27 S. Desplaines St. Chicago 6, Ill. 


Create a CHINA DOLL 


YOU CAN MAKE AN OLD FASHIONED DOLL WITH A 


JENNIE JUNE KIT 


Choice of Three sizes in: P 

“MAKE JENNIE JUNE YOURSELF KIT’’—contains 

china head, arms and legs, directions and patterns for 

making doll and clothes. 

“SEW THE CLOTHES YOURSELF’’—dol] is assem- 

bled, patterns for clothes included. 

“JENNIE JUNE COMPLETE’’—in taffeta or print 

dress. Hair colors: black, brown, wheat, red, gray. 

9%” Doll 144%” Doll 20” Py 
$2.45 2.70 § 4.25 

6.80 















Undressed adgcnaune sce 3.45 4.30 
Dressed in Print........ 4.95 5.95 10.75 
Dressed in Taffeta...... 5.45 6.65 11.75 


POSTPAID Calif. orders add mee tax. 

















FIGURINES 


OR LAMPS 
IN WHITE 


% 
CD-302 17” tall » 


$6.00 pair 
( XL-504 19” tall 


eon 
$6.00 each 


f.o.b. Chicago 
Order from ad or 
write for FREE Catalog 


J. ADAMS & ASSOCIATES 
W. WASHINGTON ST. 
CHICAGO 2, ILL. 
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| Heng wi HOBBY PRODUCT 


In communicating with companies whose products are described in this department, 
please mention PROFITABLE HOBBIES. 
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Hobby Display Shelves years ago we produced approximately complete with mainsail, jib, masts and a 
1,200 different styles of pocket knives. boom. Kit includes paint, varnish, glue - 
In the late thirties all pocket knife pro- and screws in addition to all hardware, a 
duction fell off in the United States, but Kit can be purchased progressively— sha 
World War II changed this condition. hull first and then mast, sails and the YA 
Thousands of GI’s were issued a pocket boom. bot 
knife as standard equipment and used All Ozarka boat parts are accurately “ 
it daily in their tasks. This recreated cut and numbered for easy assembly by 
interest in pocket knives and we are anyone at all handy with tools and with- ble 
currently producing about fifty different out any special equipment. oe 
patterned pocket knives.” Ozarka’s Gray Goose is 15 feet, 2 . 
Company officials state that for the inches over-all with 66-inch beam, 19. * 
past twelve months they have been ship- 12h freeboard, 26-inch depth amidship. si 
ping limited quantities of pocket knives Draft with centerboard down is 32 v 
with the new bearings. These knives inches, mast is 21 feet. Sitka spruce, be 
have not required oiling and open easily boom is 11 feet. Craft carries 115 square 
Ss Sa) andes Gi -combidens. feet of sails, main and jib. Boat is priced tk 
(Say you saw it in PROFITABLE HOBBIES) at $329, f.0.b. Woodstock, Illinois. tk 
Ozarka’s Gray Goose is a new unit in f 
Pre-Fabricated Boat Kit a long and established line of pre-fabri- e 
on: aniateeaee mameeltlMinih eile diel cated boats, including 12 and 14-footers 
suited for the display of minia- : for use with outboard motors up to 25 
tures, dolls, glass and other hobby col- oP» ae handy car-top models. — o 
lections is offered by Paul A. Sheets of _ Ozarka pre-fabs are finding their way \ 
1541 Berkeley Street, Santa Monica, ree me home workshops where the t 
California. The what-not is available in 1 part-time craftsman has neither space ( 


natural finished California redwood or 
Pacific knotty pine finished in hand 
rubbed oak, walnut or maple. It is 21 
by 32 inches. The bottom shelf is 7 
inches wide, the top shelf 34% inches 
wide. All parts are 34 inches thick. The 
what-not comes in four flat parts and 
can be assembled in a few minutes with- 
‘out use of nails or screws. It is priced 
at $6. 


(Say you saw it in PROFITABLE HOBBIES) 


Easy-To-Open Knife 
A NEW development in pocket knives 
has been announced by one of 
the oldest producers of custom-made 
pocket knives in America. The an- 
nouncement by Emerson Case, president 
of the Robeson Cutlery Company, Perry, 
New York, states that now pocket knife 
users can purchase quality pocket knives 
with a bronze self-lubricating bearing 
set into the pocket knife spring. 
“While we have been producing a 
limited number of pocket knives with 
this exclusive feature, we are now going 
to expand production of our Perma Lube 
pocket knives,” Case said. “About ten 
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nor facilities for the more intricate build- 
ing operation, but where he gets supreme 
satisfaction out of the shaping and as- 
sembling of a boat. 

(Say you saw it in PROFITABLE HOBBIES) 


Seven Saws in One 





ICTURED IS the “Gray Goose” one 

design knock-about built from a 
complete pre-fabricated boat kit, product 
of Ozarka, Inc., Woodstock, Illinois, boat 
builders. 

Ozarka’s Gray Goose is a V-bottom 
boat built on performance-perfected 
specifications from the finest grade fir 
marine plywood, with Ozarka’s famed 
and exclusive laminated oak rib con- 
struction, steel center board, and all oak 
frame throughout. 

Ozarka’s Gray Goose boat kit comes 


W HIZ-SAW, the new portable power 
saw, just announced by the Fors- 
berg Mfg. Co. of Bridgeport, Connecti- 


PROFITABLE HOBBIES 
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JUNE, 1950 


cut, is a precision tool that any boy will 
want to add to his workshop. Whiz- 
Saw is really seven saws in one—rip, 
crosscut, scroll, coping, keyhole, band 
or jig. 

It has one feature that will delight 
hobbyists and craftsmen everywhere, 
for it will make its own starting hole for 
inside cuts. The specially designed blade 
quickly drills its way through the ma- 
terial to be cut and from there on, it’s 
a simple operation to cut any intricate 
shape desired. Designed to make close 
¥,” turns, the Whiz-Saw will cut wood, 
bone, plastic, fibre board, hard rubber, 
etc. up to 1” in thickness. 

The Whiz-Saw is not limited to porta- 
ble applications. In a matter of seconds, 
it can be converted to an immovable 
table saw for band or jig saw work. The 
Whiz-Saw all-metal table measures 
1134” by 15” by 534”. A cleverly de- 
signed, special spring clamp holds the 
Whiz-Saw immovable but allows it to 
be released instantly, if so desired. 

The Forsberg Mfg. Co. is offering 
the Whiz-Saw at $49.00 complete with 
three blades, a Forsberg screwdriver and 
full instructions. The Whiz-Saw table 
will be sold as an accessory and will re- 
tail for $18.95 complete with rip fence 
and mitre gauge. A free folder giving all 
of the details about the Whiz-Saw and 
Whiz-Saw table is available by writing 
to The Forsberg Mfg. Co., Bridgeport, 
Connecticut. 

(Say you saw it in PROFITABLE HOBBIES) 


All Around Hobby Tool 





f Bis Hobby Tool, a popular priced, 
light-weight, yet powerful hand- 

grinder is announced by the Dumore 

Company, Racine, Wisconsin. 

The 1/40-HP Hobby Tool runs on 
115V, AC or DC, develops 28,000 RPM. 
It provides an ideai handgrinder for the 
hobbyist who wants maximum job ca- 
pacity at minimum cost for plastic carv- 
ing, model building, shop use or work 
around the house. With it he can sand, 


grind, saw, drill, engrave, buff, polish, 
burnish, sharpen, carve, burr, shape, etc. 
Handsomely styled in red and black 
shock-proof plastic, the Hobby Tool fea- 
tures push-button lock for instant no- 
wrench tool change, handy thumb switch 
for split-second control, engineered 
shape and balance for reduced operator 
fatigue, increased ease of handling. 

The Hobby Tool is available in two 
kits—the deluxe in a steel box with 
fifty accessories at $23.50 and the stand- 
ard in an attractive carton with two 
accessories at $16.50. 

(Say you saw it in PROFITABLE HOBBIES) 


Stamp Collector’s Gage 





HE PERFORATIONS on postage 

stamps, which sometimes are the 
only means of distinguishing between 
a stamp worth only a few cents and a 
philatelic rarity with thousands of times 
that value, are easily counted and meas- 
ured by holding the edge of the stamp 
against the cylinder of the Roto-Gage 
and turning the knob until the lines on 
the cylinder and the perforations match. 
The Roto-Gage, which had barely made 
its appearance before World War II 
halted manufacture of it, is now making 
its post-war entry in improved form, fea- 
turing a watermark-detector tray, a scale 
marked in inches and millimeters, and a 
durable, powerful, magnifying lens com- 
bined in one convenient accessory. The 
lens can readily be removed from the 
adjustable supporting arms for use sep- 
arately. The Roto-Gage, which is priced 
at $4.95, is manufactured by the Alwil 
Products Co., 1631 N. Natchez Ave., 
Chicago 35, Illinois. 

(Say you saw it in PROFITABLE HOBBIES) 





Gold Leaf Decalcomania 





A GOLD metal leaf product with sturdy 

qualities which enable it to be 
used by even the most unskilled crafts- 
man without danger of its crumbling, 
disintegrating and tearing, and which 
has an amazing variety of uses is now 
being introduced to the market by M. 
Swift and Sons, Inc., 10 Love Lane, 
Hartford 1, Connecticut. 

Called “Golden Touch,” this genuine 
23-karat gold leaf comes in decalco- 
mania form, so that by merely immers- 
ing it in water at room temperature, it 
is easily applied because of the adhesive 
coating on its back. 

“Golden Touch” can be applied to 
wood, metal, glass, walls, trays, in fact 
almost any smooth surface imaginable. 
Moreover, the new gold leaf can be 
traced on, etched on, drawn on with 
water soluble and other quick-drying 
inks, or painted on with water colors, 
oil colors, and other coating substances. 
There actually seems to be no limit to 
the number of designs that can be cut 
out of it. It does not tarnish or fade 
and withstands all normal wear. 

(Say you saw it in PROFITABLE HOBBIES) 


Figurine Color Kit 


| eosers PRODUCTS, Inc., has just re- 
leased a new Figurine Color Kit 
which contains an ounce bottle of the 
following Flo-Paque colors: black, white, 
red, blue, yellow, flesh, brown, glaze, 
solvent and al-pro-cote, a high gloss 
coating which will give a beautiful 
porcelain-like finish. Special instruction 
sheet is included. Priced at $3.95, it is 
the ideal kit for figurine painting. 
(Say you saw it in PROFITABLE HOBBIES) 
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Answers to Quiz on Page 57. 


6. 1l. b 

: es 

8. 13. 

9. 14. 
10. 15. 


Answers to Crossword Puzzle 
on Page 25. 
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BARBECUING <' FUN 


With the big new Western Barbecue Cookbook. It’s the 
most complete round up of barbecue meals ever corralled 
in one book. Yesiree! It sure takes the guesswork out of 
barbecuing. Now you can prepare an endless variety of 
delicious dishes that will delight and surprise your 
friends and family. Liberally spiced with interesting 
anecdotes and illustrations. Order your copy today. Only 
$2.98, plus 12c postage. Money refunded if not satisfied. 


ROBERT KENTFIELD 
1011-B Caminar St. El Monte, California 





Originally manufactured for U. Ss. Gov’t under rigid 
inspection. Brand New, Durable Strong quality, 37 inches 
wide. White only. Perfect for dresses, blouses, curtains, 
uniforms, and dozens of other uses. It’s easy to dye, to 
launder, never needs ironing, — one hour. Send check 
or M.O. today. Immediate deli 

SATISFACTION GUARANTEED 


Minimum order 4 Yards 
95c per YARD If C.0.D. Send $1 deposit. 
On orders of 10 yards or more: 89c per yard. 
AMERICAN AGENCY, 799-P Broadway, New York 3, N. Y. 





PEEK« BOO 


oe age Gi 


FLATTER YOUR NECKLINE. with this 
fashionable necklace in dainty Peek-a-Boo design. 
So easy anyone can do it quickly at sensational 
savings. A real money-maker! Sells like hot cakes! 
Complete kit ge gleaming white satin bugle 
beads, gold se beads, 2 clasp, and ABC in- 
scractions. ‘Ait tor only $1. 

R PINS Eight (8) of them! In flashing beaded 
sequins. x: Royal Crowns,2 Mexican hats, 2 saucy leaf- 
geen bows, 2 fuchsia hearts. Complete’ Kit, $1.49. 

RCHID Petals of realistically veined shimmering 
taffeta, beautifully blended soft velvet throat, 
golden stamen, sequins and beads for evening 
glamour. Kit Price. 99c. 

SEND NO MONEY — wa 

Mail name and address. age ag ~ He 
State designs wanted. | cavalo aoe ten. 
On arrival pay postman | dreds of Saale and 
plus C.O.D. postage. litems at wholesale 
Be satisfied or money | prices, 20e—Sent free 
back. Save! Send cash first order 

—we pay postage. ed 
HOUSE OF HOBBIES, DEPT..463H BOX 790, EVANSTON, ILL. 
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Hobby Bookshelf 


(Continued from Page 15) 

Thus it is seen that age in itself, 
thought by most novices to be the most 
important factor in determining a coin’s 
value, does not do so. The condition of 
the coin is extremely important, Mr. Del 
Monte points out. Coins in proof condi- 
tion (minted in small quantities from 
a polished die and never handled) are 
considered to be in the best condition. 
Then in order, come these designations: 
brand new, uncirculated; fine, and good 
to very good, this last being the usual 
condition of coins in the public’s pos- 
session. As an example of how condi- 
tion determines value, Mr. Del Monte 
points out that a coin in good to very 
good condition that is worth $1 might 
be worth $2 in fine condition, $6 in 
brand new, uncirculated, and $12 in 
proof condition. 


R. DEL MONTE sets forth the actual 

cost to you, if you wanted to buy 
them, of every coin issued by our gov- 
ernment. In order to keep this long list- 
ing (it requires fifty-five pages) as 
uncomplicated as possible, he quotes 
prices only for coins in the good to very 
good category. He makes clear that the 
prices he quotes are what you would 
have to pay, not what you would get if 
you sold to a dealer. Since the dealer, 
like any other businessman, must make 
a profit in selling, you would realize 
only fifty to sixty per cent of what you 
would have to pay for the coin in the 
first place. 

Mr. Del Monte believes that the col- 
lection of coins offers a sound invest- 
ment. The supply is limited and the 
number of collectors is increasing each 
year. He recommends the purchase of 
coins from the current year in proof or 
brand new condition in the original 
wrappers from the Philadelphia, Denver 
and San Francisco mints. These should 
be put away as an investment. There is, 
of course, no chance of loss, since the 
coins are always worth face value, and 
you have a good chance of hitting a 
date in the future when the coins will 
be worth considerably more. For in- 
stance, a 1932 Denver mint quarter is 
now worth $20 or more, a 1931 San 
Francisco penny is now worth 75 cents 
and a 1946 San Francisco nickel will 
bring 25 cents. The author warns, how- 
ever, that you should not expect to make 
a profit overnight. In most instances 
coins must be held at least ten years 
before a profit can be realized from 
them. 


Chapters on how to collect coins and 
how to sell them most profitably are 
included in this valuable volume. Values 
of coins of United States territories and 
possessions are also listed and there is 
a chapter on worthless coins, which 
might save you from being swindled. 
One of the most frequent of these is a 
so-called one doubloon piece of pirate 
gold, dated 1650. Actually these pieces 
were part of a toy set, are made of 
brass, not gold, and are not coins in the 
true sense. Mr. Del Monte says that he 
has been offered this pirate gold fre- 
quently “generally with the story that it 
was dug up in an old chest (with or 
without accompanying bones).” 

In this volume Mr. Del Monte has 
done an excellent job of bringing the 
fundamentals of coin collecting within 
the range of anyone. His book is clear, 
concise, free from confusing jargon. 
By studying his list of coin value you 
can tell at once the worth of any of the 
coins in your possession. And without 
in any way overselling it with extrava- 
gant praise, Mr. Del Monte does com- 
municate the fascination held by coin 
collecting. 


Hobbying in Washington 
(Continued from Page 19) 
Organizations such as these exist in 
order, first, to help you increase your 
technical knowledge of your hobby, and 
second, to help you turn it into a prof- 
itable venture. If you are interested in 
joining such a group, the Department 
of Commerce handbook, National Asso- 
ciations of the United States will be of 
help. It can be purchased for $3.50 and 
is available at most metropolitan city 

libraries. 





GOOD MONEY IN WEAVING 


Earn money at home weaving rugs, carpets, 
etc., from old rags or new yarn—in your com- 
munity! No experience necessary. 31,000 doing 
it with easy running Union Looms costing less 
than $50.00! Send for our free booklet today. 


UNION LOOM WORKS 
101 Factory St. BOONVILLE, N. Y. 








VERYTHING 


R THE 


JAYHAWK 
PRODUCTS 


NOW READY! 
FIGURINE MOLDS AND COMPLETE 
DRESDEN CRAFT SUPPLIES 
* s + * 

NY READY-MADE RUBBER MOLDS 
Me AYON & CELLOPHANE FLOCKS 
NATURAL tage RUBBER FOR MOLDS 

S FOR BEGINNERS 
PLASTERS. PAINTS, ETC. 
me ae * s 
Catalog and “Plastercraft” 
Course Free on Request 


BLUE RAPIDS SUPPLY COMPANY 


Blue Rapids, Kansas 


PROFITABLE HOBBIES 




















/ “Wl Give Readers of 


PROFITABLE HOBBIES 


My Newest and Cutest Collection of 
' Hot lron Transfers — Over 70 Motifs.” ‘ 











- « « Says Aunt Ellen 


Yes, this valuable collection of hot iron transfers, the kind that can be used over 
and over, can be yours without one cent of cost — just to introduce my new and 
improved WORKBASKET. 


The WORKBASKET brings you every month, the newest ideas and directions for 
crocheting, knitting and tatting, plus instructions on some craft like weaving, 
ceramics, basket making, costume jewelry, textile painting, rug and quilt making, 
etc. etc. 


$12.00 TO $15.00 WORTH OF PATTERNS 


You can use the items made from The WORKBASKET pat- 
terns and directions for gifts, showers, the bazaar, or to brighten 
your own home. Many women find a ready market for the 
items they make from their WORKBASKET ideas. 


If bought separately in the usual way, these patterns and 
directions, usually selling for 15c to 20c each, would cost you 
$12.00 to $15.00 a year. But regular subscribers to The 
WORKBASKET receive these new directions each month with- 
out delays or shopping—and all of them for only a few cents 

~a month. 











“I’ve never been able to find more 
beautiful patterns,’”’ comes from Mrs. 
F. D. of Ohio. 


“The WORKBASKET is full of 
ideas,”” says Mrs. F. B. S. of Mass. 


*‘We can hardly wait until the next 
copy arrives,”’ says Mrs. F. W. S. of 
Calif. 


“Renew my subscription. It’s such 
a thrill to receive the WORKBASKET,”’ 
comes from Wisc. 


‘‘Just received my patterns. Thanks 
a million! They are grand!” Mrs. 
M. W. of Arkansas. 


“ve had such fun and made many 
lovely and useful gifts from the 
WORKBASKET,”’ says Mrs. R. G. of 
Calif. 


“I receive so many compliments on 
the lovely things I’ve made from The 
WORKBASKET patterns,” says Mrs. 
F. A. of Illinois. 


“I like the WORKBASKET too 
much to be without it. It has so many 
interesting features. When | remove 
a copy from its envelope | have the 
same feeling of pleasant curiosity that 
1 experience opening a birthday or 
Christmas gift. | know something nice 
always awaits me,’’ says Mrs. D. from 
Fremont, Ohio. 


“My friends are amazed when I 
show them all I receive for only 
$1.00,” Mrs. C. of Ohio. 


**1 don’t want to miss a single copy. 
Please renew my subscription,” from 
Miss F. of Nebraska. 








ALL OF THIS IN ONE ISSUE 


A recent issue for example contained the directions for making a heart shaped vanity 
set, a knitted babushka, a crocheted baby set consisting of bootees, jacket and bonnet, 
a pineapple wreath doily, which may be joined for buffet set or for a tablecloth. Also 
there were directions for tatted scarf ends, making a handkerchief sachet with an 
intriguing crochet edge, a feature story on how to do punch needle work, pattern for the 
Grandmother’s Flower Garden quilt with directions’ for various ways of arranging the 
blocks. 

Volume production makes this almost unbelievable bargain possible. Now in addition 
to these valuable patterns and directions, there are these regular departments every month: 

“Women Who Make Cents’ — for the spare time money-makers. 

“Basket of Books’’ — which reviews new books of interest to homemakers. 

“Have You Heard About’ — new products section. 

“With The Cooks’ — where the favorite recipe of various families is given. 

Aunt Ellen’s Club Notes — notes and news of needlework clubs. 


No wonder thousands of women are wildly enthusiastic about their WORKBASKET. As one 
husband jokingly puts it, ‘‘My wife loves The WORKBASKET as much as she does me—well, almost.” 


Here Is My Get-Acquainted Offer 


While the regular subscription price is only $1.50 per year, to readers of PROFITABLE HOBBIES 
| am making this introductory offer: Send just $1.00—I’ll send you the big collection of. hot iron 
transfers, plus the current issue of The WORKBASKET brimming full of directions and ideas, and a 
new copy each month for the rest of the year. 


SATISFACTION GUARANTEED 
I’m so sure you'll be thrilled and delighted with The WORKBASKET that I'll guarantee your 
satisfaction. !f you are not more than pleased upon receipt of your first issue, keep the material 
with my compliments. I'll cancel your subscription and refund your money. Remember, this is a 
Special Introductory Offer to Readers of PROFITABLE HOBBIES, so you should RUSH your order today. 


PP 2 SSS SSS SSS SSS SSS SSS SSSA SSSSS SSS SSS ee See ee eeee eee eae e225 


AUNT ELLEN 
420 Handcraft Building 
Kansas City 16, Missouri 


For the enclosed dollar, please rush me your big gift collection of hot iron 
transfers, and enter my subscription to The WORKBASKET for one year. 


NAME 





ADDRESS 





ZONE 


TOWN IF ANY STATE. 
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EXTRA Dollars For You/ 
From This Exciting VEW BOOK 


THESE INTRIGUING ARTICLES INCLUDE 
SUCH PROFITABLE HOBBIES AS: 


eA Sitters Club Proves Profitable 
for Shut-Ins 


e Creating Folk Art Designs Makes 
an Interesting Hobby 


e A Housewife Turns to Free-Lance 
Writing 


elf You Can Write Letters, You 
May Have a Profitable Hobby and 
Don’t Know It 


e A Doll Hospital Turns Spare Time 
to Profit 


@ Dogs Make Star Boarders for This 
Hobbyist 

e Nature Yields Exotic and Very 
Salable Wildflowers for the Taking 


e@ You, Too, Can Start a Cift Shop 
In Your Home 


elf You Love to Prepare Fancy 
Food — It Has a Market Value 


e A New Church from Old 











e A Worm Farm Is a Hobby You 
May Not Have Considered — But 
It’s Profitable 


e@ Shooting Profits With a Camera 


Furnishings 
e Carving Cash from Basswood 
e Crocheted Carnations Bring Cash 


e Growing Flowers Is a Hobby that 
Can Pay Dividends 


e@ Girl Scouts Turn to Metalwork 


e Renting Costumes Pays for Play- 
ing “‘Make-Believe”’ 


e Stuffed Toys Delight Children — 
and Pay a Profit 


e Textile Painting Profits 


e Make Miniature Books — and 
Money 


Carefully compiled by one of the nation’s outstanding 
hobby publishers, ‘173 Ways to Make Money at Home” 
is one of the most fascinating books of its type yet to be 
published. 


Each article tells you how another hobbyist has actually 
made his hobby pay. There are stories of men, women, 
yes — even children, who are making extra money from 
a hobby — and they tell you how! 


This book contains 128 pages, jam-crammed with hobby plans 
and ideas that require no complicated equipment — usually no 
experience or special talent — just an interest in hobbies and Use 


the desire to make extra money. coupon below 


for valuable Gift 


“173 Ways to Make Money at Home” cannot 

be: bought: at any price.’ it is not for-sale; but ce acme wm maaes 
is being GIVEN to new readers of PROFITABLE 

HOBBIES Magazine. 


money selling gladioli, and has developed it into a steady, profit- 
able spare-time business. 


nnvvonenneane----o-o- GIVEN 


Equally as valuable as “173 Ways to Make Money at Home,” 
PROFITABLE HOBBIES brings you, each month, dozens of new, 
full-length stories of hobby happiness — tells how you can de- 


velop new skills and learn new crafts — tells how you can get 
a new enjoyment from your leisure hours, and tells how to 
make them pay you cash dividends. 


There are stories for everyone in PROFITABLE HOBBIES. Each 
month the editors scour the hobby highways and byways for 
NEW, INTERESTING hobbies for mother, father and every mem- 


From the heart ot the North Carolina mountains came a heart- 
warming story of primitive weaving and spinning that is restoring 
the economic self-sufficiency of these mountain folk. Its appli- 
cation to thousands of women —or men, for that matter — is 
evident as you read the pages of PROFITABLE HOBBIES, com- 
0 — pictures, photographs and diagrams that illustrate 
each story. 


To return to the delightful book described above: It is yours 
absolutely FREE with a one-year subscription of PROFITABLE 
HOBBIES if you act at once. Below is a handy order form for 
you to fill out and mail to the publishers. Fill in your name and 
address and enclose $3.00. You will receive at once ‘173 Ways 
to Make Money at Home” from which a single idea may start 
you on a profitable spare-time hobby — or perhaps a lifetime 
business. In addition, you'll receive 12 idea-packed issues of 
PROFITABLE HOBBIES as they are published. 


Of course, your satisfaction is guaranteed. 


ber of your family. 

For instance, recent PROFITABLE HOBBIES articles tells how a 
seventeen-year-old boy is making his hobby of photography 
“pay its way’’ by selling news and sports pictures to a list of 
small town newspapers near his home. 


A Pennsylvania housewife started out to make her Christmas 


Iu Each Sparkling Issue 


%* Nine feature-length hobby 
Articles. 








PROFITABLE HOBBIES 
419 Hobby Building, Kansas City 16, Missouri 


lease send at once my copy of “173 Ways to Make 
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